CUNINULG 


* * 


State of the nation’s economy: 
Up 

WHOLESALE Prices — Average in 
week ended Nov. 7 was only 0.2 
percent below alltime peak of Aug- 
ust, 1948. Level was 170 percent 
of 1926 average, a rise of 0.2 per- 
cent from previous week. 

ALUMINUM — Production during 
1950’s third quarter amounted to 
371,945,743 pounds, highest level 
in more than six years. This was 
a $3 percent gain over second- 
quarter output. 

Business Activiry — New York 
Times index for week ended Nov. 
4 rose to 166.8, a new high. Pre- 


ceding week’s level was 166.2. 
* * * 


Down 


Sreet—Production last week was 
scheduled to decline to 102.7 per- 
cent of industry capacity from pre- 
vious week’s record of 103 per- 
cent. That level would yield 1,980,- 
000 tons, compared with 1,986,600 in 
preceding week. 

Farmers’ Net Earnincs—Amount 
this year is estimated by Agricul- 
ture department to total $13,300,- 
000,000, compared with a net of 
$14,100,000,000 in 1949. 

+* * 7 


General 


Taxes — President Truman last 
week urged fast passage of an ex- 
cess profits tax bill that would 
raise $4,000,000,000 annually. He 
said the levy should be retroactive 
to last July 1. The House Ways 
and Means committee opened 
hearings on such a tax last Wednes- 
day. 


Top Cars 

New-car registrations for nine 
months, plus nine states for 

October: 

1950 Pos. 

1—1,094,448 
911,565 
410,934 
373,854 
341,003 
285,199 
246,216 
225,433 
216,695 
10— 139,505 
li— 114,654 
12— 105,242 
79,061 
74,375 
67,047 
53,346 
27,763 
26,259 
11,230 
5,491 
4,554 


1949 Pos. 
777,022— 1 
579,293— 2 
289,149— 4 
386,758— 3 
240,785— 5 
202,232— 6 
131,459— 9 
146,495— 8 
196,345— 7 
103,568—11 
111,891—10 

96,819—12 
716,244—14 
62,015—15 
48,991—16 
77,534—138 
22,727—18 
29,285—17 
14,339—19 
Crosley 8,450—20 
Austin 2,301—22 
1,280 Ang.-Prf. 4,729—21 
460 Henry J 
Total All Makes 
4,823,156 3,612,464 
For further details see page 
22, today’s issue. 


Make 
Chev. 
Ford 
Buick 
Plym. 
Pontiac 
Olds. 
Merc’ry 
Stude. 
Dodge 
Nash 
Hudson 
Chrys. 
DeSoto 
Cadillac 
Kaiser 
Packard 
Willys 
Lincoln 
Frazer 


od . 
E 


Y DEPT, 


.- 


paper of the Industry 


PUBLIC Lt 


* _ 
NOV 29 A9d. 


L 
iu 


DETROIT 


As Dealer Car Stocks Hit Peak 


Inventories Rise I- 


After Reg. W 


Average Estimated 
At 11.4 a Dealer, 
Up 3 in Month 


By Bernie Thomas 
Associate Editor 
HE average franchised dealer’s 
inventory of new cars rose to 
the highest level of the year imme- 
diately following imposition of 
tighter credit regulations by the 
Federal Reserve Board. 

According to Automotive News’ 
monthly survey, the average U. S. 
new-car dealer On Nov. 1 had a 
potential inventory of 11.4 units, 
as compared with 8.3 units on 
Oct, 1. 

The latest survey found that on 
Nov. 1 nationwide new-car stocks 
totaled an estimated 508,071 vehi- 
cles, or more than at any time since 
Nov. 1, 1949. Of the Nov. 1 (1950) 
total, 349,571 units were actually in 
dealers’ hands while 158,500 were 
still in transit. 

On Oct. 1, 1950, stocks of new 
cars all over the country totaled 
only an estimated 366,167 units, or 
fewer than at any time since July 
1, 1948. Of the Oct. 1 total, 208,367 
units were in dealers’ hands and 
157,800 were in transit. 


‘ oe: 





VAST majority of those deal- 

ers whose opinion was sampled 
for the survey said most of the 
increase in their new-car stocks 
last month took place after tighter 
credit controls were clamped on 
Oct. 16. 

Reporting order backlogs as vir- 
tually nonexistent, most of them 
also said they expected stocks to 
expand in November at more than 
double the October rate. 

Among lines whose factories 
had not yet changed over to 1951 
models, a “cleanup” problem was 
anticipated in almost every in- 
stance. Volume dealers in metro- 
politan areas reported as many 


as 500 units of soon-to-be-super- | 


ceded models on hand. 


In contrast, hdwever, there were | 


still a few rural outlets with no 
cars at all. These dealers explained 


that the FRB’s credit action had) 
also taken factory distribution poli- 


cies by surprise, 
* + * 
ND for the second month 
a row the new-car stocks situ- 
ation, as of Nov. 1, was more of a 
(See STOCKS, Page 46, Col. 4) 
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Dealers’ Average New-Car Stocks 


(In Dealer Hands or in Transit) 


Nov. 1, 1950 


EE SBS SEER ew ei — 11.4 Cars 


Oct. 1, 1950 


BESS BS Bi — 8.3 Cars 


Sept. 1, 1950 


BERBERS eB! — 2.2 Cars 


Apr. 1, 1950 


EES EEE eee — 2.7 Cars 


Jan. 1, 1950 


EES SSE ee Bw — 10 Cars 


—AUTOMOTIVE NEWS ESTIMATES 


Reg. W Hearing Delayed; 
Dealers Gain Support 


By Bob Gordon 
Associate Editor 
UPPORT for the nation’s auto- 
mobile dealers in their fight 
against Regulation W restrictions 


Behind Sales Story 


See editorial on Page 4 to get 
the story behind the seemingly 
high level of sales. 


continued to grow last week, but 
the Senate Maybank probe was 
postponed until the week of Nov. 
27 because of the absence of com- 
mittee members from Washington. 
Business organizations, finance 


companies and lawmakers added 
their voices to those of auto deal- 
ers in decrying the harshness of 
the present credit curbs. 
However, postponement of the 
Senate-House “watch-dog” commit- 
|tee hearings on credit control was 
|\viewed as being more advantage- 
ous for the Federal Reserve Board 
jthan for dealers. The hearings 
were originally slated for last week. 
* + + 
PREPARATIONS for the joint 
Congressional committee’s hear- 
ing on credit have concerned NADA 
for the past two weeks. The asso- 
ciation announced in Washington 
(Continued on Page 43, Col, 2) 





| Production Dips 


To 113,147 Units 


Current Cut Is Laid 
To Shortages, Model 
Changes; Outlook Dim 


PRODUCTION curtailment ax 

in the hands of the National 
Production Authority still hovered 
over the auto industry at press 
time Thursday after having already 
hacked away 35 percent of the sup- 
ply of aluminum the industry may 
use in 1951, ° 

It appeared only a matter of 
time before a similar slice would 
be taken at copper and zinc, items 
almost impossible to substitute for 
in passenger-car production, 

Meanwhile, supplier strikes and 
model changeovers reduced vehi- 
cle output to the lowest level of 
the year. U. S. plants last week, 
according to Automotive News’ 
compilations, were able to turn 
out only an estimated 91,107 cars 
and 22,040 trucks for a total of 
113,147 vehicles. 

Although hampered by supplier 
strikes, U. S. plants in the previous 
week were able to produce 122,913 
cars and 27,420 trucks—a total of 
150,333 units. 

7 . 7 

Tos past week’s production slump 

of more than 37,000 vehicles 
stemmed from a combination of 
model changeovers which _ idled 
Chevrolet and Pontiac, plus supply 
shortages which hit Ford, Nash 
and Packard especially hard. 

It was clearer last week than 
ever before that NPA orders, re- 
stricting civilian use of aluminum 
and nonferrous metals such as 
copper and zinc, are likely to 
hit vehicle production schedules 
harder than was expected during 
the first quarter of 1951. 
Passenger cars contain about 
seven pounds of aluminum, 28% 
pounds of copper and 23 pounds 
of copper-based alloys. For radi- 

ators‘ and ignition systems, few 
(Continued on Page 46, Col. 3) 








Squeeze Bringing Profitless Car Sales 


By Bob Finlay 

Managing Editor 
ALLAS.—Dealers in the South- 
west area warn that govern- 
ment agencies seeking to assess 
the effects of Regulation W terms 





Here's Lincoln's Sleeker Model for 1951— 

New rear fenders and quarter panels, a greatly enlarged rear window, new bumpers and grille and head lamps positioned nearer 
the outside edge of the fenders characterize the 1951 Lincoln shown above. Interior changes consist of new trim schemes, hardware 
and package tray, restyled steering wheel. Factory list prices and dealer discounts are unchanged. 


Story and Pictures on Page 35 


will have to look behind the sales 
figures. 

There are pressures not visible 
in the simple tabulation of new 
cars registered. 

Dealers see this squeeze: 

The word is going around that 
factories will base allotments 


1951 on how well dealers move cars 


now. 

ys A period of curtailed produc- 
tion, auto dealers will want as 

many cars as they can get. 

Thus, despite new-car inven- 
tories running up near the 1,000- 
car mark, in some cases, dealers 
permit the factories to keep new 
cars coming their way, In some 
cases they insist on it. 

In this section, inventories of 200 
cars are not uncommon, and in- 


* * * 


In This Issue 


Registrations, Prices ..........Page 22 
Used-Car Auctions ............Page 40 
Production by Makes . .. Page 46 


in | 
the production-curtailed year of | 


quiries among a number of dealers 
indicate an average of about 85 
new cars on hand. 
+ * * 

| \JEW CARS are being moved 
now, but only by long trades. 
|Especially is this true when new 
models are coming up. 

Thus sales figures indicate 

(Continued on Page 42, Col. 1) 
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Auto Rationing 


Hinted by July 


YY ASEINGTON. — Rationing of 
automobiles may become a 
|reality if the nation’s metal-using 
|industries are harnessed by next 
July 1 under a “controlled ma- 
|terials plan,” it was indicated here 
last week. 

Such metal restrictions are 
seen by a top official of the Na- 
tional Production Authority if 
| military demands mount as now 
anticipated. j 

Manly Fleischmann, general coun- 
sel of NPA, said the plan contem- 

(Continued on Page 46, Col. 1) 
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Wilson Named President . 





Growing NUCDA Sets 
Drive Against Curbs 


By Bob Finlay 
Managing Editor 
ee wrapping up the 
most successful convention in 
its five-year history, the National 
Used Car Dealers Assn. embarked 
on a program of fighting the Ad- 
ministration down the line on un- 
reasonable business controls. 

The convention here, sparked by 
a smooth-functioning Texas team, 
was marked by a lack of faction- 
alism and a fresh spirit of en- 
thusiasm. 

Since Regulation W was tight- 
ened Oct. 16, the association has 
grown one-fifth in membership. 

As predicted in Automotive News 
last week, the main _ resolution 
urged the Federal Reserve Board 
to rescind the amendment to Regu- 
lation W and restore credit terms 
to a 21-month maximum. 

* od * 
A OUETIONAL resolutions urged a 
uniform title law and a national 
vehicle theft act. 

New president of the associa- 
tion is Walter Wilson, of Dallas, 
succeeding Martin McCollum, of 
Flint, Mich. 

James Downing, of Atlanta, for- 
mer secretary, was elected vice- 
president; Ray Hayward, of Omaha, 
secretary, and Louis Baker, of 
Providence, R. I., was reelected sec- 
retary. 

Regional vice-presidents are Allen 
Bergman, Newark; Max Hargrove, 
Tampa; Jack Geller, Detroit; Ralph 
Stone, St. Louis; David Finnegan, 
Denver, and George Bryson, Fresno, 
Calif. 


* + +. 
IRECTORS are Paul Abbott, 
San Pablo, Calif.; Howard 


Stark, Denver; William Fitzpat- 
rick, Waterbury, Conn.; W. P. Rod- 
gers, Ocala, Fla.; William Thorn- 
ton, Atlanta; Danzil Webster, Fort 
Wayne; Arthur Waterman, Port- 
land, Me.; Yale Simons, Detroit; 
Gordon Hope, Grand Rapids, Mich.; 
James C. Baker, Gulfport, Miss.; 
Ralph Stone; Sid Plappinger, Tren- 
ton, N. J.; Harry Gottleib, Brook- 
lyn; Louis Geller, Akron; Bill Lee, 
Tulsa; Cyrus Gorson, Philadelphia; 
Cliff Pettit, Knoxville; Tom Blun- 
dell, Dallas; Charlie Hillard, Fort 
Worth; R. W. Workman, Lubbock, 
Tex.; Mac Ashworth, Tyler, Tex., 
and Ray Miles, Norfolk, Va. 

Next year’s convention will be 
held in Tampa, Fia., at a date 
to be selected later. Margaret 


Muntz Leases Plant 


In Evanston for ‘Jet’ 


CHICAGO.—Leasing of a plant 
for production of the Muntz Jet 
at 1000 Gray St., in suburban 
Evanston was announced last week 
by Earl W. Muntz, former used-car 
dealer. 

Plans call for launching opera- 
tions Jan. 2, with an output of 25 
ears scheduled for that month and 
90 monthly thereafter, Muntz said. 
He added that tools and machinery 
are now being moved here from 
Los Angeles, where, he said, the 
Muntz cars have been built on a 
small scale. 








Corell was retained in her post 
of executive secretary. 

Leaders of NUCDA told Avutomo- 
TIVE News that they are convinced 
that NUCDA is’ going ahead 
stronger than ever. The associa- 
tion’s accomplishments, however, 
they emphasized, will depend on 
the support given by individual 
members. 

+ . * 
rs ITS resolution on Regulation | 

W, NUCDA asserted that under 
the 15-month terms the used-car 
industry would suffer a curtailment 
of 50 percent or more. 

“Sale of the used car,” it was 
stated, “is the bottleneck through 
which a major part of the auto- 
mobile industry must pass, and 
continued stagnation of the used- 
car business will seriously and 
adversely affect the economy of 
the entire nation.” 

It was also pointed out that the 
used automobile market does not 
require the use of strategic ma- 
terials for the reason that they 
have already been manufactured. 

od * + 


I WAS not clear at presstime 
just who would represent NUCDA 
in fighting the credit controls. 
NUCDA’s legal counsel has been 
Buckley & Danzansky, which 


planned to represent NUCDA at 
(Continued on Page 44, Col. 1) 


Belfie Holding 
Regular Dealer 
Parleys in Field 


FLINT. — Sales Manager Albert 
H. Belfie last week acclaimed re- 
sults of a factory-dealer conference 
program stressing 
personal meetings 
in the field be- 
tween Belfie and | 
groups of Buick 
dealers. 

On Apr. 17, Bel- 
fie met with Buick 
dealers of the 
Boston zone for 
the first session 
of the program. 
This initial meet- 

A. Hi. Bele ing was held sev- 
eral months before release of 
NADA’s 10-point factory relations 
platform, which advocated estab- 
lishment of dealer council plans. 

The Buick sales chief conducted 
a conclave Apr. 19 in New York} 
and Apr. 24 in Philadelphia. There | 
followed visits to the dealers of 
the zones surrounding Cleveland, 
Cincinnati, Pittsburgh, Buffalo, | 
Washington, Atlanta, Charlotte, De- 
troit and Minneapolis. 

It is planned to schedule two 
meetings a year in each of Buick’s | 
23 zones. Twenty-four dealers meet | 
with Belfie each time. 

At the meetings, discussions with 
the dealers are held on production, 
new and used-car sales techniques, | 
advertising, service and customer 
relation programs, The dealers are 
informed by Belfie of the produc- 
tion schedule by models, and 
brought up to date on the factory’s 
forward outlook. | 











First Dealer Council with Directly Elected Members— 


The recent meeting with factory officials of the Packard dealer advisory council marked the inauguration of the direct representation 
system for such groups. Eleven of the 19 Packard dealers on the council won elections held among dealers in their zones. Here, the 


councilmen pose with four Packard executives. 


Standing, left to right: K. M. Greiner, sales vice-president; W. L. Greer, West Philadelphia, Pa.; 
Detroit; J. R. Babcock, Spokane, Wash.; 
Mt. Lebanon, Pa.; 
R. C. Freed, Salt Lake City, and A. J. Meek, Fort Worth, Tex. 
left to right: Gordon Shepherd, Oak Park, 


R. W. Sovel, 
LaCrosse, Wis.; F. K. Becker jr., 
dent; LeRoy Spencer, vice-president; 

Seated, 
J. A. Kilborn, Decatur, Iil.; 
Porter Kelley, Glendale, Calif. 


C. G. Sanders, Indianapolis; L. T. Perryman, 


G. A. Fonda, Syracuse, N. Y.; G. M. 


lll.; C. E. Briggs, assistant general 


R. T. Covington, Bethesda, Md.; H. R. Weaber jr., 


Sacramento, Calif.; 





They'll Guide NUCDA— 


Here are the new officers of the National 
vention in Dallas last week with Martin McCollum, Flint, the immediate past president. Left 


to right are Ray Hayward, Omaha, secretary; 
James sisictaoned Atlanta, vice-president, and 


Used Car Dealers Assn. pictured at the con- 


McCollum; Walter Wilson, Dallas, president; 
Louis Baker, Providence, treasurer. 


Creeley Ups Prices $52-$74 


As Facelifted 


CINCINNATI.—The 1951 Crosley 
cars, unveiled last week at distri- 
bution points throughout the coun- 
try, feature a new front-end design 
as well as a score of functional) 
improvements. 

Advertised-delivered prices have 
been raised by amounts of from 
$52 to $74. | 

In announcing the new models, | 
Powel Crosley jr., president of Cros- | 
ley Motors, Inc., said: | 

“Our 1951 Crosley cars have so 
many improvements that until you | 
drive one of them, you just can’t 
know how the Crosley car performs 
today. It’s truly the most-im- 
proved car we have ever built.” 


The 1951 Crosley has a 7.8 to 1} 


|handling), 
|Crosley car line, 
|cludes station wagon, two-door se- 


‘91s Bow 


inch Bendix hydraulic brakes, new 
strut-type hydraulic shock absorb- 
ers, roll-down windows and rede- 
signed interiors, to mention but a 
few features of the 1951 models. 

“And Crosley is still the only car 
|which can be bought for less than | 
$1,000,” Crosley said. 

Prices range from $898 to $1,- 
046, delivered at Marion, Ind., 
federal tax and handling included. 
Crosleys still give 35 to 50 miles 
on a gallon of regular gasoline, 
it was claimed, 

A business coupe, listing at 
$915.50 (including federal tax and 
has been added to the 
which now in- 


dan, convertibles and sports road- 





compression ratio engine, nine- 





Packard Boosts Prices 


On 300, 400 Series 


DETROIT. — Finalized prices 
on the Packard 300 and Patri- 
cian 400 sedans are higher than 
the “provisional” prices posted 
in August. The “provisional” 
prices for the 300 and 400 mod- 
els were $124 and $550 lower, 
respectively, than 1950 model 
prices. 

New advertised-delivered 
prices, revealed last week, boost 
the 300 car from $2,795 to $2,895. | 
The Patrician 400 is raised from 
$3,385 to $3,495. Packard’s Ultra- 
matic drive is standard on the 
Patrician and optional at $185 
on the 300. 

Prices of other Packard mod- 
els remain unchanged. 


| 


| 





ister in the Super line, and a sta- 


business coupe and 
in the regular 


tion wagon, 
Hotshot roadster 


| line. 


Two commercial cars, panel de- 
livery truck and pickup truck, fea- 
turing roll-down windows and all 
the new mechanical improvements 
of the car line, are also offered. 

Prices on the 1951 models, f.o.b. 


|Marion, and amounts of increase, 
'are as follows: 


Super station wagon, $1,046 (up 


|$62); Super convertible, $1,005.50 
(up $52); Super sedan, $1,003 (up 
$52); Super Sports (roadster), $999 


|(up $74); standard station wagon, 
| $972.50 (up $57); Hotshot (roadster), 
'$924 (up $52); business coupe, 


$915.50 (new); panel delivery truck, 
$929; pickup, $898. 

The standard sedan and convert- 
lible have been discontinued by 
| Crosley. 


‘More Than 27,000 Laid Off... 








iF reed, Wolfington 
Head Planners of 
DeSoto Council 


DETROIT.—Preliminary steps to- 
ward the formation of a national 
DeSoto dealers advisory conference 
were taken last week after a meet- 
ing of 40 representative dealers 
here. 

The dealers, invited to Detroit 
by J. B. Wagstaff, DeSoto sales 
vice - president, represented large 
and small communities across the 
country. 

During the two-day sessions, held 
at the Chrysler Corp. Conference of 
Business Management, the dealers 
decided in favor of a dealers’ con- 
ference program, elected a tem- 
porary chairman and selected a 
committee to work out a plan of 
operation. 

Charles C. Freed, Salt Lake City, 
was elected temporary chairman of 
the conference. Wagstaff named 
Paul Herpolsheimer jr., DeSoto na- 
tional field supervisor, as the fac- 
tory representative to work with 
the planning committee. 

J. E. Wolfington, Philadelphia, 





J. E. Wolfington 
heads the planning committee com- 


Cc, C, Freed 


prised of the following DeSoto 
dealers: 
Arnold Reading, Tacoma, Wash.; 


E. F. Walsh, Kansas City; Robert 


A. Waters, San Francisco; Nelson 
Mintz, Great Kills, N. Y.; H. E. 
Hedges, Springfield, Mass.; Jack 


Rose, Detroit; G. E. Huff, Shreve- 
port, La., and H. W. Miller, Man- 
kato, Minn. 


Olds Dealer, GM 
Sued Over Drive 


ST. LOUIS. — A $15,000,000 suit 
charging infringement of a Hydra- 
Matic drive patent has been filed 
in U. S. District Court here by 
Kelly-Wheaton Co., Toledo, against 
General Motors Corp. and Fred F. 
Vincel Co. (Oldsmobile), 3401 Wash- 
ington Ave., St. Louis. 

The plaintiff claims it suffered 
$5,000,000 damages because of the 
alleged infringement, and it seeks 
treble damages. The petition said 
the transmission-controls patent in- 
volves the Hydra-Matic drive used 
by General Motors. 

Oldsmobile declined comment on 
the case. 


Supplier Strife Hits Makers 


By Mac Gordon 

Associate Editor 
[_ABOR STRIFE hampered 1951- 
model production at three} 
plants last week, | 
Nash-Kenosha and all Packard 
operations were shut tight by a 


| 
| 
| 
| 


GS. W. Smith jr., Bridgeport, Conn.; 
Pueblo, Colo.; E. V. Voight, 


Couch, Atlanta; H. J. Ferry, company presi- 





sales manager; P. E. Amey, Toronto, Ont.; 
A. G. Medlicott, Springfield, Mass., and 


| had brought layoffs 


strike over eating rules at Amer- 
ican Metal Products Co., Detroit 
supplier of body seat frames and 
rear axle housings. Lincoln and 
Kaiser-Frazer schedules were 
threatened by the tieup, which 
Wednesday 
to more than 27,000. No negotia- | 
tions were scheduled Thursday. 

A long-standing dispute in the} 


|Ford Rouge rolling mill flared up| 
janew. 


Company Vice-President | 
John S. Bugas said final assembly | 
schedules for November and De- 
cember had been reduced because | 
of a continuing “slowdown” in the | 


rolling mill. 
+ * 


a 

UGAS’ charge was made in re-| 

ply to a statement of Ford 
Rouge Local 600 President Carl | 
Stellato, who accused Ford of fur-| 
loughing 14,000 workers without | 
cause, 

The company executive con- 


| firmed that 14,000 would be laid 


off “for an indefinite period of 
time, due primarily to the short- 
age of steel, which in turn is due 
principally to this low daily pro- 
duction rate in our rolling mill 
operations.” 

The rolling mill employes struck 
briefly early last month in protest 
against an umpire’s decision de- 
priving them of overtime pay rates 
for Saturday and Sunday work. 
The strike ended after Stellato and 


| to-work plea. 


other union officials made a back- 


* * * 


(CSMERALLY speaking, automo- 
tive labor leaders were down- 
cast as a result of the Republican 
election gains. The CIO and AFL 
were jolted particularly in Ohio 
with the smashing victory of U. S 
Sen. Robert A. Taft and the tri- 
umph in the Toledo (O.) area of 
U. S. Rep.-elect Frazier Reams, the 
only independent named to the 
82nd Congress. 

Never before in political history 
had organized labor tried so hard 
to vanquish an officeholder as it 
did in the Taft reelection campaign. 
Promulgator of the labor- despised 
Taft-Hartley law, “Mr. Republican” 


(Continued on Page 41, Col, 1) 


Auto Ventshade, Atlas 


To Exhibit at ASIS 


The names of Atlas Mfg. Co., 
Indianapolis, and of Auto Vent- 
shade Co., Atlanta, were inad- 
vertently left out of the list of 
firms who have taken space in 
the forthcoming Automotive 
Service Industries Show, to be 
held on Navy Pier, Chicago, 
Dec. 4-8. 

Atlas has booths C-81, 83, 85 
and 87, while Auto Ventshade 
has booth C-225. 
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T= question of whether a fran- 
chised dealer should wholesale 
or retail his used cars is, of course, 
very controversial. Before the war, 
however, little controversy existed 
on this question. A_ franchised 
dealer was forced to sell his used 
cars at retail, whether he liked it or 
not. There wasn’t a wholesale mar- 
ket for his used cars except on 
a liquidating basis. It was well 
recognized throughout the trade 
that only a new-car dealer, who 
was a successful used-car operator, 
made money in good as well as off 


years. 
It is true that about 1941 some 
new-car operators started to 


wholesale used cars with suc- 
cess. New-car production was 
put On a quota basis that year, 
cars were short and the whole- 
sale market was active. A new- 
car dealer could take his used- 
car loss instantly and keep his 
assets liquid. 

This successful experience has 
now led many dealers astray, ac- 
cording to the opinion of most 
dealers with whom I talk. Whole- 
saling used cars by new-car deal- 
ers increased all during the war 
and postwar shortages. Dealers 
tell me that wholesaling used cars 
is just a temporary expedient; that 
those dealers who continue to do 
so are doomed to failure as soon as 


competition returns. 
o * + 


Hails U. C. Dealer 

VERY time this column discuss- 

es used cars, many independent 
used-car dealers write to object 
that I am hampering operations by 
failing to urge wholesaling by new- 
car dealers. To interfere with the 
forward progress of independent 
used-car dealers is farthest from 
my mind, but in giving counsel to 
strengthen the entire business and 
put it on a firm footing, I feel that 
in the long run I am helping, rather 
than hindering, the independent 
operator. 

There always has been room, 
and there always will be room 
for a progressive independent 
used-car operator. In fact, I ad- 
mire the independent used-car 
Operator, and if there was ever 
an independent business man, it 
is he. He is a living exponent 






Most Dealers 
Exempt from 


Wage-Hour Act 


WASHINGTON. —In general, 
dealers are exempt from the mini- 
mum wage and overtime provisions 
ot the Federal Wage and Hour Law, 
according to an interpretative bul- 
letin issued by the Secretary of 
Labor. 

The bulletin points out that the 
law does not cover any employe 
of a retail or service establishment 
which sells more than 50 percent 
of its products or serv:ces within 
the state in which it is located. 

A retail or service establishment 
is one which sells less than 25 per- 
cent of its goods and services for 
resale and which is recognized as 
a retail or service establishment in 
its particular industry, the law says. 
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of the free enterprise system. He 
has no factory supervision, and 
he lives or dies on his own judg- 
ment and ability. 

He has been the only outlet for 
distressed merchandise when a 
new-car dealer liquidates. His is 
the only place an individual owner 
can go to who needs to sell a car 
for cash in a hurry. He is the 
only factor in the trade that takes 
used cars from a glutted market 
and transports them to where they 
are needed. He is an important 
factor in our industry, and I cheer 
and encourage him. 

But considering new-car dealers 
in a competitive market, the argu- 
ment is all in favor of the new-car 
dealer who retails his tradeins. In 
the first place, it is an important 
business. It is twice the volume in 
number of units as are new-car 
sales, and no dealer can permanent- 
ly afford to cut himself out of this 
large market. 

. 


Rise or Fall 


ITH his new-car line, a dealer 

automatically limits himself to 
a certain price class of buyers, and 
he needs used merchandise so he 
can round out his line to meet the 
needs of more automobile owners 
in his community. 


A used-car department can 
have a lot of appeal to a new-car 
Operator. It is the only part of 
his business for which he is en- 
tirely responsible. His manufac- 
turer’s reputation helps him con- 
siderably on new-car sales, but 
in used cars he is absolutely on 
his own. By surrounding his mer- 
chandise with his own super 
brand of responsibility, the used- 
car business can be something 
he controls, irrespective of the 
rise and fall of the popularity of 
his new-car line or his continua- 
tion of the new-car franchise. In 
other words, it is an anchor to 
the windward and pays its re- 
ward for close supervision and 
good management. 

Besides, a successfully run used- 
car department is a feeder for new- 
car sales. They automatically go 
together. There is no better way 
to keep the new car’s reputation 
in the community than by condi- 
tioning and selling used cars of 
the same make. A new-car dealer 
has responsibility for the reputa- 
tion of the car he sells in his com- 
munity. The independent operator 
has none. Therefore, if the new- 
car operator wants to enhance the 
line’s reputation in his selling area, 
he needs to trade in and recondi- 
tion as many of the cars in that 
make as possible. Selling new cars 
then becomes a little easier because 
the value of used cars of his make 


is maintained in the community. 
* + * 


Lucrative Reserves 


HE sale of used cars also in- 

creases customer labor and 
parts sales. What better service 
prospect can a dealer find than one 
who has selected his place of busi- 
ness to buy a used car? One who 
has thereby exhibited confidence in 
the dealer’s organization? 

Remember, before the war, when 

competition was hot? Many deal- 
ers’ entire net profit consisted of 
finance reserves. Retailing used-car 
merchandise produces lucrative fi- 
nance reserves. 

Automobile manufacturers al- 
ways have their eyes on dealers 
who are good used-car merchan- 
disers, and if there is any ques- 
tion of choice of continuation, a 
good used-car operator has bet- 
ter security from that standpoint. 
Maximum profits are, of course, 
the ultimate goal of an automobile 
dealer. There is plenty of evidence 
that this objective cannot be reached 
by wholesaling used cars. There 
has been, and will continue to be, 
lots of money made in retailing 
used cars. If this is not so, how is 
one to account for the number of 
independent used-car operators who 
are now, and have been engaged 
in this field since the beginnings 
of the industry? 


* a 


Seek Inflation Stoppers at Factory Level. . . 





RICHMOND.—Immediate repeal 
of the 15-month amendment to 
|Regulation W was demanded by; maintain their franchise.” 
ithe more than 800 delegates gath- | The resolution requested Virginia | 
lered here for the 1950 convention | representatives in the U. S. House 
|of the Virginia Automotive Trade|and Senate “to demand that the 
Assn. |Federal Reserve Board immediate- 


dealers who are forced to absorb | 
factory production in order to 


a resolution condemning the “un- 


Unanimous approval was given | 
discriminatory and 


warranted, 


| unreasonable” regulation because 
| it will “create serious losses to 





«* 


Wisconsin Car Dealers Honored— 

During National Automobile Dealer Week, veteran dealers of Manitowoc and Two Rivers, 
were presented with gifts at a dinner for members of eight service clubs in the two 
communities. Edward Fritsch (extreme right), master of ceremonies, made the presentation.| Department of Labor, 
Others (left to right): Robert Hamachek, Manitowoc, representing his father, Jule; Edward 
Langer and William Rehrauer, Two Rivers; Walter Braun and William Erdman sr., Mani- 


Wis., 


towoc, and Frank Langer, Two Rivers. 





Reg. W Loophole? 


Authorities See Few Sales Leaking Through 
Exemption Under GI Bill 


By Bernie Thomas 
Associate Editor 
DETROIT.—Shaping a section of 
the GI bill of rights as a prong, 
a volume Kaiser-Frazer dealership 
here has opened what it thinks 
may be a loophole in Regulation W. 
But if the loophole does exist, 
it appeared at last week’s end 
that neither Central Kaiser-Fra- 





Price Group Fate 
Seen Hanging on 


Council Success 


DALLAS. — Future of efforts to 
organize a nationwide Chrysler 
dealers’ line association depends on 
the outcome of 
the recent moves 
to set up dealer 
councils among 
the dealers for 
various Chrysler 
divisions. 

Dick Price (De- 
Soto - Plymouth), 
who started the 
line association 
movement and 
who was recently 
elected NADA di- 
rector for Texas, said a meeting 
will be called within a month to 
decide on the future of the line 
organization. 

Dealers will be asked whether 
they wish to continue organiza- 
tional efforts or wait and see what 
comes of the dealer councils. 

If the councils are set up right, 
being financed by dealers and mem- 
bers elected by dealers themselves, 
Price said he believes they will per- 
form a useful service. 

However, he said he will leave| 
the matter of the line association | 
strictly up to the dealers who at-| 
tend the meeting. 

As for the dealer business a) 








Dick Price 





Price says he likes it and has no 
intention of leaving it. 


Kansas Books | 


2 Parley Sites 


TOPEKA, Kans.—The Kansas 
Motor Car Dealers Assn. is taking 
no chances on its forthcoming con- 
vention, scheduled for Dec. 15-16 
in Wichita. 

The parley is booked for the Ho- 
tel Broadview’s ballroom, which is 
now under construction and which 
is to be ready before Dec. 15. How- 
ever, KMCDA has also leased quar- 
ters in the Arcadia municipal build- 
ing—just in case the construction 
is not completed on time. 





ly rescind the recent amendment.” 

Two alternatives to the amend- 
ment were offered in the resolu- 
tion. The first asked that inflation 
directives be aimed at manufac- 








zer, Michigan’s largest K-F deal- 
ership, nor any other dealership 
would ever be able to drive much 
business through it. 

Anyway, Central K-F, 4444 Cass 
Ave., last week openly advertised 
that it had cars available for de- 
livery to “qualified” veterans only, 
for as little as $150 down, followed 
by payments of $37 a month. 

E. Donkerbrook, Central K-F’s 
general manager, said his com- 
pany’s telephone switchboard was 
flooded with calls and that 10 sales- 
men couldn’t cope with the floor 
traffic on the first day after the 
ad ran. 

“Credit terms tailored to fit your 
budget,” the ad empbasized. “You 
probably need no cash. Almost any 
used car will more than cover the 
downpayment.” 

Donkerbrook explained that the 
$150 represented a downpayment 
of about 10 percent, leaving 36 
of the advertised $37 monthly 
payments. But other than admit- 
ting that such terms were hardly 
compatible with the accepted ver- 
sion of Regulation W, he was 
saying nothing. 

He explained that $3,000 has been 
earmarked for advertising the plan, 

and that “Central K-F wanted to 
make some money out of it” before 
it became generally known. 

Donkerbrook even instructed his | 


salesmen to be particularly careful 
(Continued on Page 44, Col. 4) 


On the House . 





rginians Demand Reg. W Relief 


turers who establish prices of new 
cars. The other said that directives 
to conserve metals should be sent 
to manufacturers who are respon- 
sible for the consumption of metals, 
materials and manpower. 

Principal speaker E, C. Quinn, 
Dodge general manager, 
told the delegates that dealers 
can operate profitably even under 
sharp credit restrictions. He 
added that ultimate facing of the 
present problem may be good for 
the industry. 

Credit curbs—main theme of the 
gathering—were discussed in sev- 
eral other open floor and closed- 
door panels. 

Allan G. Rude, vice-president of 
Universal C.I.T. Credit Corp., noted 
that the average family is in no 
position to make the monthly pay- 


sales 


}|ments required by the new credit 


curbs. “We will have to produce 


-|and distribute more goods to more 


people at less cost,” he said. 

Edgar Turman, Washington 
consultant, warned that wages, 
prices, profits and taxes will be 
frozen in coming months as the 
full impact of defense prepara- 
tions spread to all segment’s of 
the nation’s economy. 

Turman, former inspector for the 
Wage and Hour division of the 
predicted 
that wage-freeze rulings will be 
“elastic like the cost-of-living con- 
tract now in effect at General 
Motors.” 

Turman privately suggested to 
the dealers, who seemed as much 
concerned about a possible wage 
freeze as about Regulation W, that 
they set up “sliding scales” on the 
books now and also establish high- 
er paying jobs on books, to be 
filled later if necessary. 

Martin H. Cochrane, vice-pres- 
ident of the National Tax Re- 
search Institute, warned that 
heavier taxes will be applied to 
industry next year. He said that 
corporations now earning $30,000 
and paying $8,000 in taxes will 
pay over $9,000 next year. 

Virginia's Lieut.-Gov. L. Preston 
Collins hinted at a common cause 
leading some Democrats and Re- 
publicans toward formation of a 
new conservative alliance. 


A resolution offered by Henry G. 
(See VIRGINIA, Page 44, Col. 1) 


Plymouth Dealers Get 


‘Go Ahead’ for NADA 


DETROIT. — Possibility that 
Plymouth’s new model announce- 
ment may take place during the 
period of the NADA convention, 
Jan. 7-10, in Miami Beach should 
not keep Plymouth dealers from 
attending the convention. 

That’s the gist of a letter sent 
by R. C. Somerville, Plymouth 
sales manager, to all of the 
division’s dealers. Somerville 
pointed out that should an- 
nouncement meetings be held 
while the convention is in ses- 
sion, the company will arrange 
to hold a special announcement 
meeting in Miami the day after 
the convention closes. 














Ford has done a nifty job in alt 
gocd is the rear-end treatment w 
ance. The new instrument panel 
smart model on 


soe, quipped: 
remain the same 


that the ’51-mod 
current ones . 


the preview for 


against auto 





Wemhoff 


naire, but NADA reports it’s be 
has had to hire outside help to 
bank committee hearing later 


Pennsylvania 
committee is studying Fortune magazine’s slug 


er'ng its 1951 models; particularly 
hich gives a much wider appear- 
is unique ... Ford also has a 
tap for later . . . Asked about 


prices, Ford division’s general manager, L. D. Cru- 
“If prices 


don’t change, they'll 
.’ But there was every indication 
el tags will stick pretty close to 
. Walker Williams, Ford Motor’s 


new sales vice-president; Lew Smead, new general 
sales manager of Ford division, 


also attended 
Detroit newsmen... 
dealers’ Industry Relations 


dealers Utah association 


notes a lackadaisical attitude on part of its 
members returning Regulation W question- 


ing swamped with reports and 
process them in time for May- 
this month .. . 


Historical Note: For the first time in history, autos outnumber 
horses on U. S. farms, the Agriculture department estimates, with 


farmers now owning 5,800,000 cars and 5,310,000 horses. 


almost directly the reverse of the 
has NO plans to discontinue the 
authority ... 


This is 
1949 estimates .. . Kaiser-Frazer 
Frazer line, I’ve learned on good 


—Prte WEMHOFF, 
Editor, Automotive News. 
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Fair Break for All? 


_ FEDERAL government is issuing orders which cur- 
tail the civilian supply of metals, such as copper, zinc 
and aluminum. 


We hope that, in reducing auto production by this round- 
about method, federal officials give full consideration to the 
smaller auto makers who may not be able to procure suffi- 
cient material to maintain their relative positions in the 
industry. 





Behind Sales Totals 


agama RESERVE BOARD and Congress, please note: 

In gauging the effect of the tightening of Regulation W 
terms, there are important factors that do not show up in 
the so-called ‘sales’ figures. 


A substantial proportion of registrations in recent weeks 
have not been sales but giveaways. 


With new models coming up, dealers have to move 
their stocks at any cost. The result is that registrations 
indicate a relatively high sales level. 


But despite forced sales by dealers at little or no profit, 
AUTOMOTIVE NEws’ compilation of dealer stocks shows that 
cars on hand increased an average of 3.1 units as of Nov. 1 
to the highest level of the year. 


Average dealer stocks are now 11.4. Consider the fact 
that this is on the opening of the winter season when sales 
slow up progressively. 


Another point to watch closely is this one: Some factory 
representatives are telling dealers that their quotas of cur- 
tailed production next year will depend on the cars they 
move this year. 


And if production of cars is substantially restricted, 
dealers will want as big a share as they can get. 


As a result, dealers are tempted to fudge a bit on their 
10-day reports to factories. Many report sales higher than 
they are and inventories lower. This is a forced gamble on 
the future. 

And don’t fall into the curbstone opinion that it is a good 
thing to see dealers give cars away. They can’t do that for 
long and stay around to render distribution and service 
wherever you drive. 





Auto 
Forum 


Epiror’s Note: Herewith is one 
of a series of articles written 
especially for Automotive News 
by general sales managers of the 
various auto companies and di- 
rected at dealers and their prob- 
lems. 


By W. E. Fish 


General Sales Manager, Chevrolet 


A™= sincere effort to present a 
constructive view of the retail 
automobile business must take into 
consideration the 
uncertainties sur- 
rounding its fu- 
ture. Threats of 
additional credit 
restrictions, in- 
creased taxes, pro- 
duction curtail- 
ments and mate- 
rial shortages 
definitely exist. 
No dealer can 
disregard them in 
his planning. 

At the same time too many of 
us are prone to hasty judgment. 
We are inclined to be emotional 
in our thinking. As a nation we 
are usually “high” or “low.” Just 
as a piece of good fortune in- 
spires optimism, an unfounded 
rumor or a scare headline damp- 
ens our spirits. 

In the present situation, I find 
no cause for either elation or de- 
spondency. We must recognize that 
our economy is changing. We must 
face the fact that the country’s 
decision to prepare for any mili- 
tary emergency will influence our 
lives for years to come. We likely 
must anticipate reduced manpow- 
er, fewer civilian goods and lower 
consumer purchasing power. 

*” * + 





Ww, E, Fish 


Bu is this prospect so appalling 
when you study the matter ob- 
jectively? I don’t think so. We 
have been passing through a period 
of peak employment and unprece- 
dented manufacturing levels. Nat- 
urally we would like to continue 
that rate. But based on our his- 
tory, the postwar years have pro- 
duced business almost as abnor- 
mally active as the depression of 
the 1930s was subnormally stag- 
nant. You can, for example, lop 10, 
15 or even 25 percent off 1950 auto- 
mobile sales and still be left with 
one of our better years. 

Against the negative factors 
are the many favorable factors 
that should convince the automo- 
bile dealer of the solidness of his 
business. The automobile is so 
securely tied to our national 
economy that nothing can over- 
shadow its dominant role for 
many years to come. In peace- 
time, about one in every seven 
employes gets his pay, directly or 
indirectly, from the automobile. 
In war, the automobile is a vital 
instrument in maintaining produc- 
tive capacity. The tremendous flow 
of armament during the last war 
would not have been possible ex- 
cept for the service of privately- 
owned transportation. 

The automobile is becoming more 
integrated into our way of living, 
rather than less. This is apparent 
wherever you go. New residential 
areas, new shopping districts and 
new factories are moving farther 
and farther away from their pre- 
vious central locations. The auto- 
mobile is responsible. 

ca * of 

NORMAL population growth fore- 

casts an expanding demand for 
our product. Statistically, the num- 
ber of family units has increased 
25 percent in the last 10 years. An 
estimated 2,300,000 young men and 
women annually reach 21 years, 
the traditional age when an indi- 
vidual exercises independent pur- 


chasing power. Higher wages have 
(See FORUM, Page 33, Col, 1) 





25 Years Ago... 


The Big Story 


Yes, times have really changed 


political scene in Washington. Republicans had a substantial major- 
ity in Congress and had elected their second presidential candidate 


(Calvin Coolidge) in a row. 


On the other hand, the Democrats were clamoring for tax reduc- 
tions. Particularly they wanted the excise on automobiles dropped. 
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—_— Letterbox 


‘Who’s Right? 


by 


ACCENT 
(NOWPAYS) 
ON "GIVING" 





This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich 





Questions Oldtimer 

In your issue of Nov. 6, page 24, 
you have an article headed “28 Old- 
est Dealers.” 
automobile business since 1915, I 
was interested in reading this par- 
ticular article. 

I noticed that you list Sidney S. 
Zell of Baltimore as a distributor 
for Peerless cars in 1907. Having 
been the regional manager for 
Packard in this territory, I had as 
one of the Packard distributors the 
Zell Motor Car Co. of Baltimore, 
and I believe I am correct in say- 
ing that Stanley Zell was the man 
who was the distributor for Peer- 
less cars in 1907. 

Sidney Zell is his son, who took 
over the business upon the death 
of his father, which occurred about 
1935. Sidney Zell would only have 
been about 15 years old in 1907, 
which would be a little young to be 
a distributor.— Sam F. Green, To- 
ledo, O. 

Epiror’s Note: We are referring 
your letter to the Automobile 
Old Timers Assn., which selected 
the “oldest dealers.” 

* Ba * 


Another Oldtimer 
Epitor’s Note: The following 


' letter was sent to the Automo- 





since 1925. For instance, take the 


—From the files of Automotive News. 


Having been in the| 





bile Old Timers, which selected 
the nation’s “oldest dealers”: 

AvutTomotive News, issue of Nov. 
6, page 24, lists 28 oldest dealers 
and it states that this list has been 
compiled by the Automobile Old 

Timers. I do not find the Foss- 
Hughes Co. on the list. 

Here are the facts: The com- 
pany was incorporated and started 
business in September, 1905, in 
Philadelphia. Frank Miller, our 
vice-president, came from Provi- 
dence with Archie Hughes as a 
young boy. I joined the company 
in March, 1906, and have been with 
them ever since, became an officer 
in 1909 and have acted as general 
manager since 1914. 

We represented Pierce-Arrow for 
27 years and have sold Ford prod- 
ucts since 1932.—JoHN H. Fassirt, 
president, Foss-Hughes Co., Phila- 
delphia. 

* * * 
Oblong, Illinois 

A copy of the Oct. 9, 1950, issue 
of AuTomoTive News has come to 
our attention and on page 58 they 
have a nice cut of a new Ford 
with your dealer, Cyril Hughes, 
congratulating Dr. Kirk on “Dr. 
Kirk Day” at our Oblong Crawford 
County fair. 

Unfortunately they have shown 
Oblong, Ind., instead of Illinois, 
where this town has been for over 
a hundred years. 

We are wondering if you could 
help us get back into [Illinois 
where we belong.—G. E. ToMtin- 
son, cashier, The First National 
Bank of Oblong, Illinois. 

Epiror’s Note: Ford Motor Co.’s 
central region informs AuToMo- 
tive News that the error was 
made in its Indianapolis district 
office. 
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to Record-Breaking Sales! 


Thousands of enterprising Oldsmobile 
dealers are ridin’ high, wide and 
handsome—headed straight for the greatest 
selling year in their history! Already more 
new “Rocket” Engine Oldsmobiles have 
been produced and sold in 1950 than in any 
other single year—and the public wants 
more! They want to thrill to the 


trigger-quick response of Oldsmobile’s 





famous “‘Rocket” Engine—the power plant 
that’s making high-compression history! 
They want to feel the smooth-going ease 
of Oldsmobile’s exclusive new Hydra-Matic 
Drive—perfect partner for “Rocket” 


power! They’re going for that “Rocket” ride! 





And Oldsmobile dealers everywhere are 
cashing in on this overwhelming public 
enthusiasm! That’s the big reason 

why they’re rocketing ahead to 


new sales records—with Oldsmobile! 
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Ford Brothers Are Cited 





Henry Ford Il Honored for 'Humanities’'— 


For his pioneering 


Ford II last week was awarded an honorary "doctorate of humanities'' degree by the 


University of Detroit in special ceremonies in the Motor City. 


C. J. Steiner, S. J., president of the universit 
Hayes, former U. S. ambassador to Spain. 


“ 
—— a ; 


Bootlegging Curb 
Is Upheld by 
judge in Texas 


CORPUS CHRISTI, Tex. — New- 
car dealers in Texas have won the 
first round in their fight to keep 
non-franchised dealers from selling 
new cars in Texas on “importer’s 
certificates.” 

District Court Judge Cullen W. 
Briggs has entered a declaratory 
judgment in favor of the fran- 
chised dealers. 

The judge ruled a vehicle does 
not become a “used” car until 
after the “first” sale. A “first” sale 
was defined as “the total of all 
transfers of a motor vehicle from 
manufacturer to distributor, from | 
distributor to dealer, from dealer | 
to dealer, together with the trans- 
fer from the last dealer to an} 
‘owner.’” 

Effect of the judgment is to pre- 
vent used-car dealers from buying 
new cars in other states and bring- 


ing them into Texas and selling 
them as new cars on “importer's 
certificates.” 


The Texas highway department, 
against whom the suit was brought; 
the Texas Used Car Dealers Assn. 
and the Corpus Christi Used Car 
Dealers Assn., which intervened in | 
the case, excepted to the judgment 
and gave notice of appeal to the 
fourth court of civil appeals at San | 
Antonio. 

The suit was brought last sum-| 
mer by the Texas Automotive Deal- 
ers Assn., the Corpus Christi Auto- 
mobile Dealers Assn. and the 16 
franchised dealerships in Corpus | 
Christi. 


NADA Directors 
Are Elected 
In 18 States 


WASHINGTON, — Elections of 
NADA directors in 18 states have 
been completed. The association's 
bylaws provice for the election of 
one-third of the board’s directors 
each year. 

Elected were: W. S. Edwards jr., 
Alabama; Rudd J. Ross, Arkansas; 
Ben T. Wright, metropolitan Chi- 
cago; E. S. Dowd, metropolitan 
Cleveland; R. D. McKay, Kansas; 
Turner A. Summers, Kentucky; 
Lloyd B. Morton, Maine, and Wil- 
iam L. Mallon, New Jersey. 

Also elected were: P. L. Aber- 
nethy, North Carolina; D. G. Kelly, 
North Dakota; George B. Wallace, 
Oregon; E. A. Sahli, Pennsylvania; 
Dick Price, Texas; Charles C 
Freed, Utah; T. T. Penrose, Ver- 
mont; Walter J. Wilkins, Virginia; 
H. E. Majer, Washington, and Clyde 
Guschewsky, Wyoming. 

Those elected to the board for 
the first time are Ross, Sahli, Price, 
Majer and Guschewsky. 


McLaughlin Quits Turf 

LEXINGTON, Ky.—A _ syndicate 
headed by E. P. Taylor has an- 
nounced the purchase of Parkwood 
farm, here, from Col. R. S. Mc- 
Laughlin, head of General Motors 
of Canada. Col. McLaughlin is re- 
tiring from the thoroughbred busi- 
ness and his stock of horses has 
been auctioned, 





*lissue 


At left is the Very Rev. 
y, which also similarly honored Carlton J. H. 





Benson Ford Feted— 

The National Conference of Christians and 
Jews paid tribute to Lincoln-Mercury'’s head 
last week at a Detroit dinner. John J. O'Brien, 

-chai ichi ion of the | Ww E. | : ; , 
ee Se ee © ejare Homer C. arner, Grant {sections which have not made their 


his tolerance work. 


GM Assails In 





‘Just Won’t Work,’ Says Sawyer... 





U.S. Spurns Voluntary Controls 


WASHINGTON. — The _ original 
|government idea to control pro- 
|duction and supplies for the coun- 
itry’s vast rearmament program 
| through voluntary industry agree- 
|ments has been abandoned, accord- 
| ing to Secretary of Commerce 
|Charles Sawyer. 

Addressing a news conference, 
| Sawyer said that a system of 
voluntary controls through indus- 
trywide agreements “just won’t 
| work,” and added: 

“There’s very little resistance to 
‘the present system” of mandatory 
controls now being followed by the 
National Production Authority. 

Forecasting that the full impact 
lof the rearmament program will 
|hit industry and the civilian econ- 


ithe government will attempt 
javoid curtailing civilian production 
| SO rapidly as to cause temporary 
lidleness and slack business before 
military orders hit their stride. 
The Commerce department’s 
|NPA, which administers industry 
controls, has issued a few orders 


untary agreements were authorized 
under the National Production Act 
under which the control program 
for building up the country’s armed 
strength is being carried out. 
Secretary Sawyer said: 
1. He believes the country’s steel 





Utah Assn. Appoints 
Nominating Committee 
SALT LAKE CITY.—A nominat- 


ing committee for the 1950 conven- | 


tion of the Utah Automobile Deal- 
ers Assn. has been named by Pres- 
ident Frank B. Streator. The par- 
| ley will be held Dec. 7 in the New- 


house hotel here. 


lconference, presented him with an award for | Hayes, Fred A. Carleson, James L. 


|Miller and Wayne E. Johnson, 


tervention 


By Solicitor on Emich 


CHICAGO.-—In a _ supplemental 
memorandum to the U. S. Supreme 
Court, Philip B. Perlman, solicitor- 
general, re-entered as “friend of 
the court” the legal battle involv- 
ing Emich Motors Corp. and U. S. 
Acceptance Corp. vs. General Mo- 
tors Corp. and General Motors Ac- 
ceptance Corp. 

Perlman’s second 


representing GM and GMAC. 

The plaintiff companies owned 
by Fred F. Emich, former Chev- 
rolet dealer here, first won a de- 
cision with awards of $1,236,000 
and $250,000 in legal fees after a 
jury trial in the Federal Dis- 
trict Court of Judge Walter J. 
La Buy. Then the U. S. Court 
of Appeals for this district over- 
threw both verdict and awards. 
Perlman’s supplemental memor- 
andum to the Supreme Court 
stressed that he wished to go be- 
yond the point brought out in the 
first memorandum, which concen- 
trated upon Secticn 5 of the Clay- 


ton Act, 
“In view of the fact that the 
(Supreme) Court has decided to 


review the principal question pre- 
sented as to the construction of 
Section 5 of the Clayton Act, and 
in view of the relationship of that 
in the context of this case 
to the other issues decided by the 
Court of Appeals, it would appear 
desirable that the (Supreme) Court 
have before it an entire picture of 
all related phases of the case,” 
Perlman pleaded. 

“Authoritative disposition of the 
subsidiary questions raised by pe- 
titioners may have important bear- 
ing on the practical benefits in- 
tended by Congress to be made 
available to private parties by Sec- 
tion 5. Accordingly, it is submitted 
that the limitation upon the scope 
of review imposed by the court’s 
order of Oct. 9, 1950, should be 
removed.” 

GM and GMAC counsel Henry 


intervention 
drew a strong reply from attorneys | 


| M. Hogan of Detroit, Ferris E. 
Hurd of Chicago, and Henry F. 
Herberman of New York retal- 
iated last week. 

The reply concludes by urging 
that the Supreme Court limit the 
scope of review to Section 5 of the 
Clayton Act. 





| 


and many others are pending. Vol- | 


capacity will be increased substan- | 
tially beyond the 9.5 million tons | 


. 1 
| Those named to the committee 


already projected for the end of 
1952. 

2. He expects the expansion to 
continue at the same rate after 
1952 and possibly reach a total 
capacity of 120 million tons by the 
lend of 1954, 


3. He believes threatened bottle- | 


necks in manganese, iron ore and 





‘NADA Reaches 


91.6% of GAD 
Member Quota 


| WASHINGTON. — NADA’s Give- 
A-Day membership campaign has 


"in the preservation and furtherance of American freedom,"’ Henry OMY “next spring,” Sawyer said/recruited 2,903 new members, 91.6 
O/percent of a set quota of 3,166. 


| This report, NADA said, was as of 
| Nov. 10, with a few area chairmen 
| Still to be heard from. 

| New Mexico, North Carolina and 
| Utah each exceeded their quotas by 
|more than 200 percent. Texas was 
| close with 198 percent, Florida with 
}194 and northern California and 
|Ternessee at 184. In new members 
Secitred, Wisconsin was in the lead 
witn 235. 

| Following is a list of states and 
|sections which have reached their 
quotas and the percentages by 
which they passed them: 


Northern California, 184; Connec- 
|ticut, 100; Delaware, 141.6; District 
|of Columbia, 100; Florida, 194; 
| Georgia, 109.2; Indiana, 111.6; Kan- 
|sas, 172.4; Louisiana, 162.5; Maine, 
|135; Mississippi, 147.5; Montana, 
109.4; New Jersey, 150. 

| New Mexico, 270; New York, 116; 
| North Carolina, 224; North Dakota, 
| 102.4; metropolitan Cleveland, 150; 
| Oregon, 146.6; Rhode Island, 126.6; 
Tennessee, 184; Texas, 198; Utah, 
| 206.6; Virginia, 147.2; Wisconsin, 
| 138.2. 

| Following is a list of states and 


| goals and the percentages they have 
reached: 
| Alabama, 76; Arizona, 70.8; Ar- 
kansas, 94; South Carolina, 81; Col- 
|orado, 61.3; Idaho, 88.2; Illinois, 90; 
| metropolitan Chicago, 36; Iowa, 52; 
| Kentucky, 70; Maryland, 70; Mas- 
| sachusetts, 42; Michigan, 48; metro- 
politan Detroit, 30; Minnesota, 77. 
Missouri, 43.5; Nebraska, 76.2; 
Nevada, 12.5; New Hampshire, 20; 
metropolitan New York, 97.1; Ohio, 
89.6; Oklahoma, 70.6; Pennsylvania, 
39; South Carolina, 26; South Da- 
kota, 46.1; Vermont, 40; Washing- 
ton, 43.4; West Virginia, 88; Wy- 
oming, 72. 





— Coming Events 





Dealer Conventions 


Nov. 27-28—Arizona Automobile Dealers 
Assn., Phoenix, Ariz. 

Dec. !-2—Montana Auto Dealers Assn., 
Rainbow hotel, Great Falls, Mont. 
Dec. 45—Idaho Automobile Dealers 

Assn., Hotel Boise, Boise, Ida. 
Dec. 7—Utah Automobile Dealers Assn., 


Newhouse hotel, Salt Lake City. 


Dec. 15-16— Kansas Motor Car Dealers 
Assn., Wichita, Kans. 
Jan. 7-10, 1951 — National Auto Dealers 


Assn. convention and exhibition. Miami. 
Apr. 2, 1951—Louisiana Automobile Deal 
ers Assn., Jung hotel, New Orleans. 
May 14-15, 1951 — Missouri Automobile 
Dealers Assn., Hotel Jefferson, St. Louis. 
May 3l-June 2—Washington State Auto 
Dealers Assn., Winthrop hotel, Tacoma. 
* . 7 


Dealer Auto Shows 


Jan. 27-Feb. 3, 1951 — Milwaukee County 
Auto Dealers Assn., Milwaukee. 

Feb. 4-10, 1951—Greater St. Louis Auto 
motive Assn., Arena, St. Louis 


Feb. 16-25—Los Angeles Motor Car Deal 
ers Assn., Pan Pacific Auditorium, Los 
Angeles. 

Feb. 15-22, 1951—Philadelphia Automotive 


Trade Assn., Commercial Museum, Phil- 
adelphia. 

Feb. 17-25, 1951— Chicago Automobile 
Trade Assn., International Amphitheater 
Chicago. 





March 2-8, 1951—Greater Kansas City Mo- 
tor Car Dealers Assn., Municipal audi- 
torium, Kansas City. 


Mar. 10-18, 1951 — Seattle Auto Dealers 
Assn., Field Artillery armory, Seattle, 
Wash. 


Mar. 17-25, 1951—Indianapolis Automobile 


Trade Assn.. Cattle Exposition Bidg., 
State Fair Grounds. 
* 2 ® 


Aftermarket Shows 


1-2—Motor and Equipment Whole 
Stevens hotel, Chicago. 


Dec. 


salers Assn. 
| 


Dec. 48 — Automotive Service Industries 
show, Navy Pier, Chicago. 

Mar. 21-24, 1951—Pacific Automotive show, 
Civic Auditorium, Seattle, Wash. 

Apr. 26-29, 1951 — Southwest Automotive 
show, Oklahoma City. 


Allied Industries 


Jan. 22-24, 1951—Truck-Trailer Manufactur- 
ers Assn. annual convention, Edgewater 
Gulf hotel, Edgewater, Miss. 

Feb. 1-2, 1951—National Council of Pri- 
vate Motor Truck Owners, Inc., annual 
merane. Hotel Statler, Washinaton, 


Feb. 4-6, 1951—National 
System annual convention, 
tel, Chicago. 

s * : 


Truck Leasing 
Sheraton ho- 


General 


Apr, 1-2, 1951— Canadian Automotive 
Wholesalers and Manufacturers Assn. 
convention, King Edward hotel, To- 
ronto, Ont. 

Apr. 4-15, 1951—33rd International Motor 
Show, Turin, Italy. 

Apr. 30-May 21, I95I—U. S. Chamber of 
Commerce 39th annual meeting, Wash- 
ington, D. C. 


May 30-Sept. 9, 195!1—World Transpor- 
tation Fair, Santa Anita Park, Arcadia 
Calif. 

. ° 
Engineering 

Nov. 26-Dec. | — American Society of 
Mechanical Engineers, Hotel Statler, 
New York. 

Jan. 8-12, 1951 — Society of Automotive 


Engineers annual meeting and display 
Hotel Book-Cadillac, Detroit. 

Mar. 6-8, 1951—Society of Automotive En 
gineers passenger car, body and ma 
terials meeting, Hotel Book-Cadilla 
Detroit. 


ore boats—all vital to expanding 
steel production—will be overcome. 


| He noted that limitations on 
civilian goods production will in- 
| evitably have inflationary effect, 
| but said that until an “overall 
| program” of economic mobiliza- 
| tion is laid out, NPA must go 
ahead as rapidly as is needed to 
meet defense demands for ma- 
| terials, 
| Sawyer said it is impossible now 
|to gauge the full scale of the long- 
|range munitions program or its 
|effect on civilian business. 

While defense orders now arc 
taking only a minor bite out of 
total materials supply, he said the 
curve of military production will 
rise markedly when new funds are 
voted by Congress. 

The Commerce chief originally 
planned to use voluntary agree- 
ments as the major machinery for 
allocations. However, the recent 
plan earmarking steel for 10,000 
freight cars monthly was a com- 
pulsory order. 

His remarks on steel expansion 
were called forth by recent criti- 
cism of the steel industry and 
defense authorities for alleged 
failure to meet prospective needs 
of the military and the growing 
civilian economy. 

He emphasized that it is impos- 
sible to say what the true demand 
for steel will be. Many people are 


|giving opinions, he added, “but 
some are more qualified than 
others.” 


The secretary said he had been 
|conferring with representatives of 
the steel industry on an even great- 
er expansion of capacity. He added 
they had given him reason to be- 
lieve it would be expanded. 








Major Changes 
In Policy Ruled 
Out at Sparton 


JACKSON, Mich. — In order to 
avoid “misunderstandings or pre- 
sumptions” in regard to recent 
changes in the top management of 
Sparks - Withington Co., John J. 
Smith, newly elected president, told 
AvuTomoTivE News last week that 
“our policy will not involve major 
— in operations or person- 
nel. 

He added that “we plan to con- 
tinue serving customers with our 
effective service and high quality 
of Sparton products such as we 
have in the past. 

“The financial condition of the 
company is excellent, with good 
earnings for the year ended June 
30, and subsequent _ satisfactorv 
earnings and, while we are mindful 
of the many uncertainties with 
which industry is generally con- 
fronted today, nevertheless assur- 
ance is given that our customers 
will continue to get good service 
and performance, which we have 
always endeavored to supply.” 


Dingman to O’Shaughnessey 
The DeSoto-Plymouth dealership 
of Russ Dingman in Lansing has 
been sold to Dan O’Shaughnessey. 
The purchase price was not dis- 
closed. 





Chrysler's Training Star— 
Here is "Tech," the little character who 
stars in Chrysler Corp. master technicians 
service conference slide films, on the knee 
of Floyd Buckley, radio actor who provides 
his voice. Buckley and Tech gave a ventrilo- 
quism demonstration to celebrate the third 
anniversary of the conferences, while W. B. 
Rice, Plymouth's director of service, looked on. 
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Gn Search of New 
Cadillac engineering never stands still. Night and day, throughout the 
year, a staff of highly-skilled technicians is continually in search of 
new horizons, new frontiers. Their goal: to improve, even to the minutest 
detail, the car that has become the Quality Standard of the World. 
This also is true of Cadillac Blue Coral. That's why proud Cadillac 


owners will testify ... Cadillac Blue Coral is the ultimate for restoring 
and preserving the finest finish produced by engineering talent. 


Thus, Cadillac Blue Coral is a product that Cadillac Dealers can 
recommend with confidence, and sincerity. It's time tested — it has 
proven for over 22 years, that there is no substitute for a Cadillac 
Blue Coral Treatment. 


Calillec we for Cadllee cave 


CADILLAC MOTOR CAR DIVISION ¢ GENERAL MOTORS CORPORATION ec DETROIT, MICHIGAN 
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MEWA Warns FTC Against Curbs .. . 





Functional Discount Backed 


CHICAGO. — Declaring that ac- 
complishment of the objectives of 
the Robinson-Patman Act demands 
continuance of the functional dis- 
count with prohibition of discrim- 
ination in price between persons 
in competition with one another at 
the various distribution levels, the 
Motor & Equipment Wholesalers 
Assn. has gone on record with the 
Federal Trade Commission as be- 
ing opposed to any prohibition of 
functional discounts or any impair- 
ment of the historic discount struc- 
ture in the American distribution 
system. 


The association’s position was 
set forth in a letter to the com- 
mission. It commented on the 
contention that the trial exam- 
iner’s recommended decision in 
its proceedings against the AC 
Spark Plug division of General 
Motors, Champion Spark Plug Co. 
and Electric Auto Lite Co. would 
prohibit functional discounts and 


limit price variations only when 
based on differences in costs. 
Impairment of the functional dis- 
count on which the American dis- 
tribution system is based, points 
out MEWA’s letter to the commis- 
sion, “would seriously injure and 


Clute Named President 


Of Elmira Dealers Assn. 


ELMIRA, N. Y.—Leslie D. Clute 
was elected president of the Elmira 
Automobile Merchants Assn. at the 
annual election of officers and di- 
rectors. 

A. Blair French was elected vice- 
president, and H. Theodore Van 
Brunt was named secretary-treas- 
urer. 

Named directors for three year 
terms were J. T. Slogett and A. B. 
French. Directors for two year 
terms are Clute and James D. Mc- 
Kinnon. Named directors for a one- 
year term are Van Brunt and Ever- 
ett F. Dalsis. 


in great probability completely de- 
stroy the ability of many thousands 
|of wholesalers to continue to serve 
|their hundreds of thousands of re- 
tail customers who in turn provide 
essential services to the consum- 
ing public. It would thus tend to- 
ward monopoly and militate against 
|accomplishing the objectives of the 
|Robinson-Patman Act rather than 
to effectuate those objectives.” 

MEWA says further: “The only 
way the average new or indepen- 
dent manufacturer can hope to get 
his product to market is through 
the independent wholesaler, 


“The large, well-established, 
amply financed integrated man- 
ufacturer can afford to establish 
his own company-controlled dis- 
tribution, but the average inde- 
pendent or newcomer manufac- 
turer must rely upon the inde- 
pendent and experienced whole- 





saler, who thus performs a func- 
tion vital to small, new or inde- 
pendent manufacturers.” 








Nash Zone Men Aftend Classes— 


Members of the field staff listen to technical service lectures by W. A. Cook (left at 
table), Nash service manager, and F. H. Brodek, of the technical service department, at 


the Milwaukee parts and service plant. 
in Milwaukee, Kenosha and Detroit. 





functional discounts, manufactur- 
ers take into consideration the 
costs of the services wholesalers 
render their retail customers, and 
wholesalers in turn take into con- 
sideration the costs of the services 
retailers render the ultimate con- 
sumer, MEWA states that the pro- 
hibition of functional discounts 
“would spell the doom of the man- 


Pointing out that in establishing | ufacturer-through-wholesaler-to-re- 





What changed engineers’ 
Opinions about pinions? 


HINK back—how many different bearing 
applications for pinions can you remember 


over the years? 


Yet today in all makes of cars but two, 
Timken® bearings are used on the pinion. And 


you know why. 


You don’t take chances on value in the 
toughest bearing application on a car. So why 
take chances throughout the rest of a car’s 
moving parts—the “vital zone’”’ where value 
counts most? Especially today, when value is 
starting to count more and more? 


You'll find it will help you be sure of top 
value in the “‘vital zone” if you keep in mind 


this simple formula: 


Value 


Obviously a big advantage above the line 
will give you more value than a small one below 
the line. By this formula, or any other, your 
best value in tapered roller bearings is Timken. 
No other bearing can match Timken’s uniform 
high quality, extensive service help and over- 
whelming public acceptance. 


Over the years Timken has led in lowering 
prices. And in terms of value features, Timken 
prices are lowest today! The Timken Roller 
Bearing Company, Canton 6, Ohio. 





WE MAKE OUR OWN STEEL — because it is the 
only way we can get the consistently high quality 
steel required for Timken bearings. And because 


_ Quality + Service + Public Acceptance 


Price 





MORE CAPACITY PER DOLLAR! Because of design 
leadership, Timken constantly sets new precision 
standards. And the precision standards of today 





ONLY TIMKEN GIVES YOU 
ALL THESE VALUE FEATURES 


QUALITY 

1. Design leadership 

2. Steel made in our own mill 

3. Precision manufacture 

4. Rigid quality control 

5. 50 years experience 
SERVICE 

. Unequalled engineering service 


7. Unequalled research and devel- 
opment facilities for your use 


it gives us quality control from start to finish. 
Timken is the only bearing manufacturer in 
America that makes its own steel. 


become the production standards of tomorrow. 
Result: Timken consistently gives more capacity 
per dollar than any other tapered roller bearing. 


its TIMKEN for VALUE 


THADE-MARK AO US Pal OFF 


TAPERED ROLLER BEARINGS 





. Installation service in the field 
. Widest range of sizes 
. Most dependable source of supply 


PUBLIC ACCEPTANCE 
. First choice throughout industry 


. Best-known name in bearings 
. Widespread advertising 


J < 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL ® AND THRUST —(])-— LOADS OR ANY COMBINATION we 


All zone personnel are attending weekly schools 


] 

tailer system of distribution which 
is so important a bulwark in 
American free enterprise.” 


“We cannot believe the commis- 
sion will take any action that 
would have such disastrous re- 
sults,” the association adds. 

+ 


FTC Again Slaps 
Pricing Systems 
For Sparkplugs 


WASHINGTON. — Further argu- 
ments against the sparkplug indus- 
try’s pricing system were filed by 
the Federal Trade Commission 
here last week. 

Replying to briefs of General 
Motors’ AC Sparkplug division and 
Champion Sparkplug Co., FTC said 
so-called “functional” pricing sys- 
tems violate the Robinson-Patman 
act by restraining competition, even 
though the act does not specifically 
ban them. 

Sparkplug makers set different 
prices for different classes of cus- 
tomers, FTC’s original complaint 
charged. An FTC trial examiner 
has recommended they be ordered 
to charge all buyers the same 
prices unless price differences are 
based on cost. 


Champion and five independent 
auto makers said such an order 
would hurt small business. The 
auto manufacturers said their big 
competitors would make their own 
plugs at lower cost than the inde- 
pendents could buy them. 

Champion and AC Sparkplug in- 
jured competition, according to 
FTC's brief, by selling plugs at or 
below cost for original equipment 
use and making their profit on 
replacement sales. Smaller spark- 
plug makers cannot afford to do 
this, FTC said. 


McCormack Tops 
L-M Coast Sales 


| LOS ANGELES.—With less than 
| two months to go before winners 
|are determined, Bill McCormack of 
San Fernando Lincoln-Mercury Co. 
enjoys a wide lead in the Los An- 
geles division of the national sales 
contest sponsored by the factory. 
McCormack, according to latest 
scores just announced by the Lin- 
|coln-Mercury division, has accumu- 
|lated 236 points, which is a lead 
{of 126 over his closest competitor 
in this area, Art Diamond of Mil- 
|beck Mercury Co, in Van Nuys. 
McCormack’s spurt the past six 
months has been so fast that he 
now ranks sixth nationally among 
}all Lincoln-Mercury salesmen. 








Dealer Ford’s Estate 
Exceeds $1 Million 


DEARBORN.—The estate of the 
late Robert W. Ford, Ford dealer 
here and nephew of Henry Ford, 
was listed in Wayne county pro- 
bate court as containing more than 
| $392,000 in real property and $818,- 
/000 in personal property. 

More than $1,000,000 will be di- 
vided among five members of his 
| family, with the balance placed in 
|a trust fund for them. 


| Works on Member Drive 


Chet Daetsch, Buffalo dealer, has 
been appointed district director of 
the annual membership drive of the 
New York State and National Auto- 
mobile Dealers Assns. He has 
age of Erie and Niagara coun- 
ties. 
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YOUR SALES EFFORTS AMONG AMERICA’S 


-  ABLE-TO-BUY FAMILIES 
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IN CHICAGO credit regulation “W™ is not a difficult hurdle for automobile manu- 


facturers who use The Chicago Daily News. This powerful advertising medium concentrates 


its selling efforts against the upper half families. The News circulates 70° of its coverage 
among families of above average income. These are the ABLE-TO-BUY families who purchase 


8 out of 10 of America’s new cars. 


THE CHICAGO DAILY NEWS 


reaches this fruitful market effectively, economically and 


at the ideal time .. . in the EVENING. The Chicago Daily 





News reader-friends. more than a million of them, enjoy 


their favorite evening paper in the relaxing atmosphere 


~~ 


of the home. As a family group they can leisurely read 
and carefully consider your advertising when they contem- 


plate the purchase of amewecar. f— QU" * eee y, 





*Source: Federal Reserve Board 
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Automotive 
Ramblings 





by Jack Weed 


into another case last week where another top vehicle builder 


and have developed—and patented—a device that will re- 


move carbon from the cylin-® 


der heads in less than an hour 
without taking off the head. 

While I know hundreds of deal- 
ers would like to know where to 
get this new device, I can only tell 
you what it is and what it will do. 
But not who has done the work on 
it, since the engineers who have 
developed it don’t know what their 
company will eventually do with it. 

It seems that most engines lose 
up to 10 percent of their top power 
in about 3,000 miles from carbon- 
ization caused by the lead in fuel. 





Jack Weed 


This, 
torque - converter 
operation is con- 
sidered quite a 
serious power loss, 
and engineers 
have been—and 
still are—frantic- 
ally working on 
devices that will 
enable the service 
station to quickly 
and cheaply re- 


This new device meters warm 


under 
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water into the top of the cylin- 


| der at the spark plug, and tests 
| have shown that it will complete- 

ly clean the heads of an eight- 
in 50 minutes 


| cylinder engine 


| with six quarts of water. 
metering device is built so that 
| it will attach to the spark plug 
| and meter the water to the cy- 
| linder head through drains that 
| are cut in the spark plug threads. 
ys ” b Of , the water injection | 
EVELOPMENT of the “rice spray” carbon remover by | principle is old. It dates back to. 


Oldsmobile engineers was not just an accident. I ran) 


Of course, 


| 
| 


ing engineers, 





the Model T days when a copper | 
itubing was run from the top of 
ithe radiator to a wafer that was 
has been working on the same problem for over a year noW | placed under the carburetor and 

the same intake suction that oper- | 
ates the new device drew steam | 
into the fuel stream, The develop- | 
however, 
[Injecti that no other method of 


The | 


wawt= 
JowNoe NL 





have “A sack of popcorn, pleash!” 


injecting water works as well as|number. In at least one case, I 
‘injecting it in fluid form at the|understand such an order called 
spark plug. Some day this device|for scarce sheet metal parts to 
may be made available for dealer|cover more vehicles than the par- 


use. 
| * * . 
| Looking for Trouble 


'ticular army depot had vehicles. 

Deaners are warned, according 
to Merle St. Aubin of General 
Motors, that defense orders are 


| (CONSIDERABLE alarm is being| mandatory and must be filled if 


4 expressed 


move the accu-\orders that are being sent in by 
mulated carbon at frequent inter-|dealers for replacement parts sales | 
‘to army camps, and which orders 
carry a “military must” designation | 


in the high parts, dealer or factory has parts in 


stock. A “hardship” exemption 
can be filed, however, if the 
“rated defense order” will com- 
pletely deplete stocks. There can 





VENTSHADES 


sell and serve in any season 


Ventilation in rain or snow 
Come cloudburst or blizzard, 
Ventshades allow windows to be 
lowered 2 or 3 inches. Weather 
stays out, but fresh air cir- 
culates throughout the car. 


A cooler car when parked 
In hot weather windows can be 
left lowered a little when car 
is parked. Ventshades protect 
against showers and circulating 
air keeps car cooler. 





Less fogging of glass 
Because Ventshades ventilate 
the car naturally, they practi- 
cally eliminate the condensation 
of moisture on windows and 
windshield. 


Added beauty for the car 
Ventshades are as beautiful as 
they are practical, adding a 
touch of streamlined smartness 
to any car. They look like a 
built-in feature. 





Whether the weather is rainy or snowy or clear and 
hot, Ventshades add much to motoring comfort. 

And that’s why they sell so well the year around— 
why you can count on handsome profits from 
Ventshades in any season. Are you making the most 
of this steady source of additional sales volume? 








arom ara 


ea faa 


AUTO VENTSHADE COMPANY 
P.O. BOX 1402 + ATLANTA 1, GA. 


VENTSHADES SELL WHEN SEEN—DISPLAY THEM ON YOUR CARS AND DEMONSTRATORS 





| be no “monkey business” on fill- 
ing, or taking these orders. 

Army camp orders are being 
weighed against the number of 
known vehicles in that depot and, 
if they appear unusually high, are 
being investigated to see what was 
the cause for the large orders. 

* + * 


New Hydra-Matic 

HE NEW 1951 version of the 

Hydra-Matic transmission, which 
has the “triple metallic cone” re- 
verse clutch which enables a car 
equipped with it to be “rocked,” 
will first make its public bow in 
General Motors cars. Pontiac, be- 
ing the first of the Hydra-Matic 
cars to be announced, will be the 
first to spring the new job. 


This new transmission uses no 
leather or other facing in the 
clutch, but depends upon a metal- 
to-metal contact of dissimilar 
metals, and also is equipped with 
a parking “pall” that locks the 
transmission when the shift lever 
is left in the reverse spot on the 
quadrant, This pall will not en- 
gage until the car has come to 
a complete stop, and the car can- 

| not be put in reverse until it 
has a road speed of less than 10 
miles per hour. Thus there is no 
| danger of creating a sudden stop 
| that could do damage. 

Oldsmobile will continue to have 
its exclusive feature of eliminating 
the low gear change in the normal 
operation. 


Three Stock Car 
‘Racing Divisions 
Crown Champs 


DAYTONA BEACH, Fla.—Cham- 
pions in three divisions of the Na- 
tional Assn. of Stock Car Auto Rac- 
ing have been announced by Wil- 
liam R. Tuthill, NASCAR secretary. 


Winner in the Sportsmen’s divi- 
sion, which ran over 300 races, was 
Mike Klapak of Warren, O. He fin- 
ished only 10 points ahead of Ros- 
;coe Hough, Paterson, N. J. 

After 19 late model car races of 
100 miles or more, Bill Rexford, 
|Conewango Valley, N. Y., won the 
|Grand National Circuit title. He 
| beat out Glenn Roberts of Daytona 
Beach in the last event of the sea- 
son. 

Charles Dyer, North Bergen, 
N. J., finished the season far in the 
lead for the Championship Modified 
division crown. 

Tuthill also announced that sanc- 
tions have been granted to New 
Jersey promoter Edward Otto for a 
winter series of indoor races. 

Using American and foreign 
small cars of the Crosley, Renault, 
Austin and Volkswagon class, races 
have been scheduled for Toledo, 
Cleveland, Cincinnati, Buffalo and 
Boston. 

The small cars will run on 
wooden tracks set up in arenas. 





Management Assn. 


Calls War Parley 


NEW YORK. — The American 
Management Assn. last week an- 
nounced that it will sponsor a two- 
day national conference Nov. 30- 
|Dec. 1, to consider company finan- 
cial problems arising from the 
impact of mobilization on the 
economy. Sessions will be held at 
the Waldorf-Astoria here. 

Subjects scheduled for discussion 
include taxes, renegotiation, sources 
jot business borrowing, and account- 
ing procedures. 


Push the Button 
| Magnetic Fluid Brake 
Developed by School 


| TROY, N. Y¥.—A magnetic fluid 
| pushbutton brake which may even- 
tually replace the standard foot 
brake in automobiles has been de- 
veloped by engineers at Renssel- 
jaer polytechnic institute. 

Prof, Neil P. Bailey, head of the 
school’s department of mechanical 
engineering, describes the gripping 
agent in the new brake as a thin 
liquid which becomes solid in pro- 
portion to the amount of magnetic 
flux in it. He reports the magnetic 
fluid brake takes hold smoothly 
and its power increases evenly. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


| 


2 








ATTRACT AUTO DEALERS TO 
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COMPREHENSIVE WHOLESALE PLANS 





COMMERCIAL CREDIT FINANCING 


Wide Coverage of Special Services 
Meets Urgent Problems of Business 


[ nless your present financing connection gives you 
a complete and constructive program of wholesale financing, you 
are trying to do business from behind the eight ball. It’s a matter of 
reciprocity. Why should you give your retail paper to a local finane- 
ing institution, or allow it to go ‘‘where it will,’’ if you don’t get, 





Sales Conferences Will Help 
Your Staff Close More Time Sales 


All good salesmen want to take advantage of every help that 
will increase their efficiency. Every auto salesman knows that 
the most fertile field for auto sales now exists in the “time 

ayment” area. But to get the most out of this market, to 
fone the prospect from going for “third party” financing 
which you know is detrimental to your interests, you should 
give your sales force a quick but thorough schooling in the 
reasons why dealer financing is best for the buyer. A trained 
Commercial Credit representative will be glad to cooperate 
with you at your convenience, in a staff meeting to help your 
salesmen master the salient points of the Commercial Credit 


time payment plan. 


Performance Record Vital Factor 
in Choosing Financing Connection 


When an automobile dealer 
makes a financing connection, 
upon which he expects he can 
rely for complete service, one 
thing he should be thoroughly 
assured of is its record of per- 
formance and support for the 
dealer through the years. 
No matter how good the 
service of a company, if it 
hasn’t shown a “‘willingness’’ 
to meet the financing needs 
of its dealers year in and year 
out, the dealer may find him- 
self stranded. 

No matter how big the insti- 
tution as regards its resources, 
if it hasn’t a clear record of 


Turn to Commercial Credit Financing for 





’ 


“sticking” with the automo- 
bile dealer under all sorts of 
national economic conditions, 
the dealer may find himself 
deserted in a serious emergen- 
cy. Behind Commercial Credit 
Corporation are resources of 
more than $100,000,000 capi- 
tal and surplus, and assets of 
more than $670,000,000. But 
more important behind Com- 
mercial Credit service, is a 
record of sticking to deal- 
ers through depressions and 
wars, being strictly on the job 
with financing as usual when 
others wouldn’t help, or 
wouldn’t take the risks. 


in return, a sound, helpful service in the way of financing your 


wholesale operation? 


Training and Experience 
Make CCC Service Click 


Veterans in the automobile 
business who have watched 
the development and im- 
provement of the financing 
business over many years, 
know that one of the essential 
ingredients for success in time 
payment selling of automo- 
biles is the experience of the 
men who operate on the 
financing side. Good financing 
relations stem from a _ thor- 
ough knowledge on the part 
of management, of the in- 
tricacies of the business in- 
cluding the dealers’ problems, 
and thorough training of 
representatives in office and 
sales procedures, in credit 
appraisals, adjustments, 
courtesy and tact in human 
relations. Commercial Credit 
representatives have the 
schooling and the personal 
qualifications to serve you 
efficiently and harmoniously. 


Just take a look at what Commercial Credit financing 
does for thousands of other dealers, and will do for you. 
Included in its wholesaling deal are floor plans, drive- 
away clearances, demonstrator plans and insurance 
coverages from factory gate to customer delivery. All 
these features are in one low-cost package. 


Best way to understand thoroughly how much better 
Commercial Credit serves you is to let your local CCC 
representative prove it to you, point by point. 





more 





and more profitable time payment sales 


Commerciat Grevit Corporation 
A Subsidiary of 
Commercial Credit Company Baltimore * Capital and Surplus Over $100,000,000 


MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF “THE UNITED STATES AND CANADA 














ONDON.—Of the almost 400 new 

model cars on display at the 
London Auto Show, the Jaguar 
Mark VII made the biggest hit with 
American distributors. 

On the day of its introduction, 
U. S. representatives placed or- 
ders estimated at $10,000,000 and 
one Canadian firm ordered 500 
cars on the spot, 

The new Mark VII is a saloon- 
type car with the traditional Brit- 
ish appearance flowing along mod- 
ern lines. Its 160 brake horsepower 
engine gives it a speed of over 100 
miles per hour. 

With plenty of luggage room and 
a $2,800 selling price, the English 
expect it to offer stiff competition 
to the Cadillac. 


+ + * 
Ford Shows Two 
ORD showed two new models, 
the Consul, with a _ 1,508-c.c. 


four-cylinder overhead-valve en- 
gine, and the Zephyr Six, which is 
the first six-cylinder engine of 
2,263 c.c. capacity to be made at 
Dagenham. 

Only changes in the U. S. pat- 
terned bodies are in the grill. Low- 
est price models of the Consul sell 
for $1,160 and $1,330 for the Zephyr. 


A completely new model at the 
show was the Lanchester 14, It 
has a two-litre, four-cylinder en- 
gine. When the Lanchester plant 
in Coventry is completed next 
year the car will be equipped with 
a pressed steel body. 

Austin introduced its A70 Here- 
ford sedan, which has a_ bigger 
body than the Hampshire. The A70 
is also available in coupe form, 

Other manufacturers showed 
models with improvements upon 
their 1950 cars, but generally 
the changes were of a minor 
character. 

Several American show entries, 
particularly the Kaiser, aroused a 


lot of British interest. The Nash 
Rambler and the Lincoln also 
found many admirers, but not 


many buyers because of the dollar 
shortage. 
+. * + 

Strikes, Stock, Speed 

‘WO sheet metal worker strikes 

have been holding up car pro- 
duction here. At the Austin plant 
and at Duple Motor Bodies the 
workers struck because many of 
them were laid off when a steel 
shortage developed. 

Sir William and Sir Reginald 
Rootes put 1,250,000 shares of 
common stock on the market re- 


Parts Sleuths 


Repairmen Help Catch 
Hit-Run Drivers 
PORTLAND, Ore.—Several Port- | 
land parts and repairmen received 
rewards recently for keeping their 
eyes open for evidence which re- 
sulted in the arrest and conviction 
of hit-and-run drivers. Most recent 
recipients of rewards were L. L. 
Randall and Roy S. Mattson, parts 
men at Francis Motor Car Co.| 
(Ford), and Frank M. Scott jr., 
parts man at A. B. Smith Chev-| 
rolet Co. 
A bumper guard and a piece of 
chrome left at the scene of a hit- 
and-run collision were identified by 
Randall and Mattson as belonging 
to a ’47 or '48 Ford. With this in- 
formation, police contacted dealer- 
ships and repair shops, asking | 
mechanics and parts men to be on} 
the lookout for a car of that year 
and make needing replacement of | 
the parts picked up at the wreck 
scene. They soon came across the 
car being repaired in a shop and 
brought about arrest and conviction 
of the driver. Randall and Mattson 
split a $10 award. 

Chrome molding left at the scene 
of a wreck was identified by Scott 
as being from a ’40 Chevrolet. 
Police turned up the car at an- 
other dealership and Scott received 
$10 upon conviction of the driver. 

In Portland the police award 
from city funds for assistance in 
bringing hit-and-run drivers to jus- 
tice is $250 for a case where death 
is involved, $50 in the case of a 
personal injury and $10 in the case 
of property damage. 








Auto News from Britain 


$2,800 Jaguar Catches U. S. Fancy at Auto Show; 
Seen as Cadillac Competitor 


\Idaho Dealers 
~. - Nominate Four 


, For NADA Post 


ee | TWIN FALLS, Ida. — Glen E. 
Jenkins (Chevrolet), Twin Falls; 
Ed Fronk (DeSoto), Burley; Ken- 
neth Curtis (Chevrolet), Buhl, and 
Emmett Kelly (Ford), Gooding, 
were nominated as directors for 
[the Idaho NADA post at the an- 
nual meeting held here. Election 
will take place at the state con- 
—" to be held in Boise Dec. 

Speakers at the meeting included 
Loren Maxwell, Boise, vice-presi- 
dent of the Idaho group, who dis- 









cently because of the heavy death 
duties payable in Britain. 

The shares were offered first to| 
preferred stockholders and were| 
heavily oversubscribed. Last No- | 
vember the Rootes Group became 
a public company under the name 
of Rootes Motors, Ltd. 

A standard Bristol 401 model has 
Set a new record for two-litre se-| Leagi i 
dans by speeding a 104 miles an| “#90 Players Win Ford Awards— 
hour on a Frenth track at Mont- Top American Legion junior baseball players of the Chicago area received Ford dealers’ 
lhery. | merit awards recently from executives of the Chicago Cubs and White Sox. Left to right: d 

Leyland M ‘ . Martin Finstad, Legion commander in Cook county; Jim Gallagher, Chicago Cubs general CUBEC new federal credit regula- 
Seat cme ak "Sept - cm manager, presenting award to Ronald Oien, Winnetka post team's pitcher; Don Zitek, pitcher | tions. E. A. Bogert, Pocatello, 
sroduction’ ourpaneed ‘ii ‘cian = for Berwyn post team receiving trophy from Charles Comiskey, White Sox president; Walt NADA director, outlined objectives 
ny’s best previous mark b: 10 ee | Wessman, Oak Park, Legion baseball director in Cook county, and E. T. Sessler, Metro- of the organization and explained 
cent, while 4 y pe | politan Chicago Ford Dealers Assn. president. the benefits to be derived by deal- 

. e double-deck bus body | ers through membership 


production went up by 17 percent. | J. C. Ashworth id 
* * * ;output scheduled for 850,000 units over entirely to the auto industry. Twin Falls “hee Pecan 


Rearmament Worries be a and for 1,000,000 in 1952. Even so, British makers are still| Assn. and fourth district vice-pres- 
RETEREE vehicle manutecteres a lowever, an output slash ap- expanding. A recent estimate in- ident, arranged the annual gather- 
are now worrying about how |?°@'s inevitanie. dicated that the six big builders|ing which included a dinner at a 

the rearmament program will af-| Production increases were an- are working on development proj- | country club. 

fect automobile and truck produc-| ticipated because it was expected | ects worth some 50,000,000 pounds. | cae neo 

| that sheet metal from the new Supplier firms are making similar| AUTOMOTIVE NEWS production and 

| registration figures tell the story of output 


tion. 
Before the Korean war began,’ Margam works would be given | moves. and sales every week 
§ f 5 yeek. 
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ceived about $885,000,000 for pro- | 
|ducing 5,900,000 bales, tops in the 
ination and a new production rec- 
ord for the state. 

For the first 11 months of 1949 
total retail sales for Texas were 
over $4,500,000,000 .. . public and 
private expenditures for building 


ideas” . . . from Neiman-Marcus. 

I hadn’t seen Dallas since the 

days when there was mud in that 

| metropolitan thoroughfare front- 

ing the busy Baker hotel and the 
swanky Adolphus. 

Boy! You ain’t seen nothin’ ’til 
you’ve seen what’s happened since 
ithat day when Texas annexed the . . 
|United States of America. | ascaaee, in 1960 will exceed 


| There ain’t no pessimism in Tex- | oe , 
as. no how . : coenything is just But those facts, while impressive, 
bigger than anything else in the|are not so striking as the prophet- | 
world . . . and no kiddin’. It’s a/ic news, coming out of the Dow 
clean 1,000 miles from the Louisi- | Chemical operations in that $100,-| 
000,000 production empire at Free-| 


ana border to Eagle Pass, and ev- 
lerything that the world needs and|port, where 35 brand new products | 
are emerging to join the proces-| 


wants comes out of the ground or n 

| sprouts ag minds of men and sion of new yor a P gw mend 
Eprror’s Nore: H is another |Women who don’t need to look for-| which will make simpler the things | 
in a series of avtiites written |ward to the future. They have it|our children will enjoy. And Dow | 
especially for Automotive News by |nOW ... and it’s still in embryo .../is just one of one hundred such | K-F Wins Blue Ribbon— 
Ned Jordan, famed in the auto just barely beginning to blossom. enterprises. 
industry for the car he built | _F fs eS ie 
(1916-1931) and the words he |No Press Agent Needed | Endless Outlook 


wrote about it. ‘ m 
EXAS doesn’t need any press | [HE preview of the future ca 


ee aes) eee See 'T agent to ballyhoo the following| Pacity of Texas is endless . . 
hower, the well-known presi-/facts. Record acre yields in 1949|Houston counts 100 plants along | 
dent of Columbia university, and I |turned nearly 2,000,000,000 into the |its ship channel, valued at a bil- 
have been giving Texas the once| pockets of Texas farmers, a $120,- |lion producing $2,500,000,000 fact that we flew from Detroit to 
over. We didn’t come out together, | 000,000 increase, compared to a 10/worth of products in 1949 . . . one-|Pajjas between lunch and dinner 
but we saw the same things.|percent decline in national farm |half billion increase Over 1948 .../in q@ luxurious air liner. Detroit, 
Dwight was born out here, “where |income. Only the harvest of muskrat pelts | where a man built an automobile 
the west begins” and “the east gets| Texas cotton farmers in 1949 re-|has fallen off as the skyscrapers | and inspired a great city, to Dal- 
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| Burrell, K-F field display manager. 
| visor; 


| 


*|and factories spread over the bay- 
ous of Texas. 


Most significant of all was the 
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The Service Manager and Team Ge 
knows that Porcelainize is one of his best 
profit. He calls the play and insures its sug 
supervision, by service promotion and by 
timing for follow-ups on repeat sales. 


The Sales Manager ond Team Co-Captain 
maintains his performance record by driving consist- 
ently for larger scores on the sales scoreboard. By 
alert, heads-up play, he cashes in on the greater 
customer satisfaction in Porcelainized new cars. 





The Porcelainize Operator, in this pivotal 

position, holds the reputation of the entire team. 

Unless he passes the ball properly, the play will fail. 

Quality workmanship insures that every play will be 
~ a scoring play. 





The Parts Manager leads the way against The Used Car Manager, specialist in con- 













lost opportunities and lost profits. He clears the way verting, adds extra points after touchdowns with 
for long gains in profit by stocking at all times ade- ease and surety by Porcelainizing every used car, d 
- ; quate supplies of Porcelainize materials. ~ thus “lofting’ quicker turnover and selling prices. 


RIGHT END y » RIGHT TACKLE RIGHT GUARD LEFT GUARD LEFT TACKLE LEFTEND 
Service Salesmen,\New and Used Car Salesmen are the all-time stalwarts of the forward wall. They make the profits 
a haere possible by their “charging” sales efforts. 


E DEALERSHIP who directs the teamwork. His leadership pays off in Por 
amer satisfaction and top service department profi 


at 
a 2 aes 



















UNCHALLENGED IN MERIT 
UNMATCHED IN POLICY 
UNEQUALLED IN PROGRAM 















| After the K-F sales pavilion was judged the best exhibit in the Oregon state fair at 
Salem, Ore., Fair Manager Tom Armstrong (wearing hat) awarded a prize ribbon to John 
Left to right are Don Maxwell, K-F fair display super- 
Burrell, Armstrong and Ed Kaleff, also a K-F display supervisor. 


las, where two railroad tracks met 
and crossed near the Trinity Riv- 
ler and created a metropolis of 
600,000 prosperous people. 

Train your vision on the future. 
Jet transport planes are now 
traveling at over 700 miles per 
hour . .. soon be crossing the 
Ocean with cargoes .. . loaded 
on a magic carpet which was 
only a dream in the Arabian 
Nights, 

They won't all stop in New York 
where ships have to dock, nor in 
round houses, where the rails end. 
You can have breakfast in London, 
lunch in New York and make Nie- 
man-Marcus in Dallas before the 
dinner ice show starts at the Adol- 
phus. 


* * * 


Hear ’Em? 


you probably know that the 
boys from Texas A, & M. beat 
Southern Methodist on Armistice 
Day. You must have heard those 
76,000 people yelling. It wasn’t like 
an ordinary football game in the 
east. That was a Texas crowd. 
Even your ticket stub warned 
against liquor. 
| The game started after thousands 
actually sang “The Star Spangled 
Banner,” followed by a prayer. That 
crowd stood bareheaded in a gentle 
“norther” while the pastor gave 
thanks for those who live in a 
state which God certainly never 
forgot. 

It was the homecoming game 
| when the crowd roared alternate- 
ly for both teams, of which they 
are so proud. Every spectator 

seemed to know every player. I 

saw the finest band of nearly 200 

pieces parading and performing 

precision movements on that sun- 
lit field. 

Then came the gorgeous floats, 
many of them bearing the insignia 
of the Greek Letter sororities .. . 
Delta Gammas in mink coats... 
right smack off the covers of Vogue 
and Harpers Bazaar ... Gamma 
Phis, looking fresh from the display 
of chanel and Tiffanv’s .. . a million 
dollars an ounce. They elected a 
queen ... put a crown on her head 
and the band played “Deep In The 
Heart of Texas.” 

* + * 
Here It is! 
SAID to myself “THIS IS 
AMERICA.” They might bomb 
Washington. They may scare New 
York. BUT ... nobody can lick 
Texas.” 

“You know,” said a gracious lady 
on my right. “This is the way we 
feel all the time .. . IN TEXAS.” 

We came down for the annual 
convention of the National Used 
Car Dealers Association, headed 

by Martin McCallum, of Flint, 
Michigan, to be received by 
Walter Wilson, president, and the 
members of the Texas association, 





| and inspired by the subtle, almost 


diplomacy of 
executive 


silent, executive 
Miss Margaret Corell, 
secretary. 

It is this writer’s experienced 
opinion that it will behoove all new 
car manufacturers, their dealers, 
and every business man, handling 
used cars, to familiarize himself at 
once with the activities of this as- 
sociation ... that is... if he wants 
to be counted among the survivors 
in American free enterprise. 





Langston Builds 
Langston Motor Co. (Buick), 
Camden, S. C., has started work on 


an 80-by-171 foot structure. It is 
expected that it will be the fall of 





1951 before the new home is com- 
pleted. 
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Goodyear Device 
Promises Better 


Tire Balance 
AKRON. “One of the biggest 


advancements in tire service op- | 


erations in a long time” has been 
announced by Goodyear Tire & 
Rubber Co. 


The company says it has per-| 


fected a new device—the Mate-Rite 
balance aid—for mating tires and 
tubes properly when mounting so 
as to obtain better balance. 
Pointing out that Mate-Rite is 
not a balancing machine, Good- 
year says that the machine will 
quickly locate the “light” and 
“heavy” spots in tires and tubes. 
Then, by mating the light spot on 
the tire with the heavy spot on the 
tube, the amount of lead weight 


formerly required in tire balancing | 


may be greatly reduced. 

Before mounting, each tire is 
placed on the device to locate the 
light spot and chalk-marked ac- 
cordingly. Next, the heavy spot on 
the tube is located and marked in 
the same way. Tire and tube are 
then mated by placing the chalk 
marks together. 


No locking procedure is needed | marked and taken off the device. 


| 


| 
' 
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Matches Tire 'Spots’— 


Goodyear's Mate-Rite is designed to find | 
the “‘light’’ and "heavy" spots in tires and | 
tubes. The mating of the light and the heavy | 
reduces the amount of lead weight got 


necessary in tire balancing the firm sotes. | 


to place the tire or tube on the} 
Mate-Rite. When either tire or | 
tube has been pushed on the fins | 
of the machine, gravity pulls the) 
heavy spots to the bottom, Good- | 
year says. 

Then the tire or tube is chalk- | 
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‘Living Room Comfort 
Not Wanted in Autos 


OST PEOPLE think they want their cars heated to “liv- 
ing room comfort,” but are disappointed when they have | by Highway Safety Appliances, Inc., St. Paul. 
it, F. W. Edwards, Eaton Mfg. heater division sales man- 


ager, told the American Society of Body Engineers. 


Edwards added, during a discussion of practical consid- 


erations in automotive heat-® 


ing and ventilating design, 
that most motorists are not 
comfortable under uniform tem- 
perature distribution, 

This is due to additional prob- 
lems of clothing (coats, hats and 


| overshoes), nearness of cold sur- 


faces, driving fatigue and other 
problems quite different from 
those that exist in the living 
room, he said, 

Other tests made from the cus- 
tomer standpoint, Edwards said, 
show that during warmup periods, 
when the passenger and car are 
cold, the passengers want their feet 


to be warmed fastest, some mod- 
erately hot air striking them at 
knee and chest levels, a stream of 
warm air withing reach of their 
hands, and the face temperatures 
off the heater to be as high as 
possible (preferably over 120 de- 
grees and up to 140 degrees). 

After the initial warmup, passen- 
gers no longer want hot feet but 
do want their feet warmer than 
their breathing level. 

Edwards added that the passen- 
ger wants no draft of hot air to 
strike him directly above the ankle 
level but still wants to be able to 
reach a discharge air stream that 
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The SUPER Cover 


Quality leader in a quality line. Featur- 
ing Lumite Woven plastic. 





The CEDAR Line 


Highest quality Custom-Tailored Fibre 


Cover. 


RANKIN MANUFACTURING CO. 
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You make more money with Rankin Seat Covers — because 
Rankin gives you MORE to sell. More quality, smarter styling 
AND popular prices that let you run rings around competition. 
That's the amazing Rankin Plan that’s boosting profits for thou- 
sands of dealers. Custom fitted and semi-tailored covers for all 
makes and model cars. Nationally advertised Lumite Woven 
Plastic and Polychrome treated fibre fabrics. Handsome art 
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Road Sander— 


Skid-Master is an electric road sander made 


| Designed for cars, its upkeep and mainte- 
nance is limited chiefly to the simple re- 
placement of the safety grit, the firm states. 
The grit is not a sand, nor a substitute, and 
will not pack down nor absorb moisture, it 
adds. The installation is made in the trunk 


is warm, perhaps to satisfy himself 
that the heater is on. 
* * * 
HEN it is 20 degrees above 
outside, the passenger is satis- 
fied with a breathing level temper- 
ature of 70 degrees, but when the 
outside temperature drops to zero 
}it takes about 80 degrees to satisfy 


him at the breathing level, Ed- 
wards said. 
Speaking of auto design, Ed- 


wards noted that car body leakage 
tests show that a reasonably well 
built present-day car body is just 
jabout what is needed for a good, 
| practical) heating design. 

| Pointing out that practical seal- 
ing is not expensive, he said that 
two of the best sealed cars are 
one of the most expensive and 
| one of the three lowest priced 

cars. 

However, he added that several 
1950 cars allow too much leakage, 
making it extremely difficult to get 
consistent and_ satisfactory car 
heating. 
| For a heater to work properly 
cold air drafts and infiltration must 
|be eliminated. This can be done, 
|says Edwards, by supplying, 
through a controlled opening, a 
sufficient amount of air to slightly 
| pressurize the car. 
| When the air pressure in the car 
is slightly above the pressures sur- 
rounding the car, air will flow out 
through each of the body openings 
|where cold air and drafts might 
have entered. 

m - ao 

| ANOTHER participant in the dis- 
cussion, J. W. Dunn, Chrysler 
Corp. heating and ventilating engi- 
|neer, said that location of fresh air 
| inlets on a car can be determined 
| by adhering to the following rec- 
ommendations. 

| 1. Take advantage of the for- 
| ward motion of the car. By choos- 
ing a location which is subjected to 
pressure as the moving car over- 
comes air resistance, the ram effect 
derived from such a location will 
supplement the capacity of the in- 
take blower. 

2. Select a location as high 
above the road as practicable. 
Concentrations of exhaust gases, 

| dust and dirt are greatest near 
| the road level and these should 
be avoided as much as possible. 

3. Choose an inlet location as near 
the heat exchanger as_ possible. 
Avoid the use of long ducts, par- 
ticularly if they contain numerous 
bendings and elbows. Such ducts 

|will markedly decrease the air 
capacity of the system. 





K-F Press Plant 
To Open in May 


SHADYSIDE, O. Kaiser-F ra- 
|zer’s $3,000,000 stamping plant will 
|go into production next May, it 
|Was announced here by K-F offi- 
|cials at ceremonies attending the 
| Start of construction of the 50,000- 
| square foot plant on a 65-acre tract 
| bordering the Ohio river. 

The new stamping plant 
have an initial capacity of 3,000 
tons of finished stampings per 
|month for K-F auto assembly lines, 
‘with facilities for expansion to 
5,000 tons per month as required. 


will 


Koppers to Reopen 


Butadiene Plant 

KOBUTA, Pa.—Koppers Co., Inc., 
| will place the first unit of the gov- 
ernment -owned butadiene plant 
| here into operation late this month, 


| and a second unit early in Janu- 
jary, the company reported last 
week. 


When the two units are operat- 
ing at capacity, they are expected 
to produce about 10,000,000 pounds 


of butadiene monthly. 
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icago Tribune 


Big markets and big competition go hand in hand—a situation that 


calls for promotion at its powerful best. In the big Chicago market, ii ila eiiiae 


you put maximum power behind your sales drive when you use full oan Creeeee Soremneper SY 


automotive advertisers. 


Ist 9 months, 1950 


pages in Chicago Tribune newsprint color. 

Newsprint color attracts faster and more favorable attention to your 
new models. In full pages, you can effectively display your entire line, 
or make a striking presentation of a single model. 


To promote buying action among new car buyers in the Chicago 








market, there is nothing to compare with Chicago Tribune newsprint 
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buy the bulk of the new cars sold in Chicago and suburbs. 


In addition, newsprint color pages in the Chicago Tribune help your N Ss. , s | P| 
selling efforts in hundreds of midwest towns and cities—localities ew avings in Co or ates 


where the Tribune has long been recognized as a powerful sales-builder. You can use your present magazine or direct mail 

For complete information on how newsprint color can help you build color engravings for Chicago Tribune newsprint 
color. Enlargements from magazine and direct 
mail originals cut plate cost and production time 
consult your Chicago Tribune representative. as much as 50%. Ask to see specimens. 


the consumer franchise you want in the important Chicago market, 


CHICAGO TRIBUNE REPRESENTATIVES: 


Detroit 26 Chicago 11 New York City 17 San Francisco 4 Los Angeles 17 
W. E. Bates A. W. Dreier E. P. Struhsacker Fitzpatrick & Chamberlin Fitzpatrick & Chamberlin 
Penobscot Bidg. 1333 Tribune Tower 220 E. 42nd St. 155 Montgomery St. 1127 Wilshire Blvd, 


MEMBER: FIRST 3 MARKETS GROUP AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
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AUTOMOTIVE WASHINGTON 





Little Action Expected | 
When Congress Meets | 


By William Ullman 


Washington Correspondent 


a FROM steps toward writing an excess profits tax 
measure, the 81st Congress may do little from the time 
it returns here Nov. 27—unless recalled sooner—until it|;carmament program on a 
expires in January. That seems certain in the face of the 
Republican upsurge in the recent elections that cat the 


Democratic majority to its? 
slimmest since the adminis- | no assurance that 
an excess profits 


tration came into power 1M j i) actually will 
1933. |be voted during 
With their gains in both the| the session. 
House and Senate, the Republicans; Congress ad- 
are expected to resist action on| journed in Sep- 
fundamental legislation until they'tember after 
can make their new strength felt| agreeing that the 
in the new Congress. House Ways and 
The tax issue, revolving at pres- | Means Committee 
ent around a multi-billion dollar|and the Senate 
excess profits levy, is scheduled for | Finance Commit- 
consideration when the present/tee would report 
Congress reconvenes. But there is|a bill when the 
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turned. But the members are under 
no compulsion to act upon it in 
the remaining days of the present 
Congress. 

The purpose behind an excess 
| profits levy is to prevent profiteer- 
ing in the new rearmament pro- 
gram and to prevent inflation. 
Also, there may be some senti- 
|ment for boosting other taxes, per- 
|}haps to a new record. When Con- 
|gress quit in September there were 
some demands from leading Repub- 
licans and Democrats alike for 
higher taxes to finance the huge 
“pay- 
as-you-go” plan as far as possible. | 

The Congress 


the issue of statehood for Alaska | —---———- ——- 
and Hawaii. These matters were 
pending when Congress adjourned 
and Senator O’Mahoney, Wyoming | Prepared for Yaa —— Congress. 
Democrat, is expected to call u 
z P| Senate Leader? 


the statehood bills during the re- ; ; 
maining days of the old Congress. EANWHILE, President Truman 
faces the necessity of getting 


Hearings probably will be held along for two years with a Con- 
on universal military training leg-| gress in which a conservative coa- 
islation which was passed Over un- | jition will have the upper hand. 
til next January. Senator Johnson, | Speculation on Capitol Hill last 
lawmakers re-|Texas Democrat, has _ indicated | week revolved around who will be 








hearings would be held and a bill 








William Ullman 


two heads are 


better 


than one! 


The bakery with more mixers makes more 
dough. The supermarket sells more with ten 
gondolas than five. Volume brings profit to the 


widget maker. 


The manufacturers of milk, cream and butter 
have also found out that more heads of cows per 
dairy herd reduce labor and fixed costs, give a 
better product—and a better profit. 


The best farm businessmen increase their 
production by better management, intensive 
cultivation, crop rotation, mechanization, and 
greater efficiency in present operations. 

And the farm homemaker multiplies her 
hands by labor-saving appliances, enlarges 
leisure through expert planning. 









Two heads are better than one... 
not only in the dairy barn and farm 
factory, but in the home. The farmer 
and the Mrs. are a production team, 
have the same concern with better farm business 
and better living...and Successful Farming is 





published for their joint interests. 

Successful Farming families are the nation’s 
best farmers... with the largest investment in 
livestock and plant, superior soil, better crop 
practices, latest know-how .. . get top yields and 
incomes. The near-million SF farm subscribers 
in the fifteen Heart States alone have easily 
50% more earnings than the average US farmer. 


With farm income rising ...and a savings 
backlog of billions from a decade of the highest 
agricultural prosperity...today’s best farmers 
are a huge new market for better mérchandise, 
the world’s finest automotive audience! 

Advertising in general media misses much of 
the best market—needs Successful Farming for 
its intensive penetration, influence based on 
forty years of service. You're not getting your 
maximum sales volume, without this market 
and medium. For full data, call any SF office... 
Successful Farming, Des Moines, New York, 
Chicago, Cleveland, Detroit, Atlanta, 

San Francisco, Los Angeles. . 








also may face Silver Ford at Texas State Fair— 
strong demands for action to ex- | A sparkling convertible was the feature of Ford's exhibit at the fair, held in Dallas. A 
tend rent controls. It also will face | giant gyroscope on which two gilded chassis revolved also drew lots of attention. 


|chosen by the Democrats to suc- 
|ceed Senate Majority Leader Lucas. 
House leadership is not at stake, 
since Speaker Rayburn, Majority 
Leader McCormack of Massachu- 
setts, and Minority Leader Martin 
of Massachusetts were reelected. 


Among the names that bobbed 
up for the Lucas post were Sen- 
ators O’Mahoney of Wyoming, 
Anderson of New Mexico, McFar- 
land of Arizona and Russee of 
Georgia. 

Democratic policy makers on 
Capitol Hill undoubtedly will con- 
sult President Truman about the 
leadership post, but it is entirely 
possible that the President may not 
be able to control the selection. 
With the total number of Demo- 
cratic senators reduced to 49, the 
Southerners will wield a _ strong 
voice in the party caucus, with at 
least 20 votes for the man they 
decide to back. 

Observers here agreed that the 
choice of a Democratic leader in 
the Senate will have an important 
bearings on the degree of success 
the Administration will achieve in 


‘!the 82nd Congress. They point out 


the man chosen will have his work 
j;cut out for him, attempting to har- 
|monize the views of the fair deal- 
ers and the conservatives on the 
Democratic side of the aisle. 


* * * 


|Truman Faces Fight 


| We the 82nd Congress will 
be organized officially by the 
|Democratic party, the same con- 
|servative coalition which has 
|blocked much of President Tru- 
|man’s “fair deal” program will 
jagain be the ruling group, with 
its hands greatly strengthened. 


With the Republicans making 
a net gain of five seats in the 
Senate—leaving the Democrats in 
nominal control by a bare ma- 
jority, 49 to 47—and reducing the 
majority in the House by approx- 
imately 25 seats, the GOP-Dixie- 
crat combination will be able to 
call the turn in both chambers. 


Under this setup there is even 
|less chance that the new Congress 
| will repeal the Taft-Hartley act in 
other than name only, than the 
present Congress, although it is 
possible that it could be rewritten 
if organized labor and its adher- 
ents on Capitol Hill would agree 
to compromise. 


It is possible that control of the 
|Senate might pass to the Republi- 
cans in the new 82nd Congress 
through deaths of senators. The 
elections this year increased the 
number of Republican governors 
to 26, leaving the Democrats 22. In 
the event of a senator’s death, the 
governors of states have the power 
to appoint to fill the vacancy tem- 
porarily, 





* * * 


Posts Need Filling 


|()NE OF the results of the Nov. 
7 election may be that Presi- 
|}dent Truman will be able to fill a 
|number of top jobs for which he 
jhas a hard time finding takers. 
Administration circles last week 
speculated whether there may be 
|solutions for some of the knotty 
|appointment problems among the 
senators, representatives and state 
governors who failed election. 
The filling of two jobs in the 
|defense program has been of par- 
ticular concern, One is director of 
price stabilization in the Economic 
Stabilization Agency. The other is 
director of civilian defense. 
| Since Chester Bowles, former 
OPA chief, failed to be reelected 
|governor of Connecticut, his name 
(Continued on Page 37, Col. 1) 
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It’s the open door to your showroom 


Every time a new-car prospect sees one of your factory’s ads in the 
Post it’s like a glimpse of your showroom. For he’s seeing your latest 
models in color and in detail ... the next best thing to the actual cars 
on your floor. 

Most of your best prospects see these ads in the Post, because most 
new-car buyers are Post readers. This is true across the country and it 
is true in your town. The Post gets to the heart of the new-car market— 
to the heart of America. 

“This glimpse of your showroom” through the pages of the Post is 
mighty important to you. It influences a lot of prospects to visit your 
real showroom for a closer look. And once they’re inside you can go to 


work and make the sale! 





-gets to the 
neart of America 





Dealer Doings 














Quaker Sales & ee Inc.| Sadler, Little Rock Dodge-Plym- 
(Ford), who declined reelec- 
joined the Buffalo " Automobile | | tion. 


Ross will serve a Cuses-yeur term. 
* * 


Humphries—$40,000 Fire 


The Chevrolet dealership of 
Harold Humphries at Charleroi, 
Pa., sustained damages estimated 
at $40,000 in a fire that broke out 
in the paint department when a 
can of paint thinner, exploded, 

+ * 


Dealers Assn. Bruce Clark is presi- | 
dent and general manager. 
* * * 


Howe Talks on Careers 

John Howe, president of the New | 
Hampshire Automobile Dealers 
Assn., gave a talk on the automo- 
bile industry during a “career day” 
program at the Stevens and St.| 
Mary high schools in Claremont. | . 
N.H. Young people were instructed Pratt?’s Home Burns 
in selecting careers when the junior; The home of Charles Pratt, auto- 
chamber of commerce took over the | mobile dealer in Logan, O., has been 
high schools for an entire day.|destroyed by fire, with a loss of 
More than 25 representatives of | more than $30,000. 

* 


business, educational and military 5 - . 
Air Conditioned 


organizations throughout the state 
Walking Horses Ride 


attended the event. 
In Special Truck 


a * * 

Ark. Dealers Elect Ross 

As NADA Director A Chevrolet truck sold by Long- 
R. J. Ross, Dodge-Plymouth deal-| Stewart Motor Co., Tarentum, Pa., 

er in Fort Smith, Ark., has been|has been converted into an air- 

elected NADA director for Arkan-| conditioned trailer for four horses. 

sas. He succeeds William Harold! The Gerstenschlager Body Co, _ of 


FOR CARGO 


minutes. Carries 


RETAIL 
PRICE 


CUSTOM 
MODEL 


Dealer’s Discount 333%. Freight allowed on 100 Ib. 
or more. (2 complete Units weigh approx. 100 Ib. 


NEW LOW PRICES 


Make Kardek easy to sell. Your profit 
$16.65 per carrier. Order now! 


J 
a 


bee ait 


~ MANUFACTURING CO 


5919 TIREMAN AVE 





|Wooster, O., built a special body 
|for the truck in which are an in- 
ltegral folding ramp, side rails and 
adjustable stalls, as well as the 
air-conditioning equipment. 

The trailer is owned by Dr. Hy- 
mel Fishkin, of Tarentum, who 


shows Tennessee walking horses. 
* * * 


Trapasso Moves Deal 


Trapasso Oldsmobile, Inc., has 
Ave. and Twenty-Second St., 
agara Falls, N. Y. Albert Trapasso 
took over the firm Oct. 1. It had 
been located at 1305 Main St. and 
was known as Cunningham Olds- 
mobile, Inc. 
+ + * 


Expanded Driver Training 
Urged by Miami Dealers 


| Miami auto dealers should help | 
expand driver instruction because 
the city’s streets and traffic condi- 
tions are becoming more hazard- 
lous every year, believes Cecil P. 
Holland, Miami Ford dealer. 

Holland reports that because of 
car shortages only six driver-train- 
ing vehicles are now in use in the 
area. 

Local dealers who have donated | 





an Tk 


CARRIER 


MILLER-Kardek carriers are used exten- 


sively by: 


@ Sportsmen e Travellers ¢ Television 
Service Men e Carpenters @ Plumbers 
e Painters @ Electricians ¢ Grocers 
and Venetian 


e Carpet 
Merchants 


Fits most all cars, station wagons, 


trucks, etc. 


Custom Kardek 


Dove Grey Baked Enamel with Natural 


Hardwood Slats. 
Also Available — 
DeLuxe Kardek 


) 


Attractively Bright Chrome Plated. 
Other specifications same as custom. 


Salesmen’s Territories Open 


*MILLER 


DETROIT 4, 


moved to a new location at Pine) 
Ni- | 


MANUFACTURING CO. 


*MANUFACTURERS IN THE AUTOMOTIVE FIELD FOR OVER 35 YEARS. 


MICHIGAN 
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Ford 500 Club Members Meet in Dallas— 


Twenty-eight Ford salesmen from Texas’ Dallas-Fort Worth area were initiated into Ford's 
500 club recently. Standing are: (left) D. R. Crandall jr., district sales manager, and (right) 
B. H. Smith, assistant city sales manager. 


ears are Trai] Pontiac, Southland industry in behalf of the 1950 cam- 
Chevrolet, All-Miami Motors, Luby | paign of the United Hospital Fund 
Chevrolet, Nash Miami Motors and | of New York. 

+ 


Sam Murray, Inc. . = i 
To Good Citizens 


Allen in Fund Drive é : 
Swainsboro (Ga.) Dealer 
Awards Scholarships 


Don Allen, head of Don Allen 
Midtown Chevrolet, is chairman of 

Four years ago Franklin-Over- 
lstreet & Co., Inc. (Ford), Swains- 


the group Soliciting the automotive 
boro, Ga., established the Ford- 


| ville educational foundation for 
iseniors in Emanuel county high 
| schools. 
Organized “to further the chances 
of the community youth, and to 
|further our own goodwill,” James 
|. Morgan, company president, 
|says the plan has been highly suc- 
cessful. 
| “We get fine cooperation from 
|civic organizations and the school 
people, and we believe we are 
planting seeds for future good will 
with the students themselves. Be- 
Sides, it’s fun to see them win,” 
|says Morgan. 

The foundation offers two $200 
scholarships a year to the qualify- 
ing student making the highest 
average grade for the senior year. 
One scholarship is offered in 
swainsboro high school and the 
other to students in the rest of 
Emanuel county. 

The final winners are selected 
by a board of governors, composed 
of the county school superinten- 
dent, the Swainsboro high school 
superintendent, Kiwanis club pres- 
ident, Jaycee president, the county 


visiting teacher and Morgan. 
o 


Leads eiliaina Drive 
J. Ross Campbell, president of 
Saskatoon Motor Products, Ltd., 
heads the community chest drive in 
Saskatoon, Sask., this year. 
+ s * 


Two Twin Falls Dealerships 
Damaged by Wind, Fire 
Two Twin Falls (Ida.) dealer- 
ships have been damaged—one 
by fire, the other by wind. 
Twin Falls Motor Co. (Stude- 
| baker) suffered a $3,000 loss when 
fire, started in the city’s ware- 
house district, hit the dealership. 
One new car and some tires were 
destroyed, according to Enos 
Schiffler and Jake Roth, owners. 
Dean Motor Co. (Hudson) had 
its showroom window blown in 
by a heavy wind. Lionel Dean is 
the dealer, 
* * * 


5 Auto Dealers Elected 


By Rotary International 

Five automobile dealers from the 
U. §&. Canada and Argentina are 
serving as district governors of 
Rotary International for 1950-51. 

They are Sewell C. Harlin of 
Glasgow, Ky.; Harry D. Harrison 
(Plymouth), Nelson, B. C.; V. W. 
Leyda (Dodge - Plymouth), Chand- 
ler, Ariz.; Jose Martin (Chevrolet), 
|Buenos Aires, Argentina, and Clay- 
ton P. Stockwell (Buick), Janes- 
ville, Wis. 


Author Ingold 


San Francisco Dealer 


Writes 2nd Book 


Ernest Ingold, head of the San 
Francisco Chevrolet firm that bears 
his name, has turned author again. 
Ingold’s previous literary offering 
was a highly successful book en- 
titled “Tales of a Peddler.” His 
latest book is a chronicle of a home 
in Spain given to the city of San 
Francisco as a gesture of interna- 
tional good will. 

The house Ingold writes about 

(Continued on Page 19, Col, 1) 
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is the birthplace of Father Junipero|for a 60-by-90-foot rear addition. 
Serra, builder of nine California 
missions and one of two Califor- | Chevrolet 
nians in the Hall of Fame. Serra’s | Minn., 


| The quartet’s father 
firm in Bird 
from 1922 to 1940. 


Island, 


house was acquired and made into | * * * 


a shrine by a small Rotary Club in 


Spain and presented to San Fran- | 
c.sco, the city named for the saint | 


to whose order Junipero Serra be- 
longed. 

Title of the book is 
in Mallorca.” 
San Franc'sco firm 
Taylor. 

* * > 
McKenzie Motor Celebrates 
Silver Anniversary 

Increased operating area and 
continued participation in commu- 
n'ty affairs highlighted the silver 
anniversary of McKenzie Motor Co. 
(Chevrolet), £03 Chestnut Ave., 
Barnsboro, Pa. The 
founded by T. H. McKenz'e. 
added a partner in 1948, A, L. Len- 
tine. 

The firm’s 7,500-square-fcot used- 


ear lot was completed this year. 
The firm has donated a driver- 
training car to Barnsboro high 
school. 

* + a 


Chevrolet Partner Seeks 


Dissolution in Okla. 


R. E. Bradley, partner in Cor- 
ley-Bradley Chevroi-t Co., Brok- 
en Arrow, Okla., has filed a suit 
in district court at Tulsa against 
h's partner, C. J. Corley, to dis- 
solve their partnership. 

In h's suit Bradley stated that 
he and Corley entered into an 
oral partnership agreement for 
purchase of the firm April 4 and 
he put up the original $17,500 
cash investment, Differences have 
arisen, according to the suit, and 
the “partnership stands to lose 
its franchise by reason of the 
d'ssension botween sa‘d partners,” 
and lack of capital. 

* * + 


5 Dealerships Incorporated, 
2 Charters Amended in Texas 
The secretary of state’s office in 
Austin, Tex., has announced the 
incorporation of five Texas auto 


company was | 
He | 


firms. Two others were allowed to} 


amend their charters to provide | 


for increases in capitalization. 


The new firms incorporated are: | 


Austin Motor Co., Austin; princi- 
pals, Nat Friedman, Thelma Fried- 
man and D. C. Woley; capital stock, 
$60,000. 

Freeland Motors, Dallas; J. T. 
I'rseland, Margaret Freeland and 
Ole M. Aanenson; capital stock, 
$2,000. 

George Jones Motors, Corpus 
Christi; George H. Jones, Austin 
C. Hemphill and F. E. Hargis; capi- 
tal stock, $150,000. 

Ledford Motor Co., Fort Worth; 
Sherman J. Ledford, Juanita Led- 
ford and Frank Taylor; 
stock, $5,000. 

Don MecMillian, Amarillo; Earl T. 
MeMillian, Don F. McMillan and 
Frank L. Helvey jr.; capital stock, 
$100,000. 

The two authorized to increase 
their capitalization were the Ray- 
mond Pearson Co., Houston, to $1,- 
500,000, and the Raymond Pearson 
Motor Co., also in Houston, to $1,- 
000,000. 


. * + 


Correction 
S. A. Flink, of Leclaire Motors, 
5022 W. Madison St., Chicago, has 
been named president of the Chi- 
cagoland Kaiser- Frazer Dealers, 
Inc. Flink’s name was incorrectly 
spelled in Awutomotive News (Oct. 
30), due to a typographical 
+ * + 


Warren to Larson 


Warren Motor Co. (Studebak- 
er), Windown, Minn., has been 
sold by Max Warren to Mel and 
Orv Larson. 

- . * 


4 Brothers Open K-F Site 


The first Kaiser-Frazer show- 
room in East Minneapolis, Minn., 
will occupy a new building now 
under construction at 2551 Central 
Ave. Four brothers operate the 
dealership, Douglas, Daniel, Wal- 
lace and Peter Schmelz, formerly 
used-car dealers. The building will 
have a 42-foot showroom, an over- 


all length of 122 feet and space | 





capital | 


| 





error. | 


McKean Expands 


L. A. McKean Auto Co., Sioux 
|Falls, S. D., has purchased a build- 
jing and two lots from Borgen 


“The House |Chevrolet Co. and will remodel the 
It is printed by the |QUarters for a service and parts 


of Taylor &| 


department. The former’ service 
building will be remodeled to house 
the new and used-car showrooms. 
A used-car lot will be retained on 
Dakota Ave. 


* * * 
Suburban Chevrolet Builds 

A building which will provide 
25,000 square feet of floor space 
is under construction at Hopkins, 
Minn., for Suburban Chevrolet 
Co. 


| 
* * * 


Regent Remodels 


Regent Garage (Chevrolet), Re- 
gent, N. D., has remodeled its quar- 
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Cheers for University Motor Sales— 
University of Michigan cheer leaders perform some gymnastic feats on the Oldsmobile | tired after more than 40 years as 
88 sedan provided for th>m by University Motor Sales, A-n Arbor, Mich. The Michigan | 47 auto dealer. 


stadium, which seats 97,500 spectators, 


ters, according to Leonard Prince, 


manager. 


Charlotte Service Heads 


Elect Mason President 


R. V. Mason of Atkinson Motor 
Co., is the new president of the 








4 


can be seen in the background. 





Automobile Dealers Service Man- 


agers Assn. of Charlotte, N. C. 


* 


Other officers elected at the an- 
nual meeting were: 
hardt, Noble Motors, vice-presi- 
dent; J. W. Hewell, Mecklenburg 
Motors, second vice-president; E. 


A. T. Bern- 


Over a Million 
Hydro-fectric window operating systems 
Teoh AM liam Cy Lets l Sita g 
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M. Gunn, Heath Motor Co., sec- 
retary-treasurer, and J, B, Davis, 
Dolan Motor Co., recording sec- 
retary. 


* * + 
| Chicago Dealer Changes 
| George B. Miller has bought 


|Devon Packard in Chicago from 
| Paul B. Smithson sr., and changed 
the name to Devon Ridge Motor 
Sales. Miller early this year sold 
his Beverly Hills Motors (Packard) 
jand quit the automobile retailing 
| business, but his retirement didn’t 
|stick. More recently he joined 
|Smithson at Packard Devon as 
| general manager. 

| Smithson, a veteran in the trade, 
|plans to serve in an advisory ca- 
pacity for Broadway Buick Co., of 
which his son, Paul jr., is a partner. 
The company was bought from 
Stanley B. Herbison, who has re- 


| * * + 
W alters—Keene 
Walters-Keene Motor Co., Inc. 
(Lincoln-Mercury), Pikeville, Ky., 
|climaxed its four-day open house 
|by giving away a new Mercury. 
| The local newspaper said one of 
| the largest crowds ever to assemble 
in Pikeville visited the showrooms 
on the final inspection day. 








Hydro-fectric is the only push-button 
window control tested by time 


Automotive engineers know that no matter how 
thoroughly they test a new mechanism in the labo- 
ratory or on the road, it cannot be perfected until 
thousands of motorists have used it under all kinds 


of operating conditions. 


In the field of automatic window regulators, only 


the Hydro-Lectric system has met this challenge. It 
has been tried and proved in production cars since 
1940. As a result, many improvements have been 
incorporated. Today, the Hydro-Lectric system is 


recognized by most automotive engineers as a 
proven, trouble-free and dependable system of 


window operation. 
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TOUTS | 


ae 7 = 
be 
eae 

iS 5 








The Response to Farm Journal’s 
First Editorial Was Terrific! 





CAR AND TRUCK MANUFACTURERS 
participated wholeheartedly. Reports like 
these came through from virtually every 
manufacturer: “We’ve asked our dealers 
to tie in.”...“We’ve alerted our branch 
managers.”...“We’re making special mail- 
ings to all our dealers.” 


PARTS MANUFACTURERS §jumped 
aboard the bandwagon: “Delighted with 
the program; anxious for our whole sales 
force to tie in.” 


MAJOR OIL COMPANIES were equally 
enthusiastic: “Best thing we ever heard of; 
it’s terrific. We’re calling our district and 
zone managers in for a united effort.” 


TRACTOR AND IMPLEMENT MANU- 
FACTURERS commented, “A very com- 
plete program.” . . . “Good for the imple- 
ment business . . . good for farmers, too.” 


LEADING DISTRIBUTORS AND JOB- 
BERS wrote: “We are very happy to go 
along with this splendid effort.”...“Thanks 
for all the work you are doing for us.” 


FARM EQUIPMENT ASSOCIATIONS 
approved the “Keep ’Em Rolling” idea 
completely: “We think Farm Journal is 
doing an outstanding job. Keep it up!” 


DEALERS the country over eagerly took 
advantage of Farm Journal’s promotional 
kit, used tie-in ads in their local news- 
papers, bought time over local radio sta- 
tions, displayed banners and stickers. 
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The next “Keep 'Em Rolling” story will 
appear in the February issue, reaching 
your best customers January 16. “Keep ’Em 
Rolling” can’t miss, because it is a natural. It 
can’t fail to arouse interest, create business 
activity, and stimulate sales volume, because it 
is a carefully thought-out program designed to 
be good tor agriculture, and good for the men 
who sell and service the cars, trucks and tractors 
that keep agriculture prosperous. 


Farm Journal Tells Your Story 

to Your Best Customers 

Want to spread out your work load? 
The second editorial will advise your cus- 
tomers to get their major overhauls done 
now, during your slack season and their 
slack season. 


Want more parts and accessories busi- 
ness? The second editorial will urge your 
customers to buy their parts and tools 
from you now. 


Want new equipment sales? The second 
editorial will tell your customers to buy 
their new equipment, or trade their old 
equipment, from you now. 


_ Farm Journal, the biggest salesman where the 


best automotive customers of America live—the 
big half of the automotive market—will be 
working for you again. Capitalize on the sales 
calls Farm Journal is making for you. Take 
advantage of the opportunity Farm Journal 
has placed right on your own doorstep. 


WE'RE ALL SET TO “KEEP ’EM ROLLING!” ARE YOU? 
DON’T FORGET THE FEBRUARY ISSUE OF FARM JOURNAL, OUT JANUARY 16 


Karm Journal 


America’s Largest Selling Farm Magazine... Over 2,850,000 Subscriber Families 
Covers Out-of-Town Families Like a Local Newspaper 
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Output Off 5.35% ... 


22.84% During Month 


units, down 5.35 percent from the 
| 6,994,685 made in August. | 
Manufacturers inventories de-| 
|clined 8.82 percent to 3,497,333 tires 


NEW YORK. — Manufacturers’ 
shipments of passenger tires slowed 
in September to 6,975,209 casings 


from the 9,040,326 shipped in Au-|¢om 3,835,638 units at the end of | 
gust, a drop of 22.84 percent, AC- | the previous month. 

September shipments of truck 
and bus tires were down 20.27 per- 
cent to 
1,569,230 produced in August. Pro- 


New Passenger Car Registrations, 9 States for October, 1950-1949 


cording to the Rubber Manufac- 


turers Assn. 


Production of passenger tires 
in September totaled 6,620,742 







Car registrations by states are 
released here weekly, as com- | 
pleted by R. L. Polk representa- | 
tives in state capitals. 







Chrysler 
DeSoto 
CHRYSLER 
TOTAL 
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duction of truck and bus tires was 
1.41 percent higher in September 
| with 1,194,871 tires made as against 


Tire Shipments Drop | 


1,178,244 in the previous month. 


End-of-month inventories showed 
|a 4.14 percent drop to 925,699 units 
from the 965,643 on hand at the 


end of August. 

Shipments of automotive tubes 
were off 17.95 percent to 7,555,892 
units compared with 9,208,677 
tubes shipped in August. Produc- 
tion of tubes totaled 7,073,600, 
down 2.35 percent from August 
when 7,243,695 units were pro- 
duced. 

Manufacturers stocks of automo- 
bile tubes amounted to 6,129,401 


1,251,105 units from the units, as against 6,619,472 tubes at tion to its used-car lot, the dealership offers customer parking facilities, 


the end of the previous month. 


Oldsmobile 


Cadillac 
Chevrolet 




















Pearson Motors in Homer, La.— 


The new home of Pearson Motors (Ford), Homer, La., covers 12,000 square feet. 


In addi- 
according to 


President O. P. Pearson. 











Studebaker 





Willys-Overiand 





Anglia-Prefect 
Miscellaneous 
TOTAL 
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New Commercial Car Registrations, 13 States for October, 1950-1949 


Truck registrations by states are 
com- 


released here weekly, as 
pleted by R. L. Polk representa- 
tives in state capitals. 


Brockway 
Diamond T 


Autocar 
Chevrolet 




















International 
Kenworth 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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Willys-Overland 
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The following advertised-deli -red prices PLYMOUTH Deluxe PI9 2-dr. sed 
are based on factory retall vrices at the e e $1,507; Suburban, $1,855 (Special, §$1,- 
factories, They include federal excise 960.75): bus. cpe., $1,385.75. Deluxe P20 
intake nor ‘Raing "Sate "on urrent Prices on New Automobiles | iic2mt stint ih tigi 
dealer delivery and handling charges. Special Deluxe P?0-4-dr. sed., $1,644; 
They do NOT include transportation club cve.. $1.617.50; conv., $1,997; stat 
charges, state or local sales taxes or | 153.75; S-pass. 4-dr. sed.. $2,875; club cpe.. | sed.. $1,497.50; bus. cpe., $1.419. Custom LINCOLN t-dr. sed.. $2,575.50; club | wag., $2,387. 
optional equipment. $2,133.75; stat. wag., $3,183.75. Windsor | Deluxe Six—4-dr. sed., $1,558; 2-dr. sed.. | cpe., $2,528.50; Lido, $2,721. Cosmopolitan PONTIAC Chieftain Six—4-dr. sed., $1,- 
AUSTIN—A40—4-dr. sed. (Devon), $1.- 4-dr. sed.. $2,348.50; 8-pass. 4-dr. sed., | $1,511; club cpe., $1,511; stat. wag., $2.,- 4-dr. sed., $3,239 50; club cpe., $3,187; /745 (deluxe. $1,840): 2-dr. sed. $1.694 
539: stat, wag. (Countryman), $1 649. $3,069.75; club cpe., $2,327.50; conv., $2,- | 027.50. Custom Deluxe Eight-4-dr. sed., |conv.. $3,949.50; Capri, $3,405. (Hydra-| (deluxe, $1,789): club epe., $1,694 (deluxe, 
A90—Atlantic conv., manual top, $2,460 | 761; Newport, $2,656.50; Traveler, $2,-|$1,637; 2-dr. sed., $1,589.50; cub cpe.. | Matie optional on all models at $174.25.) | $1,799): conv, deluxe. $2,122; Catalina de- 
(hydraulic top, $2,634); sports sed., $2,865. 579.75; lim.. $3,196. Saratoga ~4-dr. sed., $1,595; conv., $1,948; Crestliner, $1,710.50; MERCURY 4-dr, sed., $2,061; Model | luxe, $2,000 (suver deluxe, $2,058); stat 
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Riviera sed., $2.764;: sed. cpe., $2,528; | $972.50; Hotshot roadster, $924. Super— | Deluxe—2-dr. sed., $1,429. 4-dr. sed.. $2,162: 2-dr. sed., $2,137; | $1.792 (deluxe, $1,887); sed. cpe.. $1.742 
conv., $2,981; Riviera, $2,633 (deluxe, |2-dr. sed., $1.003; stat. wag., $1.046; HILLMAN MINX 4-dr. sed., $1,495; |club cpe., $2,158 Ambassador Custom (deluxe, $1,837). (Hydra-Matic optional on 
$2,854); stat. wag., $3,433. (Dyna‘tow |conv., $1,005.50; Super Sports roadster, | conv., $1,745; stat. wag., $1,797 (Deliv- | 4-dr. sed., $2,321; 2-dr. sed., $2,296; club all models at $158.50.) 
standard on Roadmaster, optional on Spe- | $999. }ered in New York.) cpe., $2,317, (Hydra-Matie optional on RENAULT 4-dr, sed., $1,035. (Deliv- 
cial and Super models at $169.20.) DeSOTO—-Deluxe—4-dr. sed., $2.008.75; HUDSON—Pacemaker Custom—4-dr. sed., Ambassador and Statesman models at ered in New York.) — til une 
CADILLAC—Series 61—-4-dr. sed., $2,-|8-pass. 4-dr. sed., 2.698.75; club cpe., | $2,088.50; 2-dr. sed., $2,046.50; club cpe., | $158.50.) Sa 2 ‘ E 
866; club cpe., $2,761. Series 62——4-dr. sed., | $1,998.75; Carry-All, $2,213. Custem—4-dr. | $2,088.50: bus. cpe., $1,912.50. Super Six OLDSMOBILE — Series 88 —— 4-dr. sed., | STUDEBAKER—Champion Custom—4-dr 
$3.234; club cpe., $3,150; conv., $3,654; |sed., $2,196.25; 8-pass, 4-dr, sed., $2,-|4-dr. sed., $2,227.50; 2-dr. sed., $2,180; /|$1,978 (deluxe, $2,056); 2-dr. sed., $1,920 | Sed-, $1,571.50: 2-dr. sed.. $1,539.75: club 
Coupe DeVille, $3,523. Series 60 Special— |885.25; club cpe., $2.178.25; conv., $2.- | club cve., $2,227.50. Commodore *!x—4-dr. | (deluxe, $1,998); sed. cpe., $1,904 (deluxe, |CP@-. $1.566; bus. cpe., $1,471.25. Cham- 
4-dr. sed., $3.797. Series 75—4-dr. 7-pass. | 600.50; Sportsman, $2,511.25; stat. ‘wag.,|sed., $2,415.50; club cpe., $2,391.25. Hor- | $1,982); club cpe., $1,878 (deluxe, $1,956); | Pilon Deluxe —— 4-dr. sed.. $1,649.50; 2-dr 
sed.. $4,770; 4-dr. 7-pass. Imperial sed., | $3,115.25 (all-steel, $2,739.25); Suburban, | net Six-—4-dr. sed., $2,501.50; club cpe., | conv., $2,294; Holiday, $2,162 (deluxe, $2,- | 5¢4., $1.617.75; club cpe., $1,644; bus. 
$4,959. (Hydra-Matle standard on Series | $3,201.25. (Tip-Toe Hydraulle Shift stand- | $2.477.25. Commodore Eight — 4-dr. sed., | 267); stat. wag., $2,520 (deluxe, $2,662). |CPe-, $1,549.25. Champion Regal — 4-dr. 
62 and 60 Special, optional on Series 61|}ard on Custom, optional on Deluxe at!$2,501.50; club cpe., $2,477.25. (Hydra-|Series 98—4-dr. sed., $2,299 (deluxe, $2,- | 5¢4.. $1,728.50; 2-dr. sed., $1,697; club 
and 75 at $174.25.) $120.90.) | Matie optional on Commodore and Hornet | 393); 4-dr. town sed., $2,267 (deluxe, | <Be.. $1,723.25; bus. cpe.. $1,628.50; conv., 
CHEVROLET — Styleline Special — 4-dr. DODGE-—Wayfarer—2-dr, sed., $1,755; | models at $158.50, Super-Matie optional on | $2.361); sed. cpe., $2,225 (deluxe, $2,319); | $2:033.75. Commander Regal—4-dr. sed., 
sed., $1,450; 2-dr. sed., $1.403; club cpe., |roadster, $1,744.50; bus, cpe., $1,628.75.| Pacemaker and Super Six models at/conv., $2,772; Holiday, $2,383 (deluxe, | $1,838.75; 2-dr. sed., $1,807.25; club cpe., 
$1,408; bus. cpe., $1,329. Styleline Deluxe | Meadowbrook—-4-dr. sed., $1,865.75. Coreo- | $199.31.) $2,641). (Hydra-Matie optional on all mod- | $1,833.50, Commander State 4-dr. sed., 
—4-dr. sed., $1,529; 2-dr. sed., $1,482;|met—4-dr. sed,, $1944.75; 8-pass. 4-dr.| KAISER — Special —4-dr. sed., $2,109; | els at $158.50.) $1,939; 2-dr. sed.,__$1.907.25; club cpe.. 
club cpe., $1,498; conv., $1,847: Bel-Air, |sed., $2,634.25; club cpe., $1,931; conv., |2-dr, sed.. $2,059; club epe., $2,039; 4-dr.| PACKARD—200—4-dr. sed., $2,355; 2-dr, | $1,933.50; conv., $2,244.25. Commander 
$1,741; stat. wag., $1,994, Fleetline Spe- | $2,346; Diplomat. $2,240.75; stat. wag.. | utility, $2,209; 2-dr. utility, $2,159: bus. |sed., $2,305; bus. cpe., $2,195. 200 Deluxe |Land Crulser—4-dr. sed.. $2,071. (Auto- 
elal—4-dr. sed., $1,450; sed. cpe., $1,403. | $2,882.50. (Gyro-Matie optional on Coronet | cpe.. $1,899, |Deluxe—4-dr,’ sed., $2,219; | —4-dr. sed., $2,495; 2-dr. sed., $2,445. 300 | ™atle optional on all models at $201.25.) 
Fleetiine Deluxe—4-dr. sed., $1,529; sed. | models at $94.60.) |} 2-dr. sed., $2,169; club epe., $2,189; 4-dr. 4-dr. sed., $2,895. Patrician 400—4-dr. WILLYS-OVERLAND Four — Jeep, $1.- 
epe., $1,482. (Powerglide optional on De-| FORD—Deluxe Six-——4-dr. sed., $1,471.50; | utility, $2.319; 2-dr. utility, $2.269; bus. | sed., $3,495. (Ultramatic standard on Pa- | 368.24; Jeepster, $1,492.78; stat. wag.. 
luxe models at $158.50.) }2-dr, sed,. $1,424; bus. cpe.. $1,332.50. | cpe., $2,059. (Hydra-Matic optional on all |trician 400, optional on other models at | $1,703.59 (four-wheel-drive, $2,107.69). Six 
CHRYSLER — Royal — 4-dr. sed., $2,- | Deluxe Eight 4-dr. sed., $1,545; 2-dr. | models at $158.61.) | $185.) | —Jeepster, $1,597.70; stat. wag., $1,782.58. 
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Court D 


By Leo T. Parker 
Attorney at Law 
es question presented in 
‘% varied forms by automobile 
dealers, etc., to whom the writer 
talked personally on a recent tour 
of 22 western states is, as follows: 
“If a reliable and innocent auto- 
mobile dealer sells a stolen auto- 
mobile, what recourse has the pur- 
chaser?” According to a_ recent 
higher court the purchaser may 
sue the seller and recover the pres- 
ent value of the automobile, plus 


Lawsuits Affecting Dealers ... 





ecisions 


\in damages to the owners of the | 7 
|damaged automobiles, but refused | j 


to hold the Packard Fort Smith 
|Co, liable. The court said that un-| 
der the above contract of employ- | 
ment Bryan was an independent | 
contractor. The court said: 


| “An independent contractor 1s | 
|one who is employed to perform a/| 
|specific task without any control 
|of supervision from the employer 
except as to the result of the work 
| accomplished.” 
| * 


* * 





Morris County (N. J.) Pontiac Deals Exhibit— 


At the Cavalcade of Progress, sponsored by the Kiwanis club of Morristown, N. J., 
Pontiac dealers displayed cars. They were: Steacker Motors, Morristown; William 


four 
Scorbo & 


23 


ito file a mortgage and for third 
persons to know where they are 
bound to search for existing mort- 
gage liens. 


* * * 


City License Taxes 
Approved in Ky. 

FRANKFORT, Ky.—Every city 
in Kentucky has the right to levy 
a license tax on vehicles loading 
Or unloading goods or commodi- 
ties within the city, Attorney-Gen- 
eral Funk has ruled here. 

Anyone using the streets of a 
city in the conduct of such busi- 
ness is liable for a tax when such 
‘is imposed by ordinance, Funk 
jsaid. This applies to nonresidents 
|but does not apply to vehicles be- 
ing operated under a certificate or 


Sons, Boonlon; Proctor Motor Co., Dover, and Village Motors, Bernardsville. The event was 


ermit issued by the state division 
held to benefit the Kiwanis youth activities fund. P y ne te 


of motor transportation. 


Warlick-Jones 

Warlick-Jones Chevrolet Co., Car- 
tersville, Ga., has moved into its 
new building. It is 101 feet wide, 
138 feet long, and has three floor 
levels on one side. Two auto wash 
rooms, a paint and body shop, a 
garage area, parts department and 
| showroom are features of the build- 
ing. 


damages. 

For example, in Pillgrene v. 
Paulman Automobile Co., 71 Atl. 
(2d) 59, it was shown that one 
Pillgrene purchased a used auto- 
mobile from the Paulman Auto- 
mobile Co. Several months there- 
after Pillgrene learned that the 
car was stolen property, the true 
owner being one Naples. Pill- 
grene then surrendered the car 
to the state police, who returned 
it to Naples. Then Pillgrene | 
sued the Paulman Automobile | 
Co, for $2,025, although he had 
paid only $1,900 for the car, 

The higher court held that Pill- 
grene could recover the value of 
the automobile on the date he lost 
possession of it rather than its pur- 
chase price. This court explained 
further that one who innocently 
purchases a stolen automobile from 
an innocent seller can recover the 
full present value of the car plus 
incidental damages. The court said: 

“It is my opinion that the plain- 
tiff’s (Pillgrene’s) recovery in this 
case should be the value of the car 
on the date he lost possession of it, 
with interest. The purpose of com- 
pensatory damages is to place the 
buyer in as good condition as he 
would have occupied had the title 
been good.” 


|S. D. Court Rules on Filing 


Of Car Chattel Mortgages 


PIERRE, S. D.—South Dakota's 
| supreme court has ruled that chat- 





down its ruling on an appeal by|the trailer to John Jackson of 
the Rapid City National Bank from | Spearfish for $2,000. She delivered 
tel mortgages on motor vehicles|a Lawrence county circuit court |title and had no knowledge of the 
should be filed where the property| decision. The bank had sued to re-|mortgage. The circuit court dis- 
jis located, and not necessarily| cover on a Cadillac and a house/| missed the suit against Mrs. Spouse 
where the owner lives, A change trailer mortgaged in Custer county |and Jackson. 
in the law is expected to be sought by Victor Spouse. Later the car! The court recognized that the 
by loan companies and banks as |and trailer were transferred to Mrs.| physical location of a motor ve- 
a result of the opinion. |Jean Spouse in a divorce decree. |hicle is constantly changing, mak- 
The high state court handed! Mrs. Spouse subsequently sold/ing it difficult to determine where 


FROM TAGOMA TO TALLAHASSEE... 
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Independent Contractor? 


| AST summer while the writer 
4 was in Los Angeles,, an auto- 
mobile dealer asked this question: 
“How can I eliminate liability in 
damages for injuries to persons and 
private property caused by my au- 
tomobile salesman?” 

The answer is: Arrange to have 
your salesmen act as independent 
contractors when selling automo- 
biles, making demonstrations and 
traveling to and from your place 
of business. 

According to a recent higher 
court an independent contractor 
is one who exercises an indepen- 
dent employment and contracts 
to do work according to his own 
methods, and without being sub- 
ject to the control of his em- 
ployer, except as to the result of 
the work. 

For example, in Hutcheson v.| 
Packard Fort Smith Co., 226 S. W.| 
(2d) 546, the testimony showed | 
facts as follows: One Bryan was a| 
Packard automobile salesman for | 
Packard Fort Smith Co. 

The testimony showed that Bryan 
worked for the automobile com- | 
pany as a car salesman under 4n/| 
oral agreement and on a commis- | 
sion basis. The automobile he was | 
driving at the time of a collision | 
was sold to him by the automobile 
company on the “demonstrator | 
plan.” 

Under this arrangement Bryan | 
was required to purchase a new} 
Packard automobile every six 
months. 


* + 
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N AUTO TRIM MATERIALS, the big swing is to won’t chip or scuff. And watch SEALTUFT roll up 


I SEALTUFT, the stitchless quilted plastic. Only gen- 
uine SEALTUFT gives seat covers and auto interiors 
the luxury feel, the third dimensional beauty of richly 


padded quilting every car-owner wants! 


faster profits for you in seat cover and custom 


trim sales! 


Backed by smashing advertising and publicity cam- 
paigns plus powerful promotion tools, genuine 
° SEALTUFT is winning overwhelming consumer accept- 


* * 


Easy to work with—cut it, stitch it, handle it like 
cloth. Stitchless — no threads to break. No wrinkling 
or sagging, ever. SEALTUFT is washable, colorfast, 


Expense Arrangement 


RETAN paid his own personal 
expenses including all operat- 

ing expense of the automobile. 
There was evidence that Bryan 
was privileged to work when and 
where he pleased within the nine| 
counties constituting his territory. | 
There was also evidence that the | 
car operated by Bryan had the| 
dealer’s license on it. 

One day when Bryan was re- 

turning to his home from a trip 

made for the purpose of selling KM) j 
an automobile he had a collision | s 

with three other automobiles. | ra 

The evidence was substantial to | 
sustain a finding of the court that 
the damages to the automobiles 
resulted from the negligent op- 
eration of the Packard automo- | 
bile by Bryan while under the | 
influence of intoxicating liquor. | 
It is interesting to observe that | 
the higher court held Bryan liable | 


ance from coast to coast. Send for your FREE SAMPLES 
of colorful, workable, durable SEALTUFT today! 


SEALTUFT makes the difference... 


Protect your sales! 






Be sure you get genuine 


SEALTUFT! Look for this 


THE STITCHLESS 
QUUTED PLASTIC 





trademark on the back! 


‘A 





In handsome Channel, Diamond and Tyle 
patterns ...a rainbow of gleaming colors! 





On door panels, seat covers! 





© 1950 = *# TM Reg. U. S. Pat. Off. 


A PRODUCT oF THE JASON CORPORATION HOBOKEN, me. Di 





Practically |every |car buyer will ¥ 


see this exciting advertisement 


The Worlds First 


Modern Developm 
the Building of; 





HERE’S THE NEW 1951 NASH AIRFLYTE, the road hugging twin of the fastest 
things that fly—the flashing aerodynamic beauty that’s been proved best by wind 
tunnel test. Note the handsome new grille and Guard-Rail bumpers . . . the clean 
sweep of line, unmarred by fender openings. This is Airflyte and Airflyte alone! 
No wonder many modern designers call this the world’s most modern car! 











6 ia ait oe 


AREAS OES 





There’s Much of Tomorrow 
in All Nash Does Today! 


> 





The present series of full-color Nash Such tremendous circulation insures its being 


Airflyte ads is running ina list of leading seen by almost every car prospect in the coun- 
national magazines with a combined try. The dramatic color photography and 
readership of more than 40 million. brief, to-the-point copy insure its being read. 


ars to Apply the 
nts of Aviation to 
n Automobile 





1 





New sky-flow fenders and racing teardrop First Airliner Reclining Seat in a car. Nothing ever Even the air will be new to you when you 
tail help cut air drag and wind noise—help give made a long trip so short! Just touch a lever and set the weather you want with the famous Nash 
a boost to speed and economy. You get over 25 ease the seat back as far as you like. Relax and doze Weather Eye Conditioned Air System. It filters 
miles to the gallon, at average highway speed, in off in Airflyte security, while someone else drives. the air, refreshes it, warms it automatically, on 
the big Nash Statesman—with thrilling. high- And for Pullman-car comfort at night, both seats pressurized airliner principles. You can drive at 
compression performance on regular gasoline. can become Twin Beds—great for touring. zero without coat or gloves. A Nash exclusive. 









be 
We found a new way to build your car— Look at the records for speed, endurance, and hill- Here’s a record-size luggage compartment- 
Airflyte Construction, the way of the modern climbing—and you'll find Nash is one of the world’s to match the over-size Airflyte interior. It’s an- 
plane—welding body-and-frame into a rattle-free famous car performers, and a leader in engine re- other bonus of Airflyte Construction, which gives 
unit of amazing strength, that’s actually twice search. Recently, a Nash Ambassador officially you a bigger, more comfortable, quieter, softer- 
as rigid as ordinary construction. For years to covered 712 miles at 95.3 m.p.h. average—a class riding car without weight penalty. Drive an 
come, your Airflyte stays new, tight and quiet. stock-car record believed never equaled before. Airflyte—and discover the difference. 


Today your Nash dealer is displaying a completely 
new kind of automobile—cars that are years ahead 
of others in basic construction, in features, and in 
every luxurious detail of appointment. 

Built the way of the modern plane and the 


4 / U 
streamline train ... with Airflyte Construction... 
the 1951 Airflytes offer safety, durability, and rid- e 
ing and driving ease no car has ever offered before. The Worlds Most Modern Cars 
See them—the distinguished Ambassador and aad 
popular Statesman series, and the sensational new, r 


low-priced Ramblers. They are fresh, new evidence : ’ 
of the daring and the vision that have made Air- + # 
‘si 





flyte the world’s most modern car, and have given 





Photography by Sarra. ; 
Ps Nash a postwar sales gain five times as great as the voor tga 
| dl leek F og Butter ‘ ' , Th S 1 ter h 
Plan atthe’ Fosse avtienn of tha tnleated’ e Statesman _—' The Rambler 
ee Panther, built by 5 = 
mmaon Aircraft En- Don’t be content with another make of car again. The Ambassador 


gineering Corp. 





Before you decide, take an Airflyte ride 


in the Great Cars Since 1902 


% ’ a, 
world Ss most moder i car; Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
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9 | creased 15.3 percent over July and 
39% Above Same *49 Period . . . Sat percent over August, 1900. 


Truck Freight Volume (incr coneii’ eute 
agricultural products, tobacco, mo-| 
J umps I9 % in Month resin? motor” voile art 


WASHINGTON.—The volume of 
freight transported by motor carri- 
ers in August, 1950, increased 19.7 
percent over July, 1950, and 35.8 
percent over August, 1949, accord- 
ing to statistics compiled by the 
American Trucking Assns.’ research 
department. 

Comparable reports received by 
ATA from 295 carriers in 42 states 
showed these carriers transported 
an aggregate of 4,813,182 tons in 
August, as against 4,019,647 tons 
in July and 3,544,167 tons in Au- 
gust, 1949. 

Approximately 73 percent of all 


Car registrations by states are re- 
leased here weekly, as completed 
by R. L. Polk representatives in 
state capitals. 


About 6 percent of the total ton- 
nage reported consisted of mis- 


meats, heavy machinery, cement, 


tonnage transported in the month ar ‘pereent. over July and 36.2 per-| 
was hauled by carriers of general | pent over August, 1949. 

freight. The volume in this cate-| The August tonnage volume of | 
gory increased 21.5 percent over | carriers reporting from the eastern 
July and 38.7 percent over August, | district represented an increase of 
1949. | 20.6 percent over July and 37.3 per- 


Transportation of petroleum prod- CeMt over August, 1949. 
ucts, accounting for about 14 per- | Carriers in the southern region 


cent of the total tonnage, showed TePported increases of 30.8 percent 


increases of 8.4 percent over July | noe TES percent over 


and 16.3 percent over August, 1949. 


Carriers of iron and steel {trict revealed an increase of 15.1 
hauled about 7 percent of the | percent over July and 32.7 percent | 
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Alabama "50 847; 587, 2205; 4024; 7663, 13401; 375! 3677| 17453; 4828, 573| 15608, 2839, 3561, 27409| 
'49| 855, 563, +1807) 4342 Lu 7878, 394 ie 10088; 2328 494 La 1697, 2155 16845 
Arizona” ae 439/256) 797) 1238) 2 3777, «97 4775, 2119| 284) 1143) 1210) 
49,324) 294) 672)_1345 a3 3016) 118 374 3708| 1044) 296) 3946. 670} 92! 
Arkansas” 50 585, 519, 1702) 3174; 5980| 7754) 159| 1557; 9470) 2838) 375, 8411! 1620, 2380; 15624) 
49 589, 383, 1231| 2976| 5179} 5022; 180) 787} 5989} 1639| 303) 6166) 1122, ‘1456 
California ' ‘50 10610 7718) 14873) 26679) 59880| 68422| 2421| 20955 91798) 34449) 8317| 86552) 23932) 26783, 180033) 
'49\ _7761| 7967) 13966) 26998| 56692| 45014) 2351| 10886; 5825!| 21957| 6139| 59029 16519 21699125343) 
Colorado 50 1147 663) 2184) 3330) 7324) 7786, 335) 2497, 10618, 4285) 5% 9092/2423, 2996, 19392 
49 1073 531 1579, 3251| 6454) 4895 330 1390 6615) 2491 5955. 1439 =1730 


Connecticut 50 «1570, 1063 3115) 4875) 10623, 10156; 360) 3537| 14053, 5838, 1346) 13808 4307, 4695 29994; 135) 
49 1368. 1100! 2940 5084| 10492) 5973| 402] 1562] 7937, 4887) 1284) 9546 3317, 3933, 22967|_— 76. 








Citizens Packard, Cincinnati— 

This dealership has moved into its new home at 1036 Gilbert Ave. 
creased floor space for sales and service operations, 
C. L. Bernens is vice-president and general manager. 


In addition to 
7 Citizens has a used-car salesroom 
Tonnage from the western diS-|., the second floor. 


William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers 1: 


total tonnage. Their volume _in- jover August, 1949. | to date on political and economic trends in the nation’s capital every week. 


New Passenger Car Registrations, Nine Months Total, 1950-1949 


Studebaker 
Willys-Overiand 














Delaware "50 187, 164, 578 793, 1722) 2446] 70, 610; 3126) 1056) 219; 3092, 940, 1224 
49 205| 171 674 —-1063|_2113|_*1918| ~—107|_—«397|_—2422)BI4| 180) 2168, 735686 
District of Columbia 50 605 366 1259, 2500) 4730, 4334, 202) 1293) 5829 1948) 506, 5362, 1816, 2015) 11667| 
49° 629, 438-—«1491| 2837) 5395) 3168) 227/833) 4228) 1844) 531/467-1625 1578' ‘10245! 
Florida 50 (1981, 1075 4153| 6605, 13814| 16371, 652) 6526) 23749, 7938) 1577| 19199 4651, 5980| 39345) 
49| 1543 1029-2964 6226) 11762| 10443| 1028) 3173| 14644 4083 1369/11/26 2748| 2972, —-22298| 2 
Georgia "50 1470/1039, 3969 +6960) 13438, 18891; 706) 5788) 25385' 8381/ 1181; 23130 4869| 6576, © 44137/ 
49 1302/60) —-2990'_ GItI) 11363) 12065| 718’ 2952! 15735| 4447, -902)_—*13929' 2794’ 4025' 26097! 
Idaho ‘50 = 450, - 338 «759! (1478) 3025 3431, «134° 987' « 4552/ 2008/9290! 4544 1211-1483) 
49) 404) 31715) 1377) 2807! 2224178 6003002! -1242|_— 213! 2922) 764) «924 
Ilinois "50 6697| 5045| 13859| 25963| 51564) 52860 1683) 15635, 70178) 27432) 5289| 63609, 18855| 21465) 136650 
or.) 6P60' 5663) 14354 2 28770' 55597) 38144 775! «= 971! «=49618! 21201! SOI!’ 48689! 1330!' 15340' 103542 
Indiana "50 «2558, 1990 5526) 9827) 19901; 23784, 624) 4964) 29372 10252| 1632 30127/ 7264 9319) 58594/ 
‘49°: 2488' (1977/5197! 10875! 20537) 15851' 718 3049’ —-19618| 738’ 1502 23468) 5461' 6429/4598) 























"50 2074, +1372) 4699| 7658 15803, 20949| 397| 4883; 26229| 7217' 1107 22871; 5272 6446; 42913) 
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es 49 1967, 1082/3891 7867) 14°07 14509 411-2997 _‘18317/ 5168752’ 17138) 3330) 4004! 30392 
Kansas 50 1353 945 2966 4949| 10213 13620 352) 3553) 17525| 5459 773 16068) 3464) 4804) 30588! 
‘49'—IS7I| 844) 2721! 5455) 1059) 41 S74’ 2826! 12491! 4015 645) 12604) 2664! 3251! 23179! 

Kentucky ‘50 1196 766) 2500 4801 9263 13268 168 1900 15336 4627' 629' 15790 3415| 4035' 28496) 
‘491177669 2279) S131! 9256 8548’ 312-1379) 10239-3284! S19) INI7) 2320! 2544) 19784! 

Louisiana ~~ ‘50° ——«*1005'~—Ss«N | =«-2580| 4592 9088 14227 259’ 3273| 17759 S061| 861| 15563) 3230) 4139! 28854) 
49 976 631-2243! 4644) 8494! 9534 443! 2072! _—*12049! 3374! 661! 11146) 2140! 2858! —20179! 
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49| 853! 499] 1645| 3507! 6504! 4122! 245! 998) 5365! 20191 335! 6353! 1340! 1590! 11637! 
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Only on NBC Radio! 


‘Dlhe BIG. S lh ow 


Variety: “. .. NBC can take a bow for perpetuating big- 
time radio. They don’t come any bigger than this one and 


it rates Nielsen’s best.” 


John Crosby: “It was in practically every respect a per- 
fectly wonderful show — witty, tuneful, surprisingly 
sophisticated and brilliantly put together . . . one of the 
fastest and pleasantest ninety minutes in my memory;” 


New York Herald Tribune 


Harriet Van Horne: “The Big Show was so good I wish 


radio had thought of it years ago.” World Telegram & Sun 


Tallulah Bankhead and a few of the rotating 
guest stars that appear on “THE BIG SHOW” 


each Sunday on NBC at 6:00 pm (est.) 


Ben Gross: “NBC aired radio’s defiant challenge to TV 
in the form of a gargantuan divertissement . . . emceed by 
the vibrant Tallulah Bankhead and there were stars, stars 


and more stars in it”: NV. Y. Daily News 


Jack Gould: “. . . the premiere certainly ought to go a 
long way toward reassuring the radio listener that some- 


hody is thinking of him.” New York Times 


NBC is thinking of advertisers too. The six to six-thirty 
portion of The Big Show can be purchased by the quarter 


hour or the half hour... 


...or you can participate in the biggest and newest idea in advertising 
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VARIETY MUSIC DRAMA 
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With the premiere of “The Big Show” on November 5, Operation Tandem became 
more than the hottest idea in advertising — it became a reality. And on that night Anacin 


and RCA Victor became its first two sponsors — soon to be joined by Ford Dealers. 


TANDEM is the most inexpensive method of reaching the largest unduplicated weekly 
audience in history. 

TANDEM consists of a group of non-competitive advertisers sponsoring five top programs 
on five different nights each week over the full facilities of NBC. 

TANDEM advertisers will be associated with the greatest galaxy of programs and 
entertainers ever put together in one package. 

TANDEM is the only advertising plan ever to be especially designed to reach everybody. 


Each show has a different appeal. 


VARIETY... The Big Show... Sundays 
MUSIC...NBC Symphony . . . Mondays 
DRAMA...Screen Directors’ Playhouse ... Thursdays 


COMEDY ... Duffy’s Tavern... Fridays 





MYSTERY ...The Man Called X ... Saturdays 


TANDEM is surprisingly low cost. It is estimated that Tandem’s five shows will reach 
23,000,000 homes each week and deliver 1000 listeners — net audience — for 59¢. 


Sponsorship cost is $30,000 per week. For details call Clrcle 7-8300, Extension 8436 


or your nearest NBC representative. 





America’s No. 1 Advertising Medium 


A service of Radio Corporation of America 
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In the Hopper 


A bill which provides for an ex- 
penditure of $60,000,000 for Quebec 
roads and bridges and contains a 
clause for a special gasoline tax of 
two cents a gallon has been intro- 
duced in the Quebec legislature. 


The measure provides that from | 


way commission to replace the 
present eight-member setup. 
+ + * 


‘Mass. Voters Turn Down 


| Statewide Insurance Rates 
An initiated proposal to estab- 


the special tax at least $1,500,000 /lish a flat statewide rate for com-| 


but not more than $2,000,000 shall 
be spent for maintenance of winter 
roads. 

+ * + 
Gas Tax Diversion Stopper 


Defeated in Oklahoma 


A proposed state constitutional 
amendment to restrict gasoline tax 
receipts and other automotive tax 
revenues to highway purposes 
failed to receive sufficient votes for 
adoption at the Nov. 7 election in 
Oklahoma. 


Under Oklahoma law, the pro-| 


posal had to receive a majority of 
all votes cast in the election. Where 


* voters did not indicate a choice a 


“no” vote was automatically tallied 
against the measure. Also failing to 


win sufficient votes was a compan- | 


ion measure calling for establish- 
ment of a four-member state high- 





Marketing Data 


ket Survey Department 


for Cleveland. Write 
information, 


|pulsory automobile insurance in 
|Massachusetts was rejected by the 
jvoters at the November general 


|election, according to unofficially 
reported returns. 
Under the present system in 


| Massachusetts, the only state which 
now has compulsory motor vehicle 
| liability insurance, the rates are set 
|by zones, based on accident expe- 
rience, 

* * * 
Steeper Taxes on Trucks, 


Big Cars Urged in Wash. 

A substantial increase in highway 
taxes paid by diesel-powered trucks | 
and heavier cars and buses was| 
interim) 


Washington legislative 





for Advertisers 
The Plain Dealer’s Mar- 
assist you in checking your 


merchandising coverage 
with current market data 
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YOU DELIVER 


PLAIN DEALER | 





25 Years with Studebaker Pacific— 


Department heads of the Studebaker Pacific Corp. are shown paying tribute to C. K. 
Whittaker, president, on his 25th anniversary with the company. Front row, left to right, 
are: W. P. Stevens, assistant sales manager; L. E. Minkel, general sales manager; Whit- 
taker; E. M. Douglas, vice-president; C. G. Riley, Los Angeles regional manager. Second 
row: D. G. Gittins, personnel director; J. V. Class, comptroller; M. W. Irvine, superintendent 
of shipping and receiving; Leo C. Klein, inspection superintendent. Back row: H. N. Kyser, 
general plant superintendent; V. P. Schoetzow, regional parts and service manager: H. J. 
Hess, director of purchases. 


James C. Nelson, professor of eco-; payments 50 percent greater on the 
nomics at Washington State col-| average than the total paid in 1950 
|in order to share in the burden of 
The pertinent facts are, that die-| highway support ratably with all 


committee on highways in Olympia. | sel trucks and tractors would have other’ motor vehicles, he said. 
The request was prepared by Dr.|to be assessed highway user tax 


For heavy cars “it would require 








| as simple as that! For the Cleveland Plain Dealer 

has the buyers. The P. D. has produced automotive buyers for 
more than 50 years... to such an extent that Cleveland 

long has maintained its position as one of the foremost areas in the 
country in new car sales. And year after year the Plain Dealer 

has been among the foremost newspapers in the country 

in automotive lineage. This direct parallel is the result of the intensive 
coverage of this rich Cleveland market by the Plain Dealer. 

To give necessary support to dealers in this area, 
automotive manufacturers need the Cleveland Plain Dealer. 


| 
| 
| 


CLEVELAND 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


| share” 


an addition of $3.50 to the existin 
| registration fee of $5... to exac 


ally paid by the owners of the. . 
medium (weight) automobiles reg 
istered in Washington during 1950 
The report 
Buick, Cadillac, Chrysler, DeSoto 
Frazer, Kaiser, LaSalle, Lincolr 
Oldsmobile and Packard. 


Anti-Diversion Bill Backers 


Claim Victory in Tennessee 


A proposed Tennessee state 
constitutional amendment prohib- 
iting the diversion of gasoline 
taxes and motor vehicle registra- 
tion fees to nonhighway uses re- 
ceived a three-to-one favorable 
margin of those voting on the 
issue at the Nov. 7 election. 

Whether the amendment was 
adopted awaited an official can- 
vass, however, because of a Ten- 
nessee requirement that to win 
amendments must receive a ma- 
jority of the votes cast for state 
representatives. Backers of the 
amendment claimed victory. 

* 7 > 


N. H. Governor Rules Out 


Income, Sales Taxes Now 


“I do not at this time favor the 
adoption of either a sales tax or 
an income tax,” New Hampshire's 
Gov. Sherman Adams declared in 
answer to questions regarding the 
1951 legislative session. 

“There is a limit to the burden 
of taxes our people can fairly sup- 
port,” the governor added. “If fed- 
eral income taxes are further 
raised in 1951, on top of the aver- 
age 17 percent levied upon them 
last Oct. 1, then there is real doubt 
if they can be expected to carry 
the cost of a major new tax such 
as sales or income.” 

5 * * * 


New Jersey Women Ask 


Ton-Mile Tax on Trucks 
Enactment by the New Jersey 





| legislature of a _ gross-ton-mile 
| tax on trucks, a more equitable 


system of business taxation and 
a state income tax is being ad- 
vocated by the State League of 
Women Voters. 

Contending that light trucks 
and private cars in New Jersey 
now “bear a_ disproportionate 
of highway costs, the 
league asserted that a gross-ton- 
mile tax would insure that heavy 
trucks “pay their share of the 
cost of state highways.” 


* * * 
Tenn. Legislation to Seek 


City Sales, Income Taxes 
Legislation empowering munici- 


|palities to levy loca] taxes on sales, 
|wages and consumers’ utility bills 


will be sought in Tennessee next 
year, according to Herbert J. Bing- 
ham, executive director of the Ten- 
nessee municipal league. 

Asserting that cities and towns 
are hard pressed for operating rev- 
enues, Bingham revealed that the 
legislature will be asked to author- 
ize local governments to hold ref- 
erendums on levying a % percent 
sales tax, a 1 percent gross wage 


tax and a tax on utility bills. 
+ o * 


Vt. Idle Compensation 
Broadening cf Vermont’s unem- 
ployment compensation law to 
cover workers in firms having one 
or more employes, instead of eight 
Or more as at present, has been 
recommended by the advisory coun- 
cil of the state unemployment com- 
pensation commission. 
* + o* 


Vt. Tourist Group Seeks 


Anti-Diversion Measure 
A Vermont constitutional 
amendment restricting the use of 
vehicle tax revenues to highway 
purposes is being advocated by 
the Vermont Tourist Assn. 
Pointing out that progressive 


| and organized road development 
| is essential to a continued up- 


trend in Vermont tourist trade, 
the association has urged that 
the 1951 state legislature initiate 


such an amendment. 
* ” “ 


|Columbus Locks Doors 
On the Driver’s Side 


Columbus, O., has adopted an 


ordinance forbidding motorists from 
entering or leaving their cars on 
the side next to traffic. There has 
been a state law to this effect fo 
some years but it did not appl: 


(Continued on Page 31, Col. 1) 


from them an average payment pe~ 
gross ton-mile equal to that actu- 


listed heavy cars as 


| 
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tin ity age _ 65 to 63 and adds | 
Ka aliens to the list of eligibles. 
pe- | n T h e H re) p p e r | Despite approval by the elector- | 
otu jate, however, the measure may 
oe never go into effect. Under Massa- 
reg (Continved from Page 30) oe law, the state legislature 
150 a Ss snes : could, by a simple majority vote, 
ii - Columbus because it is a charter a. aaa oe pag er age son repeal the referendum which is not 
oto cs ‘ or a e Font-| scheduled to b i il | 
a Columbus recently designated a|chartrain causeway by issuance of | June L a ecome effective until 
aienag of leaving @ motor vehicle [20°00 in bonds against tolls) mae. 
din teallle aie oven tere has and license taxes in surrounding Minnesota Cities Lose Fight 
ardous. ae and of a Pontchartrain) For New Share of Receipts 
. $ 3 saneeneee Ton by issuance of/ 4 proposed state constitutional 
: ,000, in ‘ ’ 
aie New York Grange Urges oe ‘ Sau a ae a i 
. . * . | e 
= Anti Diversion Program Mass. Old Age Benefits sustiine tan vevennes was do- 
sa led ry “th K State ere ont: | Raise Fiscal Problems a Se See vere 
; calle or “the progressive ear- Two-thirds of the revenue now 
4 9 marking of motor vehicle and gaso- By approving a sharp increase in| goes to improvement of state | 
c line tax revenues” to guarantee “a old age assistance benefits while| trunk highways, and the remain- | 
7 ‘ gource of revenue for highway aa — state-operated| ing third is allocated to counties 
purposes.” lottery scheme designed to finance| for road work. Under the rejected 
fas The farm organization, urging |it, Massachusetts voters left a ser-| amendment, the allocations ous Dealer's Clever Stunt for New Model— 
“a such a plan, has appealed to the a a in the wake of | have been changed so that the | “We are all going over to see the new Hudson," says the sign on this hayrack used by 
c governor, the conference board of e Nov. 7 election which observers| state would use 50 percent for C. H. Johnson Motors, 4216 Irving Park, Chicago, to promote attention to the 1951 Hudson 
= farm organizations, the New York |said could be met only by enact-| trunk highway work and split up | '!"*- 
ste State Highway Users conference ae tae os state sales tax or by| the rest between counties and the . : a 
> | a F i , | 
.. and the New York Good Roads |negating the electorate’s choice. | State’s three major cities. erator, has purchased 761 GM die-/|53 passengers. With the present 
Assn. for support. : ae estimated additional ‘ ; sel coaches, according to GMCJ/order Greyhound has _ purchased 
* * » ~ oer sinerneieen _zoe, 761 GM Diesel Buses Truck and Coach division. '4,623 GM diesels. 
¥ . Virginia Vets shay onus; |old age assistance payments at $75| Ordered by Greyhound 4 - ‘ain 0 AUTOMOTIVE NEWS, the Newspaper of 
New Taxes Authorized per month instead of on a basis of| PONTIAC. Greyhound Lines,|ger capacity and 117 suburban- [the Industry, read by everyone who counts 
the West Virginia’s legislature next |‘ndividual need; lowers the eligibil- | world’s largest inter-city coach op-|transit type vehicles seating 45 rag Breer ches ter 
io year must decide whether new or | = a . eoeap annie taairantan.canetdiecntcontsadeataccancat ation 
re’s increased taxes will be levied 
ir against cigarets, alcoholic bever- 
the ages, retail sales, personal in- 
, come, or a combination of these, 
de in order to amortize a $90,000,000 
“4s state bond issue for a veterans’ 
«4 bonus program approved by the 
h - electorate at the Nov. 7 election. | 
wt The bonus amendment ap- | 
—e~ proved by the voters not only re- 
ane quires that the state legislature 
ubt provide for issuance of the bonds, 
Try but also specifically stipulated 
uch that additional taxes must be im- 
posed to finance the bonds. 
* * 
Maryland Legislature Meets 
To Reduce 2% Sales Tax 
ey Maryland's legislature was called | 
ile into special session Nov. 10 by Gov. 
dle Lane to consider enactment of leg- 
nd islation to reduce the state’s 2 per- 
d- » cent sales and use tax—a move 
of 4 freely promised from all sides dur- 
ing pre-election campaigns. 
ks f Gov. Lane, who failed to win re- 
ey election, favored a bill under which 
te collection of the tax would start on 
he purchases of 51 cents, instead of 14 
n- cents as at present. The administra- 
vy tion bill also would remove the tax 
he entirely from food sold for con- 
sumption in restaurants and all 
other public places. It already is | 
exempt on food sold for consump- 
tion at home. 
= * o 
ici- Highway Financing Proposals 
_ | Turned Down in Nebraska 
ont New highway financing propo- 
1g- sals are certain to be a major 
a issue during the 1951 session of 
: | the Nebraska legislature as a re- 
_ | sult of the electorate’s Nov. 7 
0% | rejection of & state’s — meh 
a | way revenue laws on whic e i ’ ° 
he or ee, tee eal en. “ ‘ bod nie dca car dealer’s retail sales—by 
gram is based. istributing o through legiti 
f- u egitimate wholesalers— 
es The two laws, repealed by ref- neve thr h : 6 y 8 ° gl hol oe 
- couiiian, takdanal tes Gee one r through chain stores or other cut-price channels. 
oline tax from five to six cents 
and raised motor vehicle regis- ra 
tration fees. They had been pro- 
viding the state highway depart- : + ° e e . 
a acca alin can eatiendied ennenaee Unity Spotlights will not drift in the wind, rattle, etc.—because 
to to $10,000,000 a year for road con- . . . ° ae 
- oa Unity Spotlights are the only ones with adjustable frictions, both 
ht Motor carrier, petroleum and | horizontal and vertical, easily adjus i i 
en farm groups led the successful | ’ J wi a screw ver, 
in- opposition campaign against the P E 
m- weer levies, which had been All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 
vee | locked in the corner post by the two mounting brackets and cannot rotate. The 
a $140 Million Road Bond Bill head housing and the handle housing pivot on this i i i 
# | stationary outside tubing. 
Defeated in Louisiana The corner post is stronger after the Unity Spotlight is installed. 
al A state constitutional amendment ane = 5 : 
f bhidk wah tee Gatherings te. There are millions of Unity Spotlights in the field 
y suance of $140,000,000 in highway ivi . * : 
y bonds was defeated by Louisiana ot on — _— years of service. here 
voters. ook for the spotlights with the ornament o is ; 
e Also rejected was another amend- Y. . ites U t on top. Nothing th 
t ou will never see any Unity pr 
- Rhode Island Approves : : 7 eee ocucte oe at one UN That is “$ the BEsy 
4 7 = prices either under Unity name or under a different SPor, 
t $12 Million Road Bond name or trade k. Unit tects th "Th lic 
: A $12,000,000 bond issue for mark. Unity protects the dealer. © Car De [re called 
modernization and improvement Gler 7 
of the state highway system 
’ ae ree approved by 
ode Island voters at the gen- 
eral election. 
" When lumped with federal UNITY MANUFACTURING COMPANY 
n and other state funds, the bond 2909 SOUTH IND 
| money | will make possible a i ee S CHICAGO 16, ILLINOIS 
; 540, 000 i i 
2 , highway building MAKERS OF SPOTLIGHTS WITH OR WITHOUT MIRRORS + FOGLIGHTS + BACK-UP 


° program in Rhode Island over 
1: the next seven years. 


LIGHTS+ POLICE LIGHTS+ FIRE LIGHTS + DECK LIGHTS AND EMERGENCY LIGHTS 
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Melvin O. Sten, chief engineer of 
Hunt-Spiller Mfg. Corp., Boston, 
has completed 25 years of service 
with the company. 


* * * 


Toledo Steel Products Co. 
Promotes Fritz, Allen 


Frank Fritz has been appointed | 


assistant to the sales manager of 
the Toledo Steel Products Co. R, L. 
Allen will take over Fritz’ former 
post as chief service engineer. 
Fritz has been with Toledo for 
10 years. In 1944 he became chief 
service engineer. Allen has been in 
the engineering department for six 
years. 
* * * 
Phillips Na 
W. E. Phillips has been elected 
a director of the Pittsburgh Plate 
Glass Co. to fill a vacancy created 
by the recent death of James H. 
Heroy. The announcement was 
made by Clarence M. Brown, board 
chairman. 
+. + +* 


Berger Colorado Outlet 


Appointment of Armstrong 


Auto Personnel 
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Equipment Supply Co., Inc., 1314 
Wazee St., Denver, as an exclusive 
industrial sales agency in Colorado 
for Berger Manufacturing division, 
Republic Steel Corp., has been an- 


nounced by R, W. Helms, Berger’s 


general sales manager. 
+ + + 


Hawley Reelected Head 


Of Morse Chain Co. 

Reelection of F. M. Hawley as 
president and general manager 
and appointment of six new offi- 
cers has been announced by 
Morse Chain Co., a division of 
Borg-Warner Corp. 

J. N. Candler, formerly admin- 
istrative assistant to Hawley, was 
appointed vice-president and as- 
sistant general manager; R. J. 
Howison, formerly general sales 
manager, now becomes sales vice- 
president. E, W. Deck, formerly 
manager of the Ithaca (N. Y.) 
plant, was named manufacturing 
vice - president — Ithaca. M, V. 
Durkin, former manager of the 





Detroit plant, was chosen manu- 
facturing vice-president—Detroit. 
W. M. Reynolds was appointed 





Plymouth 


Dealers in New York pick 
The New York Times 


by almost 2-1 as the 
“best” advertising medium 


DEALERS OF OTHER CARS 


ALSO PICK 


THE NEW YORK TIMES 


AS BEST’ 


ADVERTISING MEDIUM 


More than 700 new car 
dealers in New York City 
and its suburbs participated 


secretary and treasurer, and E. 
G. Wuensch was named assistant 
treasurer. V. P. Burgess was re- 
appointed assistant secretary. 

+ + * 


Equipment-Tool Institute 


Gives Bazner Key Job 

The Equipment and Tool Insti- 
tute announces the appointment of 
Martin W. Baz- 
ner, vice-president 
of Ammco Tools, 
Inc., North Chi- 
cago, IIl., as chair- 
man of the exec- 
utive committee 
for 1951. 

Tne ET. & 
present member- 
ship is composed 
of 63 manufactur- 
ers who produce 
85 percent of the 
automotive equipment and 





M. W. Bazner 


total 


the institute says. 
+ + + 


Pioch Heads Engineering 


At Ford Aircraft Plant 


William F. Pioch has been ap- 
pointed manager of manufactur- 
ing engineering of Ford’s newly- 
formed Aircraft Engine division, 


it is announced by Maynard T. 


| 


| ager. 
| Pratt and Whitney 28-cylinder 





They Handle Public Policy— 





Recently elected members of the state executive committee of the Associated Petroleum 
Industries of Delaware are (seated, left to right): J. E, Willey, Peninsula Oil Co.; H. M. 
Figgatt, Guif Oil Corp.; R. S. Zinn, Atlantic Refining Co.; J. G. Dimling, Esso Standard 
Oil Co., and W. S. Candee, Brandywine Oil Co. 

Standing, left to right, are: E. B. Burnley, The Pure Oil Co.; R. E. Coning, American Oil 
Co.; J. A. Harman, Harman Oil Co., and H. V. Daniel, executive secretary of the Delaware 


Murray, division general man- 
The division will produce 
engines in Chicago for B-36 
bombers. 

Pioch, an employe of Ford for 
38 years, was chief engineer of 
the giant Willow Run bomber 


Yes, Plymouth dealers know where they want new car advertis- 
ing in the world’s biggest market for automobiles. Overwhelmingly, 
they name The New York Times in the independent survey con- 
ducted this year by John Felix Associates, Inc., in New York City 
and its suburbs. 


“Which three New York newspapers,” dealers were asked, 
“do you consider the best for new car advertising?” 


in this survey. By more than 


2-to-| they pick The New 
York Times over any other 


newspaper as the “best” 


medium for new car adver- 
tising in this market. 





Plymouth dealers gave The New York Times a big “first 
choice” by almost 2-to-1 over any other paper. In fact, more 
named The Times than the next three newspapers combined. 


It’s evident, then, that these dealers share the same pleasant 
and profitable experience from new car advertising in The New 
York Times. It pays off for them in more cars sold, more quickly 


and more easily. 


That’s why you see more automotive advertising in The New 
York Times than in any other New York medium. And why extra 
advertising here should also pay off...in extra sales and extra profits. 
Our Detroit office in the General Motors Building has all the facts. 
Call TRinity 3-3800... today. 


Che New York Cimes 


“ALL THE NEWS THAT’S FIT TO PRINT” 
NEW YORK: 229 WEST 43rd STREET * BOSTON: 140 FEDERAL STREET » CHICAGO: 333 NORTH MICHIGAN AVENUE 
DETROIT: GENERAL MOTORS BUILDING + LOS ANGELES: SAWYER-FERGUSON-WALKER CO., 
612 SOUTH FLOWER STREET + SAN FRANCISCO: SAWYER-FERGUSON-WALKER CO., RUSS BUILDING 


tools sold throughout the world, | association. Another committee member, not present, is J. E. Lofland, Atlantic Refining Co. 


| plant from which Ford delivered 
8,685 B-24 Liberator bombers to 
the Air Force during World War 
II. From 1926 until his appoint- 
ment as chief engineer at Willow 
Run, Pioch served as chief tool 
engineer for the company. 

* + * 


Randall Goes to Brazil 


Donald E., Randall has been ap- 
pointed manager of the Sao Paulo, 
Brazil branch of Independent Pneu- 
matic Tool Co., manufacturers of 
Thor portable power tools, Prior 
to his appointment Randall has for 
the past five years been a service 
engineer in the Chicago branch. 

* * * 


Testimonial 
Purolator Honors Layte 


On 25th Anniversary 

Ralph R. Layte, president of 
Purolator Products, Inc., Rahway 
(N. J.) manufacturer of automo- 
tive oil filters and 
other filtration 
equipment, was 
honored by com- 
pany directors, 
officials and per- 
sonnel on com- 
pletion of 25 years 
with the firm. He 
was appointed 
president in 1941 
after starting in 
1925 as an engi- 
neer. 

In afternoon ceremonies at the 
plant cafeteria, Layte received a 
wrist watch and membership pin 
in the Purolator 25-year club from 
William V. Griffin, chairman of the 
board. Pin and watch are tradi- 
tional awards to employes who 
have completed 25 years with the 
company. 

In the evening, personnel gath- 
ered at a hotel in Newark for a 
surprise testimonial banquet at 
which the executive was presented 
with a group of home workshop 
power tools. Griffin was toastmas- 
ter for the evening. 

Layte joined Purolator after 
| World War I service in the Cana- 
dian army and Flying Corps, and 
several years in Japan and Korea 
with the old Columbia Graphophone 
Co. He was born in Boston but 
raised and educated in Nova Scotia. 
+ * * 


|Universal C.1.T. Names 


| Three to Head Branches 


| Universal C.1.T. Credit Corp. has 
moved three of its employes up 
from the ranks to assume branch 
managerships, All were previously 
employed as adjusters and collec- 
tion and credit men. 

John A. Wilson was named man- 
j}ager at Lawton, Okla.; Wilbur E. 
|Zipp to the same post at St. Jo- 
'seph, Mo., and John W. Baker to 
jhead C.I.T.’s_ office at Wichita, 
| Kans. 





Ralph R. Layte 








i gee og 
|Norton Ups Van Keuren 
|To Chief Sales Engineer 

Robert G. Van Keuren has been 
appointed chief sales engineer of 
the Abrasive division of Norton 
Co., announces Ralph M. Johnson, 
sales vice-president. 

Van Keuren succeeds A. Oak- 
leigh Bush, who died Sept. 2. Since 
1945 Van Keuren has been a sales 
engineer. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who courts 
in America’s No. 1 Industry .. . an esti- 
mated more than 100,000 readers weekly 











Fort Wayne Lot Closed 


For Winter Months 

FORT WAYNE, Ind. Frank | 
Schulz, Inc., 418 E. Washington, is 
quitting the used-car business here | 
for the winter and is selling out 
his entire stock of cars. 


FBI Seeks Man 
In Fleecing of 


Auto Dealers 


WASHINGTON. — The Federal 
Bureau of Investigation has asked 
AvuToMOTIVE News to aid the search 
for Edgar Lee 
Leak, said to have 
victimized auto- 
mobile and _ tire 
dealers through- 
out the country. 

During recent 
weeks, FBI agents 
report, Leak has 
posed as Carl E. 
Murphy, an em- 
ploye of the Inter- 
state Commerce 
Commission. At 
other times he impersonated em- 
ployes of other federal bureaus. 

His swindling tactics work like 
this: He claims to be engaged on 
a government project in a general 
area and says he needs tires or| 





Edgar Lee Leak 


Forum 


(Continued from Page 4) 


boosted importantly the number of | 
people who can afford to own and | 
operate automobiles. | 

Since 1941 automotive vehicles 
on the roads have increased 40 
percent to an alltime high of 
48,000,000 passenger cars and | 
trucks, indicating a vast reser- | 
voir of potential service and parts 
business. Certainly there is much 
in these figures to encourage the 
automobile dealer. 

In planning for the future we try 
to be realistic. We weigh all of the | 
elements, good and bad. The con-| 
clusions we reach are submitted | 
to our dealers for consideration. | 
For the value they may be to all 
retailers, here are some of the) 
points we have emphasized in re- 
cent discussions with Chevrolet 
dealers: 

e + oe 
DeNt wreck your organization 
merely because of apprehension 
over the future. 

Keep trained salesmen. The cur- 
rent oversold condition in your 
dealerships cannot last forever. 
Markets can change amazingly fast. 
Experience shows a “shortage” 
may become an “overage” almost 
overnight. No sensible dealer would 
junk an expensive piece of equip- 
ment simply because it is tempo- 
rarily idle. A trained salesman is 
even more of a business asset than 
a machine. You have an invest- 
ment in him now. Protect it. 


Maintain a proper number of 
competent mechanics. It is dif- 
ficult to see how any dealer can 
go wrong on this policy. The 
service end of your business must 
continue to function efficiently 
no matter what happens. 

Review all of your manpower re- 
quirements periodically and care- | 
fully. Make certain your forces | 
are adequate. 

Don’t let stocks of parts and ac- 
cessories deteriorate. Dealers with 


balanced inventories do not need 
to worry about shortages. 
Build up your retail used-car | 


operations. Make your used cars | 
notable in your community for sat- 
isfaction and value. Here is an- 
other policy that is certain to pay 
dividends, 

Make frequent checkups for 
operating results by departments. 
Reduce and eliminate non-essen- 
tial costs, but don’t cut expenses 
that will impair your services to 
customers. 

Above all, know all the facts 
before you act. Facts, and a com- 
monsense application of those facts, 

are the secret of successful man- 
igement. And a well-managed re- 
tail automobile business in good 
times and bad—in peace and war- 
represents one of the most profit- 
able establishments in any com- 
munity. 


other supplies which he or his boss 


will pick up later. He presents fic- 
titious checks on various banks in 
payment and always receives a} 
cash difference. 

Leak frequently leaves an auto- 
mobile at the dealership for re-| 


|pairs and borrows a car for inter- 


im “government use.” The borrowed 


;car is then left for repairs at a) 


distant point and the 
repeated. 

Leak is 25, six feet three inches | 
tall, weighs 240 pounds, has brown | 
hair with a_ receding hairline, 
brown eyes, ruddy complexion, a 
round face and thick lips. 

He has a habit of shuffling money 
in his pockets and twirling a key 
chain. He often smokes and chews | 
cigars. 

The FBI urges dealers to contact 
the nearest FBI office and local | 
police by telephone if Leak is seen. 

Among Leak’s aliases are: Hugh 
E. Crawford, Ralph E. Edwards, 
James E. Hayes, Robert E. Hayes, 
James E. Martin, James E. Myers, 


operation is | 
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‘Wisconsin Cities 


On Automobiles 


MADISON, Wis.—New-car deal- 
ers, related trade associations and 
| truckers will fight a League of Wis- 
}eonsin Municipalities proposal to 
| authorize local governments to tax 
vehicles at 2 percent of valuation 
as determined by the state depart- 
| ment of taxation. 
| A campaign against the plan, 
|devised by the league to raise 
;more money for local government 
| budgets, is already being organized 
|by the Wisconsin Automotive 
| Trades Assn. 

The league has approved a bill 
|that would abandon municipalities’ 
isShare of the state motor vehicle 
registration fees — which have 
amounted to 20 percent for the 





Changes in Cars, Bathing Suits— 

A half century of automobiles and beach fashions were displayed in Baltimore recently 
when the five Oldsmobile dealers of that city staged this exhibit. The model in the stream- 
lined beach garb on the left is emerging from an Oldsmobile Palm Beach ‘98’ Holiday 


kor fin model on the right stands beside a curved-dash Oldsmobile runabout of the last 19 years—for a resumption of 
; |local property taxation of motor 
vehicles, 


The municipalities argue that the 
20 percent share of the state levy 
falls far short of the revenues that 


| chased by Cliff Buesink, local deal- 
ler, and George Hartley, dealer from 
Erie, Pa. The business will be op- 


Aikens Sells Out 
CORRY, Pa.—The used-car busi- 












James E. Roberts, James E. Webb, |ness operated by Roy Aikens On| erated under the name of Buesink| would accrue through local taxa- 
Earl K. Williams and many others. Route 6 near here luas been pur-!and Hartley Motor Sales. tion. 
Spicer has eight great and modern: production plants 
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Spicer ingenuity has 


comprehensive group of units of their 
type available from a single source. 
Spicer manufacturing excellence assures 
the dependable performance. of this 
equipment. And Spicer management — 


Spicer 








Spicer has grown up with the automotive industry ...has 
a tremendous stake in its welfare and progress... has 
expanded steadily through the years to supply essential 
parts and equipment when and where they are needed. 
Spicer can serve you better through these 8 efficient plants. 


long renowned for the strength and 
stability of its policies—assures the con- 
tinuance of Spicer quality standards. 
Spicer can serve you more fully, 
completely, dependably! 


developed the most 


engineering has set the standards for the industry 


Nowhere in the nation is there assembled such an impressive group of specialized 
engineering talent as at Spicer. During the past 46 years, Spicer has worked 
hand in hand with the manufacturers of every type of automotive vehicle . . . 
employing every type of power ... and using every power transmission principle. 
Look to Spicer for engineering assistance and manufacturing competence that 
will build greater prestige for your product. 


SPICER MANUFACTURING 


Division of Dana Corporation 
TOLEDO 1, OHIO 


46 YEARS OF 


SERVICE - 
PASSENGER CAR AXLES © CLUTCHES « PARISH FRAMES + STAMPINGS + FORGINGS + UM. /ERSAL IGINTS 


PROPELLER SHAFTS + SPICER “BROWN-LIPE” GEAR BOXES « RAILWAY GENERATOR DRIVES 
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Clayton DYNAMOMETER | 


MOBILE OPERATOR TRAINING SCHOOL 


at PITTSBURGH, PA., NOV. 28 
‘pe G CHARLOTTE, N. C., DEC. 4. 
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WRITE FOR BOOKING 
DATES AND INFORMATION 


MANUFACTURING COMPANY 


BOX 550, EL MONTE, CALIFORNIA 








FOR LEASE 
OR SALE 


Modern seven rooms resi- 
dence situated between Palm 
Beach and Miami on beauti- 
ful Lake Boca Raton, 3 bed- 
rooms, 3 all tile baths, living, 
dining, breakfast room, maid's room and bath. Complete recreational facilities 
at nearby Boca Raton Club—golf, swimming pool, tennis courts, riding stable, 
fishing fleet, cabana club. Ocean beach two blocks away. Completely fur- 
nished except table linen. Spacious grounds with 120’ seawall on lake. Two 
porches for outdoor living. Sun deck off upstairs bedroom. All rooms overlook 
lake for SSE exposure. Lease December 1 to April 1—$4,000. Sale price— 
$50,000. Photograph and details to qualified persons. 


R. H. HAYNES 


Owner 
2139 Book Building Detroit, Michigan 





TRUCK AND TRAILER EQUIPMENT 
FOR SALE 


1946 Chevrolet COE with '48 Engine 
M.H.S Trailer—Model 450 
For Additional Information Write 


FRANK L. KOLLMANN 


Stewart Motor Sales, Inc. 
3209 E. WASHINGTON ST. INDIANAPOLIS, INDIANA 
Office—MA 8535 - - Res. MA 9277 








ST. LOUIS, UNTIL DEC. 15 


IN. H.’s Winter Road Patrol 


of the highway patrolmen. The pa- 
trol will also have the services of 
the department’s orange pickup and | 
carryall trucks. 


tions in the three months ended 
Sept. 30 were $1,500,000 ahead of} | each 
the like 1949 period. Receipts for} 
the three months amounted to $7,-| 
| 379,393. The total includes gasoline 
|taxes and vehicle department fees. | 


Detergent Wash — 
Recommended for 


Siliconed Cars 


MIDLAND, Mich.—Need of a de- 
tergent wash on silicone polished 
cars that are being prepared for 
repaint jobs was stressed by Dow 
Corning Corp., maker of silicones 
used in many new-car polishes. 

Laboratory tests show that the 
jareas to be repainted should be 
|washed with a strong solution of 
'a detergent in hot water, the Mid- 
cans ae ae land chemical maker said. Most 
Keys to Better Driving— of the commonly used household 

Hossack Motor Co. (Pontiac-Cadillac-GMC) has given a driver training car to the schools|Or car washing detergents are 
in Emmetsburg, la. Left to right are: Dr. R. W. Heise, mayor; Kyle C. Jones, superinten- | equally effective, Dow Corning 


dent of schools; C. W. Storck, Hossack general manager, and Vernon Huseman, driving added. . 
The company said it found two 


other minor departures from stand- 
ard practices. 

One is the use of disposable 

cloths soaked in a solvent to avoid 

picking up and transferring the re- 

R a. i h t sidual film. The solvent, naphtha. 

oor oa S read en kerosene or a commercial com- 

pound, should be used to wipe the 

surface clean after the detergent 


ing Say 
has been thoroughly dried. 
Output, Keating a Ss The other departure is in proce- 
dure sequence. The surface should 
By Tom Hewitt how road congestion raises vehicle be cleaned before, instead of after, 
ee weveree operating costs. Passenger cars, bumping and grinding to avoid the 
1 congestion caused by |which average 5.6 cents a mile to Possibility of grinding the silicone 
a cece = Bee mort operate on congested city streets, film into the metal surface. 
threatens con ae - ore\can be operated for 3.3 cents a Dow Corning also recommended 
tt aan uae mile on expressways, he said. The that precautions be taken to pre- 
Y ahh ‘ratio for light trucks is 87 cents Vemt Pinholes caused by dust and 
problem, believes | sth te ihe that cars should not be polished 
7. BH. Keating, |} Ccmpares was Sve Come. _mear other autos that are being 
general manager! “Every motorist might be a bit! painted. 
of Chevrolet. more willing to assume the cost of 
gaan ee building modern highways if he Loudermilk Opens 
a cousins io could translate those improve-,| [Loudermilk Motors (Chrysler- 
ments into everyday savings for|Plymouth), Corsicana, Tex., has 


cently, Keating |,. i iad 4 | 
said the country must work toward himself,” Keating said. 'opened at 412 N. Beaton St. 


three corrective measures: 

1. A stepped-up program of 
street and highway moderniza- 
tion. 


| 








training instructor for the city. 


Highways & Safety .. . 








Poe 
> 


ESTABLISHED 1866 


2. Efficient highway adminis- 
tration. 
3. Increased expenditures and 
an end to dispersion and diver- » 
sion of highway taxes. 
“Road improvements have been a) U e | A ig f 
lagging behind traffic requirements 
for 20 years,” Keating said. “First 
depression, then war intervened to on t j 
prevent normal in-balance progress < A ; , 4 
of highway modernization with car | Pd enatht & . 
and truck production. Since 1930} 
road deficiencies have been piling | of 
up at an alarming rate, until now} 
ithe situation has reached a crit- j 
lical stage in nearly every state.” £4 | iP oe © e.\ if 4 IN god ty 
| * * * I 2 ; As { ‘S > 
| PROM 1929 through 1936, said 
Keating, we spent 62 cents for 
highways for every dollar spent) 
for new vehicles. But from 1946! “y} oe NIC 
through 1948, the level dropped to L Ns OF THE AUS N > 
ae Sone Sy COmte. LARGEST AND MOST MODERN 
“What has it cost us for roads} » 
we didn’t build?” the Chevrolet of-| PRODUCTION FOUNDRIES 
ficial asked. “Last year the acci- ; . 
dent toll included 31,500 deaths, ; 
over a million injuries, and an ec- 
onomic loss of $2,800,000,000.” 
Keating blasted dispersion— 
spending of highway funds on | , ; 
unnecessary projects—and diver- THE WHELAND rays agi eG 
sion—use of highway funds for 
non-highway purposes. He said | FOUNDRY DIVISION 
21 states have added anti-diver- | 
sion amendments, but added that 


from 1924 to 1948 total diversion 
amounted to more than $2,600,- 


000,000. CHATTANOOGA 2, TENNESSEE 
Keating quoted figures to show | 


MAIN OFFICE AND MANUFACTURING PLANTS 


Is Being Streamlined 


New Hampshire’s “Blue Angel” 
winter highway patrol, which serves 
distressed motorists, is being 
streamlined. 

Long under jurisdiction of the 


old highway department, which has ' ° 1 
been absorbed by the new public dav... . ORIGINAL They re Universal! 
works and highways commission, EQUIPMENT They FIT ALL CARS— 
the patrol now will use state police old and new! 
cruisers, instead of private vehicles | Ingeniously designed and molded 
of one piece durable plastic 


with a_ trim- fitting resilient 
sponge rubber cushion — Vinyl 
leather covered. Will outlast the 
car itself. Simple and easy to 
attach. Two screws furnished 
hold them tight. Available in 
Maroon, Brown, Blue, Green or 
Grey to harmonize with car 
interiors. 


Cash in on this EXCLUSIVE 
EXTRA PROFIT PRODUCER. 

oe Write for catalog. Place your sample 
» order now! Distributors and Representatives 
wanted, Some choice territories still available. 















os ° 1 
Md. Vehicle Receipts Up | List 
Maryland’s vehicle-use tax collec- | $4 95 














ADMIRAL PRODUCTS CO., 22 East 21st St. New York 10.N Y 
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bezel styling changed to conform 
to the new position. Parking | 
lamps are different, as are the 
|| tail lamps. 
| Interior changes to the Lincolns| * 
land Cosmopolitans consist of new 
trim schemes, new hardware, new 
= |package tray, non-glare rear-view | 
mirror, restyled steering wheel, in-| 
cluding horn button and ring, new 
instrument panel control knobs | 
and separate left and righthand 
controls for the ventilating system. | 
The increase to 154 horsepower | 
has resulted from numerous refine- 
ment to the V-8 engine powering 
the Lincolns and Cosmopolitans. 
Better balance of the complete en- 
gine assembly is reported achieved | 
by use of a mass balancing ma-| : ; 
| dine during manufnctartng. re- New Cosmopolitan 7 Display— . ‘ ; 
sulting in smoother engine opera- New interior trims and a more powerful and smoother engine are incorporated in the 
1951 Lincoln Cosmopolitan. New wrap-around bumpers, a new grille, redesigned tail lamps 


Views of Lincoln and 'Cosmo' 


é~ 





a> 












ee’ 


A Look from the Cockpit— 





. |tion. 
Lincoln Cosmopolitan interior view showing instrument panel and steering wheel. A non- t * * and side moldings extending the entire length of the car are among the changes made 
glare rear view mirror is now standard on all Lincolns. (CLOSE control of bearing fits— | te emphasize ''Cosmo'' lines. The Cosmopolitan Capri sports coupe will be featured for 195! 
both main and connecting rod Y 


bearings—is said to reduce the en- 
gine noise level. An alloy iron en- 
gine block is used on the Lincoln 
and Cosmopolitan engines, increas- | 
ing resistance to wear and crack- 
ing. 
All new colors are being of- 
fered for both the Lincoln and 
the Cosmopolitan, including nu- 
merous two-tone combinations. 
The Lincoln retains the three) 
body styles — six-passenger coupe, 
four-door sedan and customized 
Lido coupe. A convertible is also) 
available in the Cosmopolitan line, 


Grease Institute 
Elects Cooper 


KANSAS CITY.—Howard Cooper 
has been elected president of the 
National Lubricating Grease Insti- 
tute to succeed A, J. Daniel. Cooper 
is manager of technical service for 
|Sinclair Refining Co. 
| G. E. Merkle was named vice- 
| president, C. B. Karns was reelect- 
ed treasurer and Harry F. Bennets 


in addition to the four-door sedan, was again chosen executive secre- 
~_ Byte pee . .%.|club coupe and customized Capri | tary. 

es ; : one The following directors were 
Notch Back More Pronounced— | Overall length of the Lincoln for Front Seat View— unanimously elected for a_ three- 
Here's a rear view of the 195! Lincoln four-door sedan, illustrating the deeper deck lid/1951 is 214.8 inches and of the! New trim schemes are used in both the}year term: W. W. Albright, C. B. 
and new tail lights. The rear window has been enlarged by 29 percent because of a|/Cosmopolitan, 222.5 inches. Com- 195! Lincoln and Lincoln Cosmopolitan, the} Karns, P. V. Keyser jr., G. E. Mer- 
|pression ratio is 7:1. ‘former of which is shown above. kle, W. H, Oldacre and Cooper. 
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Cosmopolitan Convertible Bows— 
This is the highest-priced passenger car manufactured by Ford Motor Co. It, like all 
other Lincolns, is equipped at the factory with Hydra-Matic drive at extra cost 


x ORIGINAL and GENUINE 
NOW AVAILABLE for FORDS - CHEVROLETS - PONTIACS 
BRASS MODEL 


For Deluxe Installation in Your 
Body Shop 

To Be Welded, Soidered and 
Refinished 

Will Look Like Actual Part of Fender 


ALUMINUM MODEL 


Quality—Perfect Fit 
Can Be Painted Before Installation 
* Mounted with Four Bolts and 
Gasket—Furnished 
* Can Be Installed by Owner 


Prices, Dealer Discounts Unchanged . . . 


Refined Lincolns 
Make ’51 Bow 


URTHER refinements in front-|these cars to the public,” Benson 
and rear-end styling and a | Ford, general manager of Lincoln- 
boost in horsepower from 152 to|Mercury, said in announcing the 
154 distinguish the 1951 Lincoln |new cars. 





and Lincoln Cosmopolitan cars,| “They contain all the best fea- * No Welding or Soldering 
which went on showroom display| tures of our previous models, No Filing or Hand Fitting 
last week. | and in addition have many im- « No Refinishing of Fender 


No Puttying—just Paint and Install 
With Four Bolts 


Only Genuine FINLINERS 


a 


provements that will enable them 
to continue as true leaders in 
their field.” 

Most visible of the changes in 
stated |the 1951 Lincoln are the new rear 


Factory list prices were carried 
over without change on all the 
new Lincolns. So was the dealer 
discount of 26.1 percent. 

Lincoln-Mercury division 


that all Lincolns would be factory- 
equipped with Hydra-Matic drive 
at extra cost. The General Motors- 
made transmission has been op- 
tional with Lincoln to date. 
* - o 

‘TH 1951 Lincoln presents a new 

front grille and restyled rear 
section. 

“We are indeed proud to offer 





quarter panels and fenders, which 
have been redesigned to empha- 
size the low lines of the car. New 
rear bumpers sweep around the 
fenders to give added protection 
against damage as well as enhanced 
appearance. 

A new taillight assembly, includ- 
ing stop and directional signals, is 
mounted on the fenders over a 
chrome strip and is protected by 
a heavy chrome bezel. 

* - * 


N ENTIRELY new roof panel 
for the 1951 Lincoln accom- 
modates the 29 percent larger rear 
window. More than 1,000 square 
inches of curved glass are required. 


The entire window is framed in 


heavy chrome moulding. 

New front bumpers and grille 
and a repositioning of the head- 
lamps nearer the outside edge of 


Exterior improvements to the 
Cosmopolitan include new grille 
and bumpers, side mouldings ex- 


BE SURE TO ORDER BY CAR MODEL 
(Not Interchangeable) 





2 Sets or More .. 
Retails for 


DEALER'S 
PRICE 










for all models except 
Chevrolet Brass 
Models 


sarkein . $22.75 Per Set 
$39.95 Per Set 


CHROME DE LUXE ATTACHMENT 





_ 
C x 


HAVE THE “BULL'S EYE" 
UNBREAKABLE, RUBY RED 
REFLECTOR TYPE LENS 








c M Siz of 
lthe fenders give the new Lincoln Only 9)! » Per Set 
a more pleasing front-end appear- 12 sets $17.1 Per Finliner Tail Lights Are an Additional 
ance. Fender ornaments ar or more . Set igi it ti 
i ee ' e an Retails for fee «cece es $29.95 Per Set Safety Feature—tleave Original Tail Lights 
innovation. Chevrolet Brass Model .......$23.97 Per Set as Stop Lights or Turn Indicator Lights 


ORDER DIRECT FROM 





CO. 


Kansas City 5, Missouri 


UNITED MARINE MFG. 


ORIGINAL DESIGNERS 
3811 E. 67th Street 


tending the entire length of the 
car, a new hood ornament and 
fender ornament. The head lamps 
have been relocated with the 


Rear Seat View— 
Here's the 1951 Lincoln Cosmopolitan four- 


door sedan, with the folding armrest For Sits All Finliners 


Dealers €& OF 
gy Easy to Install Price 22. 7D Per Set 
4 . With Four Bolts Retail 
rz Furnished oe $9.90 Per Set 
Cece"? 
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On the Financial Front. . . 


Finance Firm Chief 
Hits Reg. W Ruling 


By George Deery 
Associate Editor 

| ip REPORTING his company’s 

earnings for the first nine months 
of this year, Chairman A. E. Dun-| 
can of Commercial Credit Co. added 
his voice to the mass of protests | 
against the stricter credit rules. 

Duncan said: “Much has been 
said about the necessity for cur- 


tailment of consumer credit which 
should result from reinstatement 
of Regulation W. 

“The fact is that recent statistics 
of the Federal Reserve Board show 
that the total volume of consumer 
credit outstanding was less in pro- 
portion to the volume of retail sales 
than in 1941. 

“Also, it is fair to assume that 
jany curtailment in the volume of 


been diverse,” it adds. The best 
performances have been given by 
those companies which fared well 


| during World War II and would 
| thus be expected to suffer a 


minimum of dislocation in either 
partial or total conversion to a 
war footing and by those which 
are favorably situated with re- 
gard to excess profit tax exemp- 
tions.” 

Companies in these categories 
such as Clark, Eaton and Thomp- 
son Products “are worthy of reten- 
tion at this time, while Bendix 
Aviation and Timken-Detroit Axle 
appear attractively priced for new | 
commitments,” the investment ad- 
visory service states. 








and other articles usually sold on 








This Studebaker dealership has moved into this two-story building. Paul R. Davis, Stude 


| installment financing of automobiles | More Beud News Myrick Motor Sales in Galveston— 


attended the opening. The salesroom measures 60 by 80 
feet, the service area is 50 by 120 feet, and the body shop is 30 by 50 feet. 


extra of $1 in addition to the regu-;a share, boosting its payments also 


to $5. 


Goodyear Tire & Rubber voted an| _U. S. Rubber Co. will pay an extra 
for the year to $5 a share. It |75 cents on Dec. 9. This brings its 


| dividends for the year to $5 as com- 
| pared to $3 in 1949. 


Tire & Rubber also! Directors of B. F. Goodrich are 


Ss : 

Auto Stocks . the installment plan will continue 7 baker general sales manager, 
Chrysler .......... 12% 73% | in reasonable proportion to the cur- Rubber Firms Boost 

Crosley .......-... 3 2% tailed production of such articles.” Dividend Payments 

General Motors ... 52% 50% * * & eae ; 

HIG@GGON ......-5:- 15 14% k Extra dividends declared by tire 

Kaiser-Frazer .... 6% 6% Parts Outloo companies indicates that 1950 is | 

Nash-Kelvinator .. 18% 18% TANDARD & POOR’S auto parts| going to be one of the best years | lar $1 payment. 

BE écvcxccdas 8% 3% analysis points out that this| for profits. er | 
Steaebaleer Lanveee 31% 30 ; group has moved in a line with| General Tire & Rubber has voted extra of $1 a share, bringing pay- | Of $1.75 a share and a quarterly of 
EOE cv cisvcseves 05 .05 |the industrial average, although|an extra dividend of $1 a share in| ments $5 e 
Willys-Overland .. 8% 8% lover somewhat a wider range since| addition to two previous 50-cent|is the first special dividend since 

Average for —- the initial sell-off resulting from the | extras. General will pay $3 a share 1946. 
10 Stocks ....... 21.25 20.80 | Korean crisis. on common this year, the most in| 
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This area is so important that it deserves 
THE KIND OF COVERAGE GIVEN BY 





“Action within the group has 


MORE NEW CARS 


than any one of 


22 States 
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its history. Last year it paid $2, an| authorized an extra dividend of $1 lexpected to declare an extra divi- 


Cuyahoga County 


Ye a | 


HEIGHTS. UNIVERSITY 
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dend when they meet soon to au- 
thorize the regular fourth quarter 
payment, it is reported. Goodrich 
|paid $5.50 a share last year as 
against a regular dividend of $4. 

* * * 


Hudson Earns 
$9,282,185 in 
Nine Months 


Hudson reported consolidated net 
| income of $9,282,185, or $4.87 a share 
jafter all charges, for the nine 
months ended Sept. 30. This com- 
pares with $7,932,808, equal to $4.16 
a share in corresponding period of 
1949. 

In the quarter ended Sept. 30, 
consolidated net income totaled 
$2,734,401, equivalent to $1.44 a 
share, against $2,004,563, or $1.05 a 
share in the like period a year ago. 

* * * 


Records Broken 


At U. S. Rubber 


| Net earnings of U. S. Rubber 
\for the nine months ended Sept. 
|30 were $15,857,158, after all charg- 
les, an increase of 84 percent over 
| $8,619,600 recorded in the same 1949 
|period, according to Herbert E. 
Smith, chairman, and Harry E. 
Humphreys jr., president. This is 
equivalent to $6.79 a share on the 
common stock compared with $2.68 
in 1949. The $6.79 a share is after 
allowing $2,500,000 for contingen- 
cies in 1950. 


Net sales for the nine-month 
period were $487,136,916, highest in 
the company’s history and an in- 
crease of 22.8 percent over the $396,- 
551,121 in the corresponding 1949 
period. Earnings were 3.3 percent 
of sales compared with 2.2 last 
year. 

Sales in the third quarter were 
| $195,858,210, compared with $138,- 
248,207 in 1949. Net earnings in the 
third quarter were $7,008,401, equiv- 
jalent to $3.24 a share, compared 
| With $1,964,590, or 38 cents a share 
in 1949, 








| 


| 





Hog Coach Converts Loss 
Into $134,891 Profit 


A profit of $134,891 for its first 
nine months’ has been announced 
by Twin Coach. This is equivalent 
|to eight cents per common share. 
In the like 1949 period the com- 
|pany lost $440,869. Operations dur- 
|ing the third quarter were profit- 
jable, according to L. J. Fageol, 
president. However, certain ad- 
|justments were made which were 
in part applicable to prior quarter 
operations, Fageo] said. These ad- 
jJustments were made in connec- 
tion with the company’s aircraft 
parts manufacturing operations and 
involved contract price revisions. 


As a result of these current and 
| retroactive adjustments, the manu- 
facturing profit of some $210,000 
|realized in the third quarter was 
|converted to a nominal loss for the 
quarter of $10,615 before tax cred- 
its, or a net loss of $4,315. Fageol 
stated that the backlog of motor 
| coach orders continues to be at rec- 
ord heights of approximately $12 
million. 
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Automotive Washington 





(Continued from Page 16) 


is cropped up in speculation over | White House. Since then the lead- 


iling the price stabilization post. 
When Bowles quit the admin- 
istration in June, 1946, however, 
he let loose some barbed shafts 
at Congress for passing a price 
control extension bill in which 
control powers were curtailed, 


ers of organized labor have gone 
more and more strongly into the 
political arena. 

* 


N.Y. Red Out 


DOPTING the practical policy 
+4 of E Pluribus Unum (United 


* * 


His appointment now to a job/w., stand), Republicans and Dem- 


concerned with prices would have 
to be confirmed by the Senate 
where many members would re- 
member his criticism. 

In some quarters it was pointed 
out that Bowles, familiar with 
problems of the states as the re- 
sult of his service as governor, 
might be a possibility for the civil- 
ian defense post. That office is now 
in the National Security Resources 
Board but it is expected that when 
a director is found it will be split 
off and set up as a separate agency, 
which would give more dignity to 
the post of director. 

Several jobs are still to be filled 
in the National Production Au- 
thority. 

* * * 

Taft’s Victory 

GENATOR TAFT’S victory in Ohio 
\’ by such an astounding figure, 
in the face of the bitterest cam- 
paign against him by the CIO’s 
PAC and the AFL’s League for 
Political Education, seems to prove 
one thing conclusively—that labor 
leaders cannot deliver the labor 
vote. No such lead for Taft was 


possible without his having a good | 


slice of the workers’ votes. 

Also, Senator Taft’s victory, 
plus the victories of Gov. Duff, 
Republican, in Pennsylvania; Mil- 
likin in Colorado, Lodge in Con- 
necticut, Nixon in California, are 
indicative that organized labor 
leaders are not so effective po- 
litically as they are economically. 

For many years the president of 
the American Federation of Labor, 
the late Samuel Gompers, kept the 


AFL strictly out of partisan poli-| 


attitude was broken 
during the early 


tics. That 
down, however, 


Franklin D, Roosevelt years in the | 


Vehicle Stylists 
Advised to Keep 


Drivers in Mind 


DETROIT.— When designing a 
vehicle, always consider the opera- 
tor as an essential part of the 
equipment, Detroit section mem- 
bers of the Society of Automotive 
Engineers were told last week at 
their monthly dinner meeting here. 


The speaker was Dr. Ross A. Mc- 
Farland, associate professor of in- 
dustrial hygiene at Harvard and 
medical coordinator of the Pan 
American World Airways System. 

Noting the nation’s highway ac- 
cident toll, McFarland urged the 
engineers to seek more scientific 
data on the application of human 


variables—such as_ sight, health, 
fatigue—to various types of ve- 
hicles. 

Engineers could better fit the 


man into the design if they would 
team with biologists, psychologists 
and physiologists to study the hu- 
man factor in the vehicle, he said. 

To cut the highway accident rate, 
McFarland said it may be neces- 
sary to design vehicles for the 
poorest drivers and to leave a wide 
safety margin. 

Stating that more attention to 
the selection of truck and bus driv- 
ers would cut down accidents, Mc- 
Farland said that the way a man 
lives is often mirrored in his driver 
safety record. 

A study of truck drivers showed 
that men with many accidents had 
poor credit and criminal records 
and were generally poor citizens, 
McFarland said. 

—JerrRY Barry. 


Robert E. Lee Opens Deal 


Southwest White Trucks, Inc., 
filed articles of incorporation with 
he clerk’s office in Lake Charles, 
4., to buy and sell new and used 
ars and trucks and automotive 
equipment, and to repair them. The 
Srm is headed by Robert E. Lee, 
president; Edgar B. Younger jr. 
vice-president, and Frances Lee, 
Secretary-treasurer. 


| 





jocrats, along with the Liberal 
|party, finally recognized that so far 
jas the 18th New York Congression- 
jal district was concerned the one 
|big issue was Congressman Vito 
|Marcantonio and his unswerving 
|support of the Communist line. 


So they united behind Democrat 
James G. Donovan, who waged 


yh 
Va ky 


successfully his campaign on that 
' single issue. 

Marcantonio had been success- 
ful for many years, benefitting 
from the wide division within his 
opposition’s own ranks. Over the 
nation, the people, knowing of 
Marcantonio’s Communist _incli- 
nations and his resulting actions 
in office, often wondered why he 
continued to be elected. 

Time after time the major par- 
ties had put up their candidates 
and fought their battles as though 
no one else Was around, when Mar- 
|eantonio was there all the time. 
|Again and again—for seven terms 

Marcantonio walked off with the 
election on the basis not of a ma- 
jority but of a plurality. 

* m * 


|Heads Munitions 


OHN D. SMALL, newly-appoint- 
ed head of the Munitions Board, 
was an important figure in the re- 
|conversion period following World 


arity. 

at one 

1 above ai] 

Dtance by the 
Dwn the nation’s 
in itself. It further 
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German Taxis Carry Freight— 
Frankfort, Germany, offers this innovation of taxis being used to carry merchandise. They 
can be hired like a passenger cah. An example is the transporting of furniture. (Acme 


photo). 


War II, when he headed the Civil-|armed services and the national 
ian Production Administration. security stockpiling program. 

As head of the Munitions Board,| His appointment is subject to 
Small will guide the procurement | Senate confirmation when Congress 
and production schedules for the | reconvenes. 


CREATIVE ENGINEERING 


GEARED TO QUANTITY PRODUCTION 


D ABOVE ALL OTHERS! 


y suggests, however, that Hydrovac* power brak- 
ing might very profitably be included as 
original equipment by most manufacturers. If 
you are interested in taking advantage of this 
great pre-sold market, write the factory direct 
for details on Hydrovac—the undisputed leadeg 
in power braking. : 


*REG. U.S. PAT. O 
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Discussing Their Radio Programs— 


Chevrolet dealers in Minneapolis and St. Paul are conducting an extensive radio adver- 


tising campaign. They sponsor all University of Minnesota football games, Minneapolis 
Lakers basketball games, Elmer Davis newscasts, an old-time band show and spot announce- 
ments. Shown here are, left to right: Harold Grossman, Chairman Carr Barington and Bill 
Crossland. Standing is Sam Kaufman. 


|fewer new cars are going to be 


Hutchinson, Kans. made and these few are apt to be 


The automobile business here has | 


been in a bad way ever since the 
government tightened up credit re- 
strictions on car buying. The used- 
car market has been hit hardest. 

Prices of used cars in Hutchinson 
have dropped an average of $100, 
one dealer said. And they are prob- 


ably due to fall further, he added. | 


Although the new regulations 
hit the new-car market a stag- 
gering blow, this market is in 
better condition than the used- 
car market. Although many peo- 
ple have used cars to trade in 
and these tradeins can be counted 
as part of the one-third down 
payment, the 15-month time limit 
is pretty severe. 

Some dealers in Hutchinson feel 
that the long-range outlook isn’t so 
gloomy, because they think that 


the used-car market will level off | 


in a few months, after which prices 
will rise again. 
Their explanation for this is that! 


higher priced. This will give used 
cars higher value. Buyers who had 
been scared off by the new re- 
|strictions will return when they 
|have some more money saved up. 
(George M. Hunholz.) 

+ * + 

New York 

| Automobile registrations in the | 
|New York area during the week) 
ended Nov. 4 amounted to 5,820) 
units, up 1.1 percent over the 5,755 | 
|registrations for the same _ 1949 
week. Registrations in the preced- | 
ing week totaled 6,949 units. 

+ + * 


Akron 
New-car sales in Summit county | 


Market Influences 

Editor’s Note: New-car sales 
reports from some cities indicate 
relatively small declines since 
Regulation W was tightened Oct. 
16. In some instances, registra- 
tions have increased although 
dealers insist that sales are off 
as much as 50 percent. 

It should be remembered that 
there are three factors affecting 
these registration reports: (1) 
Time lag—There is often a lag 
of several weeks between the sale 
of a car and its registration; (2) 
Distress sales—Observers contend 
that many dealers are discount- 
ing heavily in attempts to move 
stocks, and, (3) New-model clean- 
up. 

* + * 
Cleveland 
Mixed sales reaction with used- 
car turnover up, new cars down, 
spotlighted the Greater Cleveland 
automobile market for the week 
ended Nov. 10. 

Used-car sales advanced to 
2,903, according to the Federal 
Reserve Bank, which added this 


| was “well above the level of re- 


cent weeks and 45 percent over 
the corresponding week last 


| year.” 
New-car sales, however, declined | 
to 1,322. This was the third con- | 


week new-car sales had 


|(Akron) amounted to 468 units in| secutive 
the week ended Nov. 4, against 432 | shown a decline. 
lin the preceding week and 433 in Reasons being advanced for the 
the same week of 1949. |high used-car market, as against 
Used-car sales in the week ended | new cars, include that of dealers 
Nov. 4 totaled 521 units, compared | slashing prices to make space on 
with 529 in the previous week and/their lots for tradeins to come on 
549 in the same 1949 week. '1951 models. Also, many used-car 


‘ 





10-year Growth and Development 
of TOLEDO MARKET... 1939-1949 


(A) Business Index 
New Car Registrations 


Postal Receipts 
Street Railway 


Telephones in Service 
Bank Debits (add 000) 
Bank Deposits (add 000) 


Newspaper Lin 


(A) Department Store Sales 
Index 

Electric Power 
(KWH) 

Gas Consumption (100 cu. ft.) 


Building Permits (Number) 
Building Permits (Value) 
Population (Lucas County) 
(A) Cost of Living Index 
Average Weekly Wage 
Average Industrial Wage 
Total Employment 


(A) 1935-1939 Average—100.0 


It’s 


1949 
189.22 
18,217 

$4,431,764 
49,974,136 
131,947 
$4,031,106 
$4,369,188 
34,275,387 
277.0 


1939 

87.07 
10,482 
$2,053,455 
32,306,015 
61,204 
$1,445,630 
$1,553,054 
15,409,000 
102.0 


Passengers 


age 


Production 553,524,000 1,309,116,000 
12,368,918 
3022 
$18,176,045 
392,626(C) 
171.7 

$64.20 

$71.16 


179,378 
(C) 1950 Census 


7,349,816 
1706 
$5,738,000 
344,333(B) 
101.6 
Not Available 
Not Available 
Not Available 


(B) 1940 Census 


uite a Showin 


Source: Compiled by the Bureau of Business Research, University of Toledo 
from originate data plus information secured from The Toledo Automotive 


Trades 


ssociation; Toledo Post Office; Community Traction Company; 


Ohio Bell Telephone Company; Toledo Clearing House; Federal Reserve 
Bank of Cleveland; The Toledo Blade; Toledo Edison Company; Ohio Fuel 
Gas Company; Ohio State Employment Service; and City of Toledo, Divi- 
sion of Inspection. 





TOLEDO BLADE-TIMES 


REPRESENTED BY MOLONEY, REGAN AND SCHMITT, INC. 


Auto Market Page 


|men have been caught in the fall- 
ing market, and must move their 
| units to realize “ready cash.” 
| One new-car dealer, B. W. Blaus- 
child (Dodge-Plymouth), said that 
credit regulations are continuing 
| to dig deeply into new-car sales 

in that the large downpayment 
| is sending buyers into the used- 
| car field where prices are not as 
steep. 
| Here is the breakdown of the 
| 7,473 new cars sold during October 
|as compiled by County Clerk Leon- 
jard F. Fuerst: Austin, 2; Buick, 
482; Cadillac, 163; Chevrolet, 1,621; 
Chrysler, 283; Crosley, 6; DeSoto, 
|/145; Dodge, 499; Ford, 1,397; 
|Henry J, 74; Hudson, 40; Jaguar, 
2; Kaiser, 136; Lincoln, 32; Mer- 
‘cury, 341; Nash, 184; Oldsmobile, 
308; Packard, 118; Plymouth, 996; 
Pontiac, 482; Studebaker, 129, and 
| Willys, 33. 

Truck sales, for the week ended 

Nov. 10, were 117 new and 127 
| used, as compared to the previous 
| week’s figures of 152 and 143, re- 
spectively. 
| Truck sales reported for October 
| were: Chevrolet, 226; DeSoto, 3; 
| Dodge, 70; Diamond T, 2; Divco, 
|44; Federal, 8; Ford, 226; GMC, 53; 
| International, 26; Mack, 5; Reo, 1; 
|Studebaker, 13; White, 24, and 
| Willys, 6. 

The total for October was 707, 
compared with 552 in October, 1949. 

(Sanford Markey.) 


* * 


New Orleans 

New-car registrations for Orleans 
parish (New Orleans) during Octo- 
ber dropped 22 units from the prev- | 
ious month when 1,575 were titled | 
through franchised dealers and 18 
through unauthorized outlets for a 
total of 1,593. September new-car 
registrations were 1,615. Three cars 
in the low-priced field, Chevrolet, 
Ford and Plymouth, enjoyed 58 per- 
cent of the business in October. 

The October registrations 
brought the total for 10 months 
of 1950 to 16,988 as compared with 
10,132 for the corresponding per- 
iod of last year. 

New-truck registrations totaled 
244 for October as compared with 
216 for the same month of last year. 


| Truck sales in September amounted 


to 211. 

Sales by makes through fran- | 
chised dealers in October were: 
Chevrolet, 407; Ford, 261; Plymouth, | 
209; Mercury, 112; Pontiac, 104; | 
Buick, 76; Dodge, 60; DeSoto, 59; | 


| Kaiser, 55; Studebaker, 50; Oldsmo- 
bile, 48; Cadillac, 40; Chrysler, 31: | 
| Nash, 22; Packard, 17; Lincoln, f| 


Willys, 4; Hudson, 3, and Crosley, 1. 
Sales by makes through un- | 
authorized outlets were: Chevro- | 
let, 6; Plymouth, 5; Kaiser, 3; 
Chrysler, 2; Oldsmobile, 1, and 
Pontiac, 1. 
Truck sales were: Ford, 84; Chev- 





rolet, 70; GMC, 24; Dodge, 23; In- 
ternational, 22; Studebaker, 8: 
White, 7; Diamond T, 5, and Mack 
1.—(Gordon Hebert). 


* * * 


Springfield, Mass. 
Sales of new cars and higher- 
priced used cars have slumped since 
the new credit restrictions went | 


|into effect, Springfield, Mass., auto- 


mobile dealers report. 

Business fell off considerably 
last month and most dealers at- 
tributed the slack to the credit 
restrictions. One dealer said that 
for the first time since January, 
immediate delivery on most 
models of the medium-priced car 
which he sells can be made. 
Sales of new models have been 
affected in two ways—in the cash 

and credit considerations and in the 
fact that because of the difficulty of 
re-sale, allowances for late model 
cars turned in have had to be 


| lowered.—(John A. Noll). 
* * + 


St. Louis 

Dealers in the metropolitan area 
fo St. Louis are finding the going 
tough under the restrictions im- | 
posed by Regulation W spot checks | 
disclose that used-car sales have 
suffered enormously, and that used- 
car inventories are backing up in 
a manner that has greatly curtailed 
new-car trading. 

Due to continued high production 
by the factories, new car stocks are 
rapidly piling up. Used-car prices | 
are off as much as 40 percent in| 


|ative reply. Virtually all 


some cases, with the average prob- 
|ably around 25 percent. 

There is evidence of greater ef- 
|fort on the part of the trade gener- 
jally to move the large used car 
|stocks that were practically frozen 
by Regulation W. Price-cutting 
extra advertising and _ increased 
sales effort are in evidence on all 
sides but dealers maintain that the 
results are not very cheering. 
(Sam X. Hurst). 


Omaha 


Ask most buyers in this town to 
buy a new car and they shrug 
their shoulders in an eloquent, neg- 
dealers 
have plenty of models on their dis- 
play floors, some of them having up 
to half a dozen cars where two 
|months ago they had one or none. 
| This isn’t to say no cars are 
| sold but note the new-car regis- 
trations: Douglas county, August, 

1,612; September, 1,398, and Octo- 

ber, 1,248. Truck sales took nose- 
dives, too, from an August Mark 

of 395 to September’s 279 to Oc- 

tober’s 200. 

For October Chevrolet, Ford and 
Plymouth ran one-two-three with 
290, 218 and 191 sales, respectively. 
—(Arthur R. Oleson). 
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Spray WITCOTE under 
fenders and underbody to 
prevent rust. It resists the 
pounding of stones and 
gravel, as well as the cor- 
rosion of road chemicals. 
Lasts the life of the car. 
Valuable to car owners, 
and profitable to car 
dealers. 
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Affecting Factories and Dealers .. . 


| Auto Advertising 


By George Deery 
Associate Editor 


Automotive advertisers will find 
yany names familiar to them in| 
the list of agencies with high news- | 
paper billings last year. Heading 
the list, prepared by Media Re- 
search, Ine., is J. Walter Thomp- 
son (Ford) with an aggregate of 
$24,526,731. 

Others in the compilation are 
Young & Rubicam (Packard), $17,- 
267,723; Batten, Barton, Durstine & 
Osborne (DeSoto), $15,626,766; Ruth- 
rauff & Ryan (Dodge), $12,246,994; 
McCann-Erickson (Chrysler), $10,- 
258,478; Kudner Agency (Buick), 
$8,997,447. 

Also in the top 25 are Kenyon 
& Eckhardt (Lincoln - Mercury), 
Campbell-Ewald (Chevrolet), N. W. 
Ayer (Plymouth), MacManus, John 
& Adams (Pontiac), Brooke, Smith, 
French & Dorrance (Hudson and 
Reo), and Geyer, Newell & Ganger 
(Nash). The total billings for these 
agencies ranged from 8‘ million to 
3% million. 

« + + 


Studebaker Schedule 


Studebaker’s ad kickoff for the 
1951 models covers more than 2,650 
dailies and weeklies, plus later in- 
sertions in  na- 
tional magazines, 
sales Vice-Presi- 
dent K. B. Elliot 
announced last 
week. Supple- 
menting this are 
94 coast-to-coast 
radio stations and 
an estimated 2,- 
500,000 mail invi- 
tations from deal- 
ers bidding for 
customer visits to 
showrooms. 

Copy treatment in all media 
will center on styling and design 
changes in all models of the new 
Studebaker and will emphasize 
the company’s improved position 
in the medium-price field with its 
new Commander series powered 
by a V-8 engine and priced to 
sell at lower prices than 1950 
Commander models. 

Elliot states that 21 national pub- 
lications are carrying the announce- 
ment ads, with 16 in issues that hit 
the stands in December. Roche, 
Williams & Cleary is the agency. 

2 o > 


--~ 





K. B. Elliot 


TV Panel 

The third annual meeting of the 
Michigan council of the American 
Assn. of Advertising Agencies, held 
in Detroit last week, featured a 
panel discussion on television. 

Clarence Hatch jr., executive 
vice-president of D. P. Brother & 
Co., Detroit ad agency, opened 
the panel with a talk on “The 
New Traveling Salesman,” illus- 
trated by sound films of current 
television programs. Hatch is one 
of the pioneer television men in 
the Midwest, having introduced 
TV programs in Detroit as early 
as September, 1947. 

Moderator of the panel was 
Blount Slade, vice-president of 
Brooke, Smith, French & Dorrance. 
Panel members were Hatch; H. 
Kenneth Jones, director of re- 
search, B., S. F & D.; Henry M. 
Jackson, account representative of 
J. Walter Thompson Co., Detroit, 
and Don C. Miller, vice-president 
of Kenyon & Eckhardt. 

At the banquet, speeches were 
given by Frederic R. Gamble, presi- 
dent of AAAA, on “Your Future 
in Advertising,” and by Fairfax 
Cone, chairman of AAAA and chair- 
man of Foote, Cone & Belding 
igency, on “Copy Is Still Our Num- 
ber One Job.” 


* * * 


Starts Agency 

Louis 8S. Munos, general man- 
ager of the Dutch O’Neal Motor 
Co. in North Little Rock, Ark., 
has opened an agency in Little 
Rock, Ark. The firm will handle 
wcounts of the O’Neal chain of 
motor companies in Memphis, 
Little Rock and New Orleans, as 
vell as other accounts. 

Munos is a past president of 
the Little Rock advertising club 


and was with Lone Star Motor 


| Co. of El Paso, Tex., before going 


to Little Rock 12 years ago. 
* * * 
All About Lincoln 


In telling of Lincoln announce- 
ment plans Robert F. G. Copeland, 
advertising and sales promotion 


manager of Lincoln-Mercury, re- 
ported. 
Evening papers of Nov. 14 and 


morning papers of Nov. 15 carried 


| the large-sized announcement copy. 


A total of 1,073 newspapers, in 816 
cities and with a total circulation 
in excess of 32,164,000 were used. 
Magazines on the announcement 
list include Saturday Evening Post, 


Time, Newsweek and The New 
Yorker. The weekly Ed Sullivan 
“Toast of the Town” television 


show, on 35 stations has special film 
commercials. 

In addition, a personalized spe- 
cial mailing to more than 450,000 
owners of late model competitive 
fine cars will take the “Lincoln 


e 


"| Charles E. Arnn, 
| and advertising director, and Hal 


Ford Awards Litsinger Salesmen— 


C. H. O'Donohue (third from left), 


Ford Chicago district sales manager, and Dealer 


Fred G. Litsinger (third from right), warm up for presentation of Ford 500 club member- 


ship pins to five top salesmen of Chicago Litsinger Motor Co. 
left to right: Louis Seaverns, Connie Becker, Robert 
Robert Motherwell and Charles DiCanio. 


around O'Donohue and Litsinger are, 
Van Ness, 


story” right into the homes of 
known prospects. 

Backing up these basic approach- 
es will be the most complete array 
of literature and other merchandis- 
ing promotion that dealers have yet 
had available for a new model Lin- 
coln introduction, Copeland said. In 
addition, many Lincoln - Mercury 
dealer advertising committees plan 


Award winners grouped 


special supplementary programs on 
a local basis. 
* + . 


Jann & Kelley Entertains 
Jann & Kelley, newspaper rep- 
resentatives, played host to a 
group of Detroit ad people last 
week at a luncheon and market 
presentation on the Los Angeles 





jthe Detroit 


39 


Daily News, arranged by David 
E. Sampson, manager of the De- 
troit office. 

Among the guests were Robert 
L. Smith, associate publisher; 
vice-president 


F. Lindley, advertising manager 


| of the Los Angeles Daily News. 
} * 


+ * 


| Joins Parade 


Jay L. Hammen, Detroit manager 
of Parade, has announced the ap- 
pointment of Carl F. Schmidt to 
sales staff. Schmidt 
was formerly associated with the 


Milwaukee Journal. 
* * * 


| Heads Market Services 

Sidney W. Dean jr. has joined 
McCarn-Erickson, as vice-president 
in churge of marketing services, 
coordinating agency services in re- 
search, media, sales promotion and 
merchandising. He was formerly a 
vice-president of J. Walter Thomp- 
son Co. 





t * * 
Names 


Jules F. Bernard, Detroit adver- 
tising production executive, has 
been named head of the _ photo- 
graphic department of Ross Roy, 
according to Thomas G. McCorm- 
ick, executive vice-president. 
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LET THIS DELCO MERCHANDISER 


BOOST YOUR SALES 


This sturdy, durable, all-steel mer- 
chandiser is designed to catch the eye X 
. to give sales 
volume a lift. Put this display to work 
. .. let it promote new sales of shock 
absorbers for you. Your local United 
Motors distributor can supply you. 


of your customers . 
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DELCO SHOCK ABSORBERS— 
A UNITED MOTORS LINE 
Available Everywhere Through 








Only Delco Offers the Right Type of Shock Absorber 
for 80% of the Cars! Delco—and only Delco—makes a 
complete line of shock absorbers. Single-acting, double- 
acting, knee-action or direct acting . . . Delco makes 
them all! Whatever type of shock absorber your cus- 
tomers need, you have it with the Delco line. 


Only Delco Can Supply This Huge, Continuous Market! 
Over 65,000,000 Delco units are in use today. That 
assures you of a large presold market for replacement 
and repair. Then, too, other car owners are potential 
customers because Delco—and only Delco— builds shock 
absorbers to fit every make of car! 


Only Delco Offers Such a Sales Opportunity! Delco’s 
/ one line, one quality, one price ... give you a greater- 
than-ever sales opportunity. Make Delco the choice for 
,/ your customers. Make Delco your key to greater 
volume of shock absorber business. 
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Used-Car Auction Prices 





Market Trend 


For the first time in the past four weeks the decline in the price 
of used cars could be measured with just one figure last week as 
the overall average dropped $6 to $860. Losses for postwar vehicles 


ranged from $5 to $15. 


For a change, ’50s were not the heaviest losers. That distinction 
went to '49s, which dropped $15 to $1,229. The price of ’50s fell $7 
to $1,645, while ’48s lost $11 to $961. Declines of $5 and $6 brought 
47 and ’46 prices to $786 and $680, respectively. The unpredictable 
prewars were up; '42s gaining $2 to $369 and ’41s $1 to $350, 

There was also a neat gain in the percentage of cars sold at nine 
auctions last week, although the number of cars offered for sale 
showed a decline from the preceding seven-day period. 


The nine auctions last week offered 1,220 units and sold 761 of 


them for a mark of 62 percent. 


In the preceding week, the same 


auctions offered 1,311 units and sold 762 for a figure of 58 percent. 
Last week marked the first time since late September that the per- 
centage of sales has topped the 60 mark, 
Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


ALBANY, N. Y. 


Anspach's Dealers Auto 
Monday. Prices are 


(Tim 
Sale every 
of Nov. 6.) 

(More activity than at any time since 
the political raid on credits. Prices were 
more even than they have been in the 


Auction. 
for sale 





recent past, Sold 82 units out of III 
otterings.) 

BUICK—'49 Super sedanet, $1,500; 2-dr., 
$1,500°; 4-dr., $1,550", $1,525*; RM 
conv., $1,170. ‘42 Century 4-dr., $350. 
4-dr., $1,560; 2-dr., $1,510, ‘48 RM 
‘41 Special 2-dr., $410, ‘40 Special 4-dr., 
$260, 

CADILLAC—'50 (61) 4-dr., $3,300*; club 
coupe, $3,100*; (62) conv., $3,900", ‘4s 
(62) conv., $1,950. 

CHEVROLET—-'50 conv., $1,510; SL De- 
luxe 4-dr., $1,420; 2-dr., $1,475; FL 


Special 4-dr., $1,48U. ‘45 #M 4-dr., $900; 
2-dr., $850; SM 2-dr., $860; (taxi), $o02U., 
‘47 FM 4-dr., $730. ‘46 FL 4-dr., $725; 
SM 4-dr., $695. 

CHRYSLER—'50 Royal 4-dr., $1,810*°, ‘49 
Saratoga 4-dr., $1,500*, ‘41 Royal 4-dr., 


$340. 
DesurO—'40 4-dr., $195. 


DODGE-~'49 (commercial) station wagon, 
$920. ‘46 2-ton panel, $285. ‘38 4-dr., 
$150. 


FORD—’'50 Deluxe (6) 4-dr., $1,450; 2-dr., 
$1,310; CD (8) conv., $1,585. ‘49 Cus- 
tom (8) conv., $1,120"; Custom (6) club 
coupe, $990; 4-dr., $1,045. ‘48 (8) 1%- 
ton cab & chassis, $490. ‘47 SD (8) 
4-dr., $760, ‘46 Deluxe (6) 2-dr., $660; 
(38) 2-dr., $550; (8) 2-ton cab & chassis, 
$300; 142-ton cab & chassis, $225. 

HUDSON—’'49 Super (6) club coupe, $1,150. 
‘46 Commodore (8) 4-dr., $o0U. 


KAISER — '51 Special 4-dr., $1,650. ‘47 
4-dr., $560. 

LINCOLN—'46 Custom 4-dr., $510. 

MERCURY—'48 4-dr., $700. 

NASH—'49 (600) 4-dr., $910. ‘47 Ambas- 


sador 4-dr., $560. ‘46 (600) 4-dr., $550, 
$580. 

OLUSMOBILE—'50 (98) club sedan, §2,- 
010°. ‘49 (98) 4-dr., $1,410, $1,525. ‘47 
(76) 4-dr., $840. ‘41 (68) 4-dr., $290. 

PACKARD—'48 conv., $1,100*, 

PLYMOUTH—'50 conv., $1,525. ‘48 SD 
4-dr., $790. ‘47 SD 2-dr., $810, $820. 
‘42 SD 4-dr., $280. ‘40 Deiuxe 4-dr., 
$135; SD club coupe, $230, ‘39 4-dr., 


$120. 

PUNTIAC—’49 Chieftain (8) 2-dr., $1,460"; 
(6) panel delivery, $1,060. ‘48 (8) 2-dr., 
$1,100; (6) sedanet, $1,050. ‘41 SL (8) 
4-dr., $120, $145. 


DENVER 


(Denver Auto Auction, Inc. Sale every 
Tuesday at Littleton, Colo. Prices are for 
sale of Nov. 7.) 

(Demand strong and prices generally 


higher.) 

BUICK—'47 Super sedan, $825, $985. ‘46 
Super sedan, $835. ‘42 sedan, $380. 

CADILLAC—'50 (62) sedan, $3,770*, ‘47 
(62) sedan, $1,505". 

CHEVROLE?r—'50 Bel-Air, $1,- 
895*, $1,955*; conv., $1,800; SL Deluxe 
sedan, $1,555, $1,575; half-ton pickup, 
$1,230, 2 at $1,235, $1,240, $1,245, $1,- 
270. °49 FL Deluxe sedan, $1,205, $1,265, 
$1,270, $1,280, $1,295. ‘48 FL aerosedan, 
$870, $900, $910, $965, $980, $1,005, $1,- 
095. ‘47 FL sedan, $970. ‘46 SM sedan, 
$795, $895. ‘41 sedan, $265, $350, ‘39 


sedan, $285. 
CHRYSLER—'50 Windsor sedan, $1,925"; 
Royal sedan, $1,650. ‘47 Windsor sedan, 
900. 


$1,SS0*, 


$800, 
DODGE—'49 Coronet sedan, $1,350, ‘48 
half-ton pickup, $650. ‘41 sedan, $200. 
FORD — '49 Custom (8) conv., §$1,160*; 


sedan, $995, $1,015, $1,140, $1,160. ‘48 
(6) sedan, §780, $785, $890. ‘47 (8) 
sedan, $810, $870. ‘46 (8) sedan, $630, 
$740. ‘42 (8) sedan, $430. ‘40 sedan, 
$155. 

HUDSON—’'49 Super (6) sedan, $1,135. '47 
Super (6) sedan, $620. ‘40 (8) sedan, 
$120. 

KAISER — '51 sedan, $1,660. ‘48 sedan, 


$635, $655, $700. 

LINCOLN—'49 sedan, $1,385. 

MERCURY—'51 sedan, $2,165*. 
$1,825. ‘49 sedan, $1,315. 

NASH-—'50 Ambassador sedan, $1,525. ‘49 
(600) sedan, $1,055. ‘41 (600) sedan, 
$135. 

OLDSMOBILE—'50 (S88) sedan, $1,755*. 
(88) conv., $1,835*; (98) sedan, $1,625*; 
(76) sedan, $1,305. ‘47 (6) sedan, $850. 

PLYMOUTH—'50 SD sedan, $1,250, $1,520. 
'49 SD sedan, $1,105, $1,205. ‘48 Deluxe 
sedan, $680. ‘47 Deluxe sedan, $635. 

PONTIAC—'50 (8) station wagon, $1,970; 
SL (6) sedan, $1,350. ‘47 (6) sedan, 


‘50 sedan, 








$780. 
STUDEBAKER—'41 Champion sedan, $165, | 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, 
Friday. Prices are for sale of Nov. 3.) 
(Sold 130 units out of 240 offerings.) 


BUICK—’50 Special 4-dr., $1,850*. ‘48 RM 
4-dr., $1,000; Super conv., $800. '41 RM 
4-dr., $180. 

CADILLAC—’'49 (62) 4-dr., $2,600*, ‘47 
(62) 4-dr., $1,250, $1,510*, ‘46 (62) 
4-dr., $1,200. 

CHEVROLET—'50 SL Deluxe 4-dr., $1,410, 
$1,575, $1,480; 2-dr., $1,575*; half-ton 
pickup, $1,245, $1,275. ‘49 Special 2-dr., 
$1,225, $1,300; FL Deluxe 2-dr., $1,305, 
$1,075; conv., $1,175. °48 SM conv. cpe., 
$965, $800; FM 2-dr., $900. ‘47 2-dr., 


49 | 


Sale every | 


‘46 SM 
$665. 
$360; 


$825; FL aerosedan, $525, $880. 
4-dr., $700, $760; FL aerosedan, 
‘41 MD 2-dr., $470; SD 2-dr., $425, 
business coupe, $350. 

CHRYSLER—'49 Windsor 4-dr., $1,425. 
Town & Country 2-dr., $1,050. 
business coupe, $230. 

FORD —'50 CD (8) 2-dr., $1,210, 
$1,475, $1,420; half-ton pickup, $1,110, 
$1,250; Crestliner, $1,850; Deluxe (8) 
4-dr., $1,330. ‘49 Custom (8) 2-dr., 
$1,050, $1,000, $1,100, $1,060; club coupe, 
$1,235, $1,100. °48 SD 2-dr., $800, $815. 
47 SD 2-dr., $700, $925, $810; Deluxe 
2-dr., $725. ‘46 SD conv., $775, $660; 
half-ton pickup, $475, °41 Deluxe 2-dr., 
$440, 2 at $400; SD 2-dr., $340, 
Deluxe business coupe, $250, $525, ‘39 
Deluxe 2-dr., $310, $400, $220. ‘36 De- 
luxe 2-dr., $100, $405. '31 Model A 2-dr., 
$280, $510, $140, $230. 

FRAZER—'49 4-dr., $850. °'47 4-dr., $600. 

HUDSON—’'48 Commodore 2-dr., $900, ‘41 
4-dr., $180. 

MERCURY—'49 4-dr., $1,325; 
$1,290. ‘48 club coupe, $1,000. 
coupe, $750. 

NASH—’'50 Statesman 4-dr., $1,250. ‘°49 
(600) 4-dr., $940. °'47 (600) 4-dr., $550 
’41 Ambassador 4-dr., $210. 

OLDSMOBILE—'49 (76) 4-dr., $1,000; (88) 
conv., $1,550*%. °47 conv., $625. ‘37 
club coupe, $160. ‘33 2-dr., $290. 

PACKARD —'41 (120) 4-dr., $295. 

PLYMOUTH—'49 SD 4-dr., $1,150. 
4-dr., $400, $150. 

PONTIAC—'50 Catalina, 
conv., $2,500°, ‘41 
club coupe, $300, 


48 


$1,500, 


'47 club 


$2,375*, $2,100°; 
sedanet, $275 


STUDEBAKER—’'50 Champion 4-dr., §1,- 
425, $1,400. ‘48 Champion club coupe, 
$800, ’47 Champion 2-dr., 750, "40 


Commander 4-dr., $450. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co, 

Thursday, Prices are for sale of Nov. 9.) 

(Prices continuing to fall on new 
models, while other postwars are holding 
steady. Sold 79 units out of 112 offer- 
ings.) 

BUICK-—'49 RM 4-dr., $1,430*. ‘48 Super 
sedanet, 2 at $1,00. '46 RM 4-dr., $800, 
$835; Super 4-dr., $850. '41 Century 4-dr., 
$190. '40 Super 4-dr., $240. 


CADILLAC—'49 (62) 4-dr., $2,280*. ‘47 
(62) 4-dr., $1,500. 
CHEVROLET—’50 Bel-Air, $1,805; SL De- 


luxe 2-dr., $1,500, $1,490. °49 SL Deluxe 
4-dr., $1,275, $1,255, $1,220; FL Special 


2-dr., $1,230. '48 SM 4-dr., $810, $800, 
$915; FM 4-dr., $1,075, $1,000. ‘46 FM 
4-dr., $700, $685; FL aerosedan, $835, 
$820. ‘42 2-dr., $495; club coupe, $505, 
$435. ‘41 club coupe, $370, $330. ‘37 
2-dr., $110. 

DeSOTO—’'49 Custom 4-dr., $1,500. 

DODGE—'49 half-ton pickup, $730. ‘48 
Town sedan, $1,120, '37 4-dr., $120. 

FORD—’50 CD (8) 2-dr., $1,410. '49 Cus- 


tom (8) 2-dr., $1,080, $1,075; conv., $1,- | 


260; (8) 
4-dr., 
$775. 
SD 


club coupe, $1,075; Standard 
$1,005, $1,000. ‘48 SD (8) 4-dr., 
'47 SD (8) 2-dr., $775, $765. 
(8) club coupe, $780, $775; Deluxe 


(8) 4-dr., $680, ’40 half-ton panel, $145. | 


MERCURY—’39 4-dr., $210. 

NASH—’48 Super (600) 4-dr., $800. 

OLDSMOBILE—’48 (98) sedanet, $1,130*. 
'47 (66) 4-dr., $830", °46 (78) sedanet, 
$850*, $815*; 4-dr., $750; (98) sedanet, 
$810; club sedan, $880. ‘41 (8) 4-dr., 
$105. 

PACKARD—’48 (8) 4-dr., $1,000*. 

PLYMOUTH—'49 SD club coupe, $1,220, 
$1,220, ‘48 SD 4-dr., $930, (tax), $625. 
'47 SD 2-dr., $685. '46 Deluxe club coupe, 


$800. '42 SD 4-dr., $425. 

PONTIAC—'49 Streamliner (8) 4-dr., $1,- 
575. '47 (8) sedanet, $835, $830. "41 (8) 
4-dr., $225. "40 (6) 4-dr., $240. 

WILLYS—'48 Jeep, $580. 

MISCELLANEOUS ‘39 LaSalle 4-dr., 


$215. 


Thursday. 
others. 


esting 
offerings.) 


| BUICK 


| CHRYSI 
| DODGE 


"42 Royal | 


STUDEBAKER 


HEVROLET 


club coupe, | 


(76) | 


"42 SD | 


MERCURY 


Sale every | 


i : 
Wednesday 


little. 
BUICK 


CADILLAC 


CHEVROLET 


$1,125, 2 at 
$1,050, 
sedan, 
$375; 
$370. 





46 | 





PLYMOUTH 
SD sedan, $335. 


LUBBOCK, TEX. 


(Lubbock Auto Auction, Sale 
Prices are for sale of Nov. 2.) 
(Prices lower on ‘50s, steady for all 
Retail picking up due to harv- 
season, Sold 90 units out of 140 


'50 RM Riviera, $2,415*; 
sedan, $1,775*. '49 Super sedan, $1,450". 
’48 RM sedan, $1,105. 


$215. 
CHEVROLET—’50 SL Deluxe sedan, §$1,- 
325, $1,520, $1,560, $1,825; SL Special 


sedan, $1,510, $1,395; %-ton pickup, $1,- 
400, $1,395; half-ton pickup, $1,355, $1,- 
365, $1,350, $1,330, $1,325, $1,310, $1,- 
305 $1,300, $1,295, $1,285. '49 FL Deluxe 
sedan, $1,185, $1,100, $1,150; SL Deluxe 
club coupe, $1,240, $1,200, '48 FL aero- 
sedan, $1,020, $1,000; half-ton pickup, 
$770, $560. '47 FL aerosedan, $845, $835, 
$825, $820. "46 half-ton pickup, $455. '42 
sedan, $425. '41 sedan, $380, $375, $305, 
$295, $400, $280. '40 sedan, $215, $250, 
$275. '38 sedan, $205. '36 sedan, $200 
-ER ‘49 Windsor sedan, $1,525* 
‘48 Windsor conv., $910 








‘49 half-ton pickup, $700 
| FORD—’50 CD (8) sedan, $1,815, $1,345. 
| $1,350; half-ton pickup, $1,275, $1,2 





$1,255, 2 at $1,255, 2 at $1,180, $1,155. 
‘48 SD sedan, $725. ‘47 SD club coupe, 
$610. '46 SD conv., $655; half-ton pickup, 


$155. °42 club coupe, $300. ‘41 sedan 
$230; half-ton pickup, $230. '40 sedan, 
$340; half-ton pickup, $180. '39 half-ton 
pickup, $220. 

MERCURY—'48 station wagon, $855, ‘46 
club coupe, $505 "41 sedan, $270 40 
club coupe, $300 

PLYMOUTH —'50 SD sedan, $1,685; sub- 
urban, $1,200; club coupe, $1,505; De- 
luxe sedan, $1,575. '49 SD sedan, $1,210, 
$1,100, $1,350. ‘48 SD sedan, $845. ‘47 


SD sedan, $810 
‘50 Champion sedan, §1,- 


320 


MASON CITY, ITA. 


(Lapiner's Used Car Auction, Sale every 


Wednesday. Prices are for sale of Nov. 
(Prices higher, Sold 118 units out of 
164 offerings.) 
BUICK—'50 Super 2-dr., $1,715. ‘46 RM 
2-dr., $800. '41 2-dr., $195 
| CADILLAC—'49 (62) 2-dr., $2,360*, ‘47 | 


2-dr., $1,480. 

‘50 FL Deluxe 4-dr., $1,430, 
$1,440, 2 at $1,455, $1,460; Bel-Air, $1,- 
705; SL Deluxe 2-dr., 2 at $1,490. '49 SL 


Deluxe 2-dr., $1,025, $1,135,.$1,190, ‘48 
FM 2-dr., $1,035, $915, $865. '47 FM 
2-dr., $840. '40 2-dr., $270, $265. 

CHRYSLER—'47 Windsor 4-dr., $835. 

DODGE—’46 Custom 4-dr., $725. 

| FORD—'50 Deluxe (6) 2-dr., $1,260, §$1,- 
280. "49 Custom (8) 4-dr., $1,040, 2 at 
$1,050*, $1,060, $1,070; Custom (6) 2-dr., 
$850, $995, $990, $980. "48 SD (8) 2-dr., 
$865, $805. '46 Deluxe (8) 2-dr., $670, 
$640, $715. °41 2-dr., $362, 310, 230 

FRAZER—'47 4-dr., $575, $625*. 

| KAISER—'49 4-dr., $895. '48 4-dr., $740°*. 


"47 4-dr., $525. 


"49 2-dr., $1,335. 


OLDSMOBILE—’50 (88) 4-dr., $2,275*. °47 
(98) 2-dr., $925, $920; (76) 2-dr., $880, 
$840. 

PLYMOUTH—'50 SD 2-dr., $1,355, $1,405; 
4-dr., 2 at $1,475, $1,445. ‘49 Deluxe 
4-dr., $1,170. ‘47 Deluxe 4-dr., $750, 
$7S0. 

| PONTIAC—'50 Chieftain (8) 4-dr., §1,- 
945*; conv., $1,825. "48 (8) 4-dr., $1,025. 
"41 (6) 2-dr., $250 

STUDEBAKER—'50 Champion 2-dr., $1,- 


410. '49 half-ton pickup, $805 


LEBANON, N. J. 


Auto Auction, Sale 
Prices are for sale of Nov. 8.) 
(Prices steady. Retail has improved a 
Sold 50 units out of 79 offerings.) 
‘49 Super sedan, $1,575*, $1,530", 
$1,520*, $1,485. ‘48 Super sedan, $1,195. 
‘47 Super sedan, $905; Special sedan, 
$820. ‘46 Super sedan, $815, $800. ‘41 
Special sedan, $400, $370. 
’5O (62) sedan, $3,275*, ‘48 
$2,000*, ‘47 (62) sedan, 
$1,425*. °46 (61) sedan, $1,160*. 
"49 FL Deluxe sedan, §$1,- 
$1,120; SL Special sedan, 
$1,100, ‘48 FL aerosedan, 
'47 FM sedan, $825. ‘46 FL 
$800, ‘41 SD club coupe, $440, 
sedan, $400, $360. ‘40 SD sedan, 
’39 SD sedan, $280. 


(Lebanon 


(62) conv., 


180, $1,160, 


CHRYSLER—'40 Royal sedan, $270. 

DeSOTO—’42 Custom sedan, $435*. 

DODGE—'48 Custom sedan, $1,050, $910. 
'46 Custom sedan, $790, ‘41 Custom 


sedan, $460. 
FORD 
080, 
$1,020, 2 at $1,000; 
SD sedan, $625. 


$1,- 
(8) sedan, 
"47 


"38 


~49 Custom (8) sedan, $1,100, 
$1,060, $1,040; Standard 
(6) sedan, $960. 
'46 SD sedan, $675. 
Deluxe sedan, $310. 


FRAZER—'47 sedan, $690*. 

LINCOLN—-'46 Custom sedan, $765. 

MERCURY—’51 sedan, $2,090. '50 sedan, 
$1,640, °49 sedan, $1,300*, ‘46 sedan, 
$770. 

OLDSMOBILE—’46 (68) sedan, $755*, ‘41 
(76) sedan, 250, $235. 


’49 Deluxe sedan, $1,170. ‘40 
'39 Deluxe sedan, $225. 


PONTIAC—'50 SL (6) sedan, $1,790, ‘49 
Chieftain (8) sedan, $1,500*, ‘39 sedan, 
$370. 





Readying Ford's Service Program— 
Presentation of the Ford division's 1951 service program dealing with customer relations 
was outlined for district service managers of the central sales region recently in Detroit. 


Robert H. Funke, 


Detroit district; 


The program is being presented to all Ford dealers and their service managers. From left 
are: W. H. Walton, assistant regional service manager; W. H, Eigher, Cincinnati district 
service manager; 
Charles Stitzer, Indianapolis district; Ervin Marquart, Cleveland district, and B. E. McCane, 
central regional service manager. 


Charies Shipley, Louisville district; 


every 


Super 


’40 Special sedan, 


| STUDEBAKER 


nesday. 


8.) | 


centage rising. 
prices will prevail for some time.) 
BUICK—’50 Special business coupe, $1,450. 


| CADILLAC 


every | 





PLYMOUTH 
4 


PONTIAC — 


STUDEBAKER 


Monday 
of Nov. 


BUICK 


| CHEVROLET 





|FORD—'50 CD 





$360 $927 $990 
Nov. Oct. Sept. 
(to date) 





(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





2-dr., $1,- 


"50 
business coupe, 


DETROIT 


Auto Auction, Sale every Wed- 
Prices are for sale of Nov. 8.) 
(Market is still down, Sold 45 units 


Champion 


300; $1,090. 


(Aptco 


out of 92 offerings.) 


$500; SM 4-dr., $590. 


CHRYSLER—'48 Windsor 4-dr., $1,100*, 


off; sales per- 
that current 


leveled 
Feeling is 


(Prices have 


’48 RM 4-dr., $1,060; Super 4-dr., $1,200, 
$930. '47 RM 4-dr., $890. 
$790. '42 Special 4-dr., 
4-dr., $335. 


'46 Super 4-dr., 
270. ’38 Special 


"49 (62) conv., $2,670*; 4-dr., 





$2.475. °41 (63) 4-dr., $440. 

HEVROLET—'50 SL Deluxe 4-dr., 51,380; 
FL Special 2-dr., $1,270, $1,305, 3 at 
$1,300, $1,270, $1,260, $1,250. "49 FL 
Deluxe 4-dr., $1,285, $1,270, $1,250, $1,- | 
240, 2 at $1,200; FL Special 2-dr., $1,- 
135, $1,115, 2 at $1,060. ‘48 FL aero- 
sedan, $1,030; FM conv., $950, ‘47 FM} 
4-dr., $965 conv., $825. '46 FL} 
aerosedan, 2 at $760, $755; FM club 
coupe, $730; half-ton panel, $310. '41 SD 


4-dr., $560, $475; 2-dr., $385; club coupe, 


$300. °40 SD 4-dr., $570, $345, $375. '39 

4-dr., $350. '37 conv., $210. 
CHRYSLER—'48 NY 4-dr., $1,155*. 
DODGE-—'49 Coronet 4-dr., $1,510, $1,495; 


"48 Custom 4-dr., 





Wayfarer 2-dr., $1,275 


$1.075, $1,060, $1,025. '47 Custom club 
coupe, $900. "46 Custom 4-dr., $800, °42 
business coupe, $345. 

FORD—’'50 CD (8) 2-dr., $1,455; Deluxe 

| (8) 2-dr., $1,330, 2 at $1,315, $1,300, 
$1,280, $1,270, $1,265, $1,260. ‘49 Cus- 
tom (S) 4-dr., $1,200, $1,160; Deluxe (8) 
2-dr., $1,095; $1,060; Custom (6) 2-dr., 
$1,100, $1,030. '46 SD 4-dr., $610; half- 
ton panel, $250. '39 2-dr., $325. 

FRAZER—'48 4-dr., $740. ‘47 4-dr., $720. 

HUDSON—'48 (6) 2-dr., $910 ‘47 4-dr., 
$690. 

MERCURY 49 4-dr., $1,300, $1,250, 
$1,200. 

NASH—’48 Ambassador 4-dr., $900; (600) 
club coupe, $840, $835. ‘47 (600) 4-dr., 
$695, $655. °46 (600) 4-dr., $510. 

OLDSMOBILE—’'50 (88) 4-dr., $1,960*. '47 
(76) 4-dr., $850; (68) 4-dr., $805; (66) 
4-dr., $850*, $825*, $S00. °46 (98) 4-dr., 


$S8S0*, $850*. 

’50 Deluxe 4-dr., $1,470, $1,- 
25. '49 SD 2-dr., $1,230. ’°48 SD 4-dr., 
$975. °46 SD 4-dr., $7 Deluxe 4-dr., 
$690; business coupe, $575. °41 SD 2-dr., 
$420, $340, $300. ‘39 4-dr., $180. 
50 Catalina, 2,300", 
Streamliner (8) 2-dr., $1,180, $1,160, $1,- 
150, °41 (6) 2-dr., $410. 

~48 Champion 4-dr., $985; 
club coupe, $880. '47 Land Cruiser 4-dr., 
$725. °46 Champion 4-dr., $565. 


CONCORD, MASS. 


Auto Auction, Ine. 
Prices are 





(Concord 
and Friday. 
3-6.) 

(Sold 132 units out of 196 offerings.) 
‘47 RM sedan, $835. °41 Special 
$360. ’39 Century club coupe, 
’38 Special coupe, $275. 
'5O conv., $1,560, 
sedan, $1,400; SL 
‘49 SL Special sedan, 
$1,160. °48 SM sedan, $910, $775; 
station wagon, $875. ‘47 FL aerosedan 
$835; SM _ business coupe, $580, $600; 
club coupe, $730. ‘42 FL aerosedan, 
$485, $655, $500. ‘41 SD sedan, 2 at 
$360, $355, $380, $370, $400; SD club 
coupe, $395, $385; conv., $385. '40 SD 
sedan, $385, $330, $295, $225; club coupe, 
$360, $300; MD club coupe, $490; Master 


for sales 


sedan, 
$180. 

$1,630; 
FL Deluxe 
sedan, $1,660". 


(85) sedan, $150. '39 MD sedan, $320, 
$325, $260, $315. ‘38 sedan, $250, $125. 
HRYSLER—'46 Windsor sedan, $850. 


| DeSOTO—’'48 Deluxe sedan, $1,010. 


| DODGE—'49 Coronet sedan, $1,425. '46/ 
Custom club coupe, $675. 
(8) sedan, $1,385. "49 


Custom (8) sedan, $1,170, $1,100, $1,235, 
$1,175, $1,150. °48 SD (8) club coupe, 
$800; sedan, $850; SD (6) sedan, $750; 
Deluxe (8) sedan, $795. ‘47 SD club 
coupe, $750; station wagon, $800. ‘46 


Average Used-Car Prices 


(Compiled by Automotive News) 


"48 | 


Sales every 


Deluxe | 


FM | 


| HUDSON 
KAISER—'51 4-dr., $1,655. 
| LINCOLN—'49 4-dr., $1,335. 





Nov. 1950 Oct. Sept. 
Model (to date) 1950 1950 
1950 $1,645 $1,809 $1,938 
1949 1,229 1,361 1,443 
1948. 961 1,048 1,094 
1947 736 849 912 
1946 6380 U7 797 
1942. 369 364 382 
1941 350 359 362 
Overall 
Average $ 860 $ 927 $ 990 


club coupe, $1,370, $1,275. ‘39 sedan, 
$405, 
NASH—-'50 Rambler conv., $1,340. 


OLDSMOBILE—'47 (6S) sedanet, $800*. "46 


(76) sedanet, $825. ‘41 (66) conv., $350; 
sedan, $415 
| PACKARD—'40 (160) sedan, $210. 
| PLYMOUTH —"48 SD conv., $800, ‘40 SD 
sedan, $255, $325. ‘39 sedan, $350, $150 
BUICK—’'49 Super 4-dr., $1,429*, $1,370. | $280 
‘48 RM 4-dr., $1,130. °47 Super 4-dr., | 
$795. '41 Special 4-dr., $200. | ic 
CADILLAC—’47 (62) 4-dr., $1,320", $1,250. | QUINCY, ILL. 
CHEVROLET—'50 FL Deluxe 2-dr., $1,-| (Charlie Thale’s Quincy Auto Auction 
425. °49 conv., $1,180, '47 SM 4-dr.,| Sale every Friday, Prices are for sale of 
$660 '46 FM 2-dr., $660, (commercial) | Nov. 10.) 


(Market is steady.) 


BUICK—'40 Special sedan, $390, $360, ‘37 


DODGE--'47 4-dr., $720. '46 club coupe, Special sedan, $210. 
$750; 4-dr., $655. CADILLAC—'50 SL Deluxe sedan, $1,415 
FORD—'50 Deluxe (6) 2-dr., $1,200. ‘49 ‘49 SL Deluxe sedan, $1,085, $1,190, $1,- 
2-dr., $965, $970, $960. ‘47 4-dr., $640; 105. ‘47 FL aerosedan, $865, $815; SM 
2-dr., $745, $730. ‘41 2-dr., $365, ’'39 sedan, $745, $780. ‘46 SM sedan, $430, 
half-ton panel, $125 $660. ‘41 sedan, $325, $320, $480, $325, 
FRAZER— ‘47 4-dr., $495 $540. '40 sedan, $255, $280, $390, $125, 
MERCURY —'49 2-dr., $1,170, $1,155. 46 $260. °39 sedan, $140, $285. ‘38 sedan 
4-dr., $660. | $145, $100, $175. 
NASH —'50 Statesman 4-dr., $1,300, '48 | CHRYSLER—'41 Royal sedan, $195. 
(600) 4-dr., $680. ‘47 4-dr., $640, '46| DODGE—'47 sedan, $800, ‘41 sedan, $225, 
t-dr., $590. | $245, 
OLDSMOBILE—’48 4-dr., $1,160. ‘47 4-dr., | FORD—'49 Standard (8) sedan, $1,025, 
$895. | $990, $1,000; Custom (8) sedan, $1,080 
PACKARD —’'42 2-dr., $200. '40 4-dr., $520. $1,105. ‘48 half-ton pickup, $670. ‘46 
PLYMOUTH—'50 conv., $1,500. 48 4-dr.,| sedan, $650, $625, $680. ‘41 sedan, $355 
$885. '47 4-dr., $700. | _ $390, $295. 
PONTIAC—'49 4-dr., $1,335, $1,270. '48| FRAZER—'47 sedan, $750, $550. 
conv., $1,000, '47 4-dr., $775. HUDSON—'38 sedan, $100. 
| KAISER—'51 sedan, $1,405, ‘49 sedan, 
> $855. 
PHILADELPHIA | MERCURY—'49 sedan, $1,120, '47 sedan 
(Gilbert-Robinson Auto Auction. Sales|_ $830. 
every Tuesday and Thursday. Prices are for | NASH-——'46 Ambassador sedan, $575. ‘42 
| sales of Nov. 7-9.) | sedan, $290. 
| OLDSMOBILE—-'50 (98) sedan, $2,390*. 49 
(88) sedan, $1,325. ‘42 sedan, $290. °40 
| sedan, $245. 
PLYMOUTH—'4S business coupe, $600. ‘46 
| sedan, $525, $630, ‘42 sedan, $450, ‘41 
sedan, $390. ‘40 sedan, $115. 
PONTIAC—'49 sedan, $1,165. ‘47 sedan, 
| $720. ‘41 sedan, $215, $205, $210. 
AKRON 
} (H. C. Turney Auto Auction. Sale every 
Thursday, Prices are for sale of Nov. 9.) 


(Sold 60 units out of 95 offerings.) 


| BUICK—’49 RM conv., 2 at $1,525*; 4-dr. 
$1,550*, Super 2-dr., $1,590*. '47 Super 
4-dr., $865. '41 RM 4-dr., $180; Special 
4-dr., $155. °40 Super 4-dr., $350. '39 


Century 4-dr., $265, 

| CHEVROLET—'49 FL Deluxe 4-dr., $1,175. 

| ‘48 FL aerosedan, $995; 4-dr., $910; FM 
club coupe, $965, $825; SM 2-dr., $845. 
‘47 FL aerosedan, $850; SM 2-dr., $730; 
business coupe, $675. '46 SM 2-dr., $670. 
"41 2-dr., $360, $395, $425; club coupe, 
$275, $325, $415. °40 4-dr., $320, ‘39 
2-dr., $135. 

DODGE—'417 Custom club coupe, $825*; 
4-dr., $765*, '40 4-dr., $125, §200, ’39 
business coupe, $180. 

FORD—’50 CD (8) 2-dr., $1,325; CD (6) 
2-dr., $1,205. '49 Custom (6) 2-dr., $970; 
Custom (8) 2-dr., $1,095. "47 SD (8) 
2-dr., $735, $820; business coupe, $575. 
"46 SD (S) 2-dr., $805. '42 SD club coupe, 
$200. '41 SD 2-dr., $330, $220. '40 4-dr., 
$225. 

LINCOLN—’'49 Cosmopolitan 4-dr., $1,400. 

NASH—’41 (600) 4-dr., $130, $155. 

OLDSMOBILE — '49 (98) conv., $1,480*; 
(58) 4-dr., $1,475*. '41 (66) conv., $415. 
°39 4-dr., $135. 

PACKARD — ‘46 4-dr., 
$215. 

PLYMOUTH—'49 Deluxe club coupe, §1,- 
100, '41 4-dr., $215; 2-dr., $125. 


$655. '41 conv., 





| PONTIAC—’48 (8) 2-dr., $1,075. '47 (6) 
| 2-dr., $825. '42 2-dr., $375. 
| STUDEBAKER ‘50 Commander 4-dr., $1,- 
525. 
MANHEIM, PA. 
(Manheim Auto Sales & Auction, Inc. 
| Sale every Friday, Prices are for sale of 


Nov, 3.) 
(Sold 83 units out of 158 offerings.) 
BUICK—’50 Special 2-dr., $1,570. '49 Super 
| i-dr., $1,545. ‘47 RM conv., $970; Spe- 
cial sedan, $935; Super 4-dr., $915. 
| CADILLAC ‘49 (62) sedanet, $2,460*; 
| 4-dr., $2,450*. ‘47 (61) 4-dr., $1,300*. 
‘46 (62) 4-dr., $1,180. 
CHEVROLET—’50 FL Deluxe 2-dr., $1,535; 
| SL Deluxe club coupe, $1,710*, $1,465. 
| °49 SL Special 2-dr., $1,175, °48 FL 
aerosedan, $1,070. ‘47 FM 4-dr., $805. 
| '46 SM 4-dr., $805. '42 4-dr., $500. 
CHRYSLER —’50 Highlander Newport, §$2,- 


| 340*, '49 NY 4-dr., $1,405*. '47 Windsor 
4-dr., $900. 

DeSOTO—’'50 Custom 4-dr., $2,085*; Deluxe 
club coupe, $1,800. ‘47 Deluxe 4-dr., 
$850. 

DODGE—'50 Coronet 4-dr., $1,670, "49 


Meadowbrook 4-dr., $1,400; Coronet 4-dr., 
$1,325; Deluxe 4-dr., $1,180. °48 Custom 
4-dr., $850. 

FORD—’'50 CD (8) conv., $1,520; club 
coupe, $1,455. ‘49 conv., $1,210; Custom 
(8S) 2-dr., $1,200; club coupe, $1,025. 

FRAZER—’'47 4-dr., $605. 

'46 (6) 2-dr., $580. 


MERCURY—'51 2-dr., $2,150. °49 4-dr., 
$1,210. 
NASH—'51 Statesman 4-dr., $1,575. °49 


(600) 4-dr., $960. °'48 (600) 4-dr., $795. 


OLDSMOBILE—’49 (88) 4-dr., $1,630. °'48 
(66) sedan, $1,075; (76) sedan, $1,050; 
(68) station wagon, $1,050. '47 (98) 


4-dr., $950; 76) sedan, $820. 


SD sedan, 2 at $685; club coupe, $725. | PLYMOUTH—'49 SD 4-dr., $1,365; 2-dr., 


’41 (6) club coupe, $350; sedan, $200. 
"40 sedan, $125, $480; conv., $550. 


HUDSON—’48 Commodore (8) sedan, $700, | PONTIAC—’50 Catalina, $2,340, 


’46 Super (8) sedan, $450. 


KAISER—’51 Henry J (4) sedan, $1,160. 
MERCURY—’'50 club coupe, 


$1,645. °49 


$1,200. 


'48 SD club coupe, $1,010; 2-dr. 
$930. m9 ; 


'46 2-dr., $725. 


'47 «(8) 
sedan, $900. 
STUDEBAKER—’50 Champion conv., §$1,- 
430; club coupe, $1,405. 
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toledo Election Jolts Gosser ... 
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Vehicle Output Cut 


By Labor Unrest 


(Continued from Page 2) 


decisively repulsed the joint AFL- 
CIO effort to unseat him. 

Toledo’s voters dealt a blow to 
the prestige of Richard Gosser, 
embattled UAW vice-president 
and promoter of the area-pension 
plan in that heavily industrial- 
ized area, 

The support of Gosser and or- 
ganized labor in the Toledo race 
went to the incumbent Democrat, 
Thomas A. Burke. The other con- 
tenders were Reams and Republi- 
can Judge Homer A. R, Raney, 
former congressman. 


Reams, mainly assailing Burke 
as a “stooge” for Toledo UAW Boss 
Gosser, benefitted from the _ split 
vote. He won the plurality with 
47,967 votes, while Burke got 42,685 
and Raney, 39,005. 

* * * 

= upshot of the Toledo race 

was renewal of efforts to over- 
haul Toledo UAW leadership, with 
Gosser as the chief target. A group 
of rebels within Toledo UAW 12 
set up the Union Equity League, 
and the principal organizer prom- 
ised an intensive campaign against 
Gosser during the area delegate 
elections preceding the international 
UAW convention next April. 

The strike of 2,000 UAW work- 
ers at American Metal Products 
began Oct. 31 after an employe was 
suspended for violating the com- 
pany’s ban against eating anything 
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but candy and chewing gum on 
the job. 

Spokesmen for the company in- | 
sisted that the eating grievance | 
was a subordinate issue, Pack- 
ard was closed by the strike Nov. 
10, and officials said the shut- 
down would be utilized for tak- | 
ing of inventory. Nash halted its | 
Kenosha (Wis.) lines Nov. 13. 


Aggressive pickets at the Ameri- 
can Metal Products plant almost 
succeeded in halting removal of 
Lincoln dies on Nov. 10. They flung | 
bricks and smashed two cars into| 
a truck carrying the dies out of | 
the struck plant. 

Police quelled the demonstration | 
in short order and the dies were} 
taken safely to the Lincoln plant. 
Ford management had obtained a 
court order allowing their removal. 





* * * 
7“ HIS statement on the Rouge | 
output situation, Bugas_ said 


Stellato had “admitted his inabil- 
ity to persuade his membership to| 
cease the slowdown actions which 
a know are causing these lay- 
offs.” 


Bugas said he had pointed out 
an apparent paradox in union pol- 
icy in a telegram to UAW Presi- 
dent Walter P. Reuther. 


“Our desire to bring our pro- 
duction to an increased rate, a 
rate that has been in effect for | 
most of the months of this year, 
is certainly in agreement with | 
the policy that you have publicly | 
advocated time and again of in- | 
creasing steel production in the 
U. S.,” he wrote Reuther. 

“The opposite is happening in 
our steel mill. It would appear that 
one of the best places to begin is 
in the only major steel operation 
within the jurisdiction of your 
union, 

“There seems to be little merit! 
in decrying lack of steel capacity 
in the production economy unless 
effective means are taken to utilize. 
fully the capacity that exists.” 

+ * * 

A FORD management position 

was rejected by the New Jersey 
supreme court last week in a de-| 
cision upholding award of unem- 
ployment benefits to 4,000 employes | 
made idle by the “speedup” strike | 
at the Rouge plant in May and) 
June, 1949. 

Company attorneys had agreed) 
that the work stoppage at the Lin- 
coln-Mercury plant in Metuchen, | 
N. J., was related to the labor dis-| 
pute in Dearborn. The idled em- 
ployes, they added, thus were strik- 
ers and not entitled to unemploy- 
ment benefits, 

UAW lawyers, representing the | 
4,000, maintained that the New 
Jersey workers did not partici- 
pate in, finance or take any part 
in the Rouge dispute. 

Renewed optimism on the future 
of management-labor relations at 
General Motors was voiced last 
week by President C. E, Wilson, | 
who spoke on a nationwide net- 
work from Philadelphia. 

Wilson was presented with a gold 
medal award of achievement by} 
the Wharton school of finance and 
commerce of the University of 
Pennsylvania. He was cited for 
“the greatest contribution to Amer- 
ican business during 1950.” 

* * + 

ISCUSSING the five-year con- 

tract between GM and its union, 
Wilson said he considered it “néi- 
ther inflationary nor deflationary.” 
He forecast that the “annual im- 
provement” pay raises of four cents | 
per hour would have a stabilizing | 
effect on purchasing power. 

“The annual improvement fac- | 
tor,” he explained, “is approxi- 
mately 2% percent of average 
wages, Many people think it was 
arrived at based on what we ex- 
pect or can achieve in General 
Motors. This is not so. 

“The 2% percent annual improve- 
ment factor is somewhat less than 
the nation’s manufacturers have 
been able to achieve on the average 
in the last 50 years. In addition, 
in 50 years the standard work week 
has been reduced from 60 hours 
to 40.” 
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*Estimated 1950 Total: 1,426,000. 


Every Advertisement in 


Automotive News 


Gets a Position Break! 


sion Men, over 39,000 of them, in 
the car factories and dealerships. 
They renew their $8 yearly sub- 
scriptions at a rate of 83.7% ... 
highest in the industry. 


Today AUTOMOTIVE NEWS is giv- 
ing its readers more to read than 
ever before. Lots of news, lots of 
pictures, and readability all the 
way through. 

Advertisers find the make-up of 
AUTOMOTIVE NEWS is made-to- 


order for good readership ratings: 
RESERVE SPACE NOW 


Automotive News 
NPE CCL ELD 


hed 


e The big pages mean that every 
advertisement is near editorial 
matter. 

e The fresh news, on every page, 
means advertisements are seen 
from cover to cover. 


issued April 30, 
Tt ld Close 


e e h 15, ih 23) 
Your advertisement is assured of a 


a “Position Break.” It’s assured, 
too, of an audience with the Deci- 
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Baltimore Chevrolet Dealers 


Nearly 700 contract years are represented 


agreements in Baltimore recently. Left to right, front row: H. Deets 
Paul Snodgrass, Street, Md.; Paul E. Jones, Snow Hill, Md.; J. J. Taylor, 
Annapolis, Md.; Trammell Hollis, Martinsburg, W. Va.; R. L. Virts, Charles Town, W. Va.; 





Sign Contracts— 
by this group of Chevrolet dealers shown above, after they had finished their 1951 selling 
Warfield, Mt. Airy, Md.; Edward C. Green, Kingsville, Md.; E. 
Berlin, Md.; Harry Oliphant, Salisbury, Md.; Andrew Krause, 
L. Bates Russell jr. Chestertown, Md. Second 


row: Russell Hallowell, Federalsburg, Md.; Edwin C. Creeger,- Thurmont, Md.; J. S. Guy, Clements, Md.; M. S. Ohler, Taneytown, Md.; 
C. H. McDonough, Round Hill, Md.; Charles D. Linthicum, Cambridge, Md.; M. E. Ruffner and C. B. Graves, Luray, Va.; Thomas ¥ 
McDonagh, La Plata, Md.; J. Ernest Bell, Leonardtown, Md.; Herman Schulze, Greenwood, Del.; 4. M. Dinsmore, Rising Sun, Md.; 
Clarence Newsome, Betterton, Md.; C. L. Johnson, Onancock, Va. Third row: J. Herbert Hanna, Bel Air, Md., and Charles W. Hoffman, 


Hagerstown, Md. 


Looking Behind Figures . . . 
Profitless-Sales Squeeze Seen 


(Continued from Page 1) 


healthy level, while in many cases 


they are made at the expense of 
unhealthy, profitless deals. 

Some dealers in this area also 
advise that factory inventory re- 
ports be taken with a grain of 
salt. They say that they do not 
want their quotas cut, and thus 
report low to factories in their 
10-day reports. 

Stiffened terms under Regulation 
W are generally blamed for stop- 
ping the market cold. 

Unless the terms are eased, some 
dealers say that production will 
have to be cut at least 20 percent. 
A 10 percent cut wouldn’t help, 
they say. 


* * * 


HERE'S an insight into the story 


behind the sales story: 
Last week Alexander Motors 


(Dodge-Plymouth) in Dallas adver- | 


tised that, with more than 600 new 
Do2ges to be moved, it was cutting 


the price from $1,995 to $1,495. | 
al- 


(This was on the Wayfarer, 
though the ad did not specify.) 

As a result, on Nov. 10, 14 cars 
were sold, and on_ succeeding 
days, 27, 31 and 49 for a total of 
121 in four days. 


To get perspective, a week be-| 
fore Regulation W went into effect, | 
89 cars were sold; a week before 


terms were limited to 15 months, 
30 cars were sold and Nov. 3-10, the 


week before the sale, 12 cars were | 


sold. 


Other dealers have been less ex- | 


treme, advertising “sales” but rare- 


ly mentioning prices. 
* * + 


OT everyone in this area blames | 


Regulation W for the market 
freeze. Some in banking circles look 


on the situation as a flat spot re- | 


sulting from the Korean buying 
orgy—not only in cars but in other 
products. 

“People got so loaded up,” a 
banker said, “with television sets, 
refrigerators, washing machines, 








FOR ALL CARS 1940 TO 1951. 


PLASTIC 


Made of LUMITE or SUS- 
KANA (candy-stripe 3.00 


fi 
extra.) Top trimmed with sore. 


Tax Included 
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1200 W. ADAMS ST. BOX 
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all.” This lot and several others 


d so forth that they have | 
ah ons Ee | are heavily stocked with “new- 


it out for a while and digest 
this stuff. used” cars of all makes. 


“But the income level is so high| Texas insistance on independent 
that they'll soon be back in the | trading lays the groundwork for 
market again. And since cars are|this situation. A chain-store law 
the No. 1 object of the buyers’ af-| prohibits factories from suggesting 
fections, things will brighten up for|delivery prices, and thus there is 
the auto dealers.” |a good deal of confusion as to what 

In fact, some see a return of|the price of a new car is in Texas. 
| Texas auto men insist, however, 


boom days. | . ; 
: +. |that the Texans like it that way, 


| STRIKING thing about the Texas/Since it permits long trades with 
\ market to a visitor is the fierce |Customers. They tell of one new- 
\competition from unauthorized deal-|Car dealer who went broke trying 
lers in new or nearly new used cars. | to follow suggested prices. The cus- 
Independent dealers have an edge|tomers were used to trading and 
in that they are not restricted to| didn’t like his trades. 
factory quotas, nor to lines, For 5 
insane, one non-authorized dealer eee present market here is ad- 
advertises: mittedly cold. And there are a 
“Make one call and see them |few pessimistic dealers who talk 
. of deep depression, and getting 
their money into something that 
will weather the storm. 
But the majority scem to be of 
a confident nature. 

They see Texas busting its 
britches in expansion, and if you 
talk of the long-term market, you 
get what the folks here call a 
Texas brag: 

“If cars can be sold anywhere, 
they can be sold better in Texas.” 


Top Trucks 


New-truck registrations for 
nine months, plus 13 states for 
October: 

1949 Pos. 
267,814— 1 
142,489— 2 

71,730— 4 
63,209— 5 
89,996— 3 

43,537— 6 
27,151— 7 

6,2386— 8 

4,978— 9 

4,140—10 

2,829—12 

3,154—11 

1,162—14 

1,258—13 

374—17 

955—15 

300—18 

731—16 

177—20 

277—19 


Make 
Chev. 
Ford 
Inter’! 
GMC 
Dodge 
Stude. 
Willys 
White 
Mack 
Diam. T 
Diveo 
Reo 
Brockway 
Autocar 
Pontiac 
Federal 
Kenworth 
Crosley 


1950 Pos. 
1—325,294 
2—243,910 
3— 82,614 
nies 
a 


73,440 
71,076 
6— 37,158 
J— 18,281 
8— 8,658 
9— 6,968 
10— 4,387 
|} ll— 3,079 
12— 2,685 
13— 1,646 
14— 1,564 
15— 1,215 
|| 16— 1,046 
|| 17— 467 
18— 340 
19— 265 Sterling 
20— 229 FWD 
Total All Makes 
835,680 734,829 

For further details see page 
22, today’s issue. 


N. C. Dealers Cited 
For Promotions 


On Dealer Week 


RALEIGH, N. C.— Members of 
the North Carolina Automobile 
Dealers Assn. “came through with 









al Automobile Dealer Week, the as- 
| sociation reports. 

The promotion in the state was 
|sparked by newspaper advertise- 
ments, radio programs, showroom 
demonstrations and exhibits and 
|open houses, 

In Fayetteville, approximately 
9,000 people attended a show and 
parade. Each dealer donated $50 
in merchandise or trade for prizes. 





Were given away during the eve- 


ning. 
Smithfield dealers sponsored a 
square dance. Several thousand 


|people attended. There was free 
entertainment and refreshments. 


flying colors” in observing Nation- | 


Two hundred cases of cold drinks | 


48 HOURS 


IS ALL WE NEED TO MAKE UP AND SHIP YOUR ORDER 





F. J. DeTamble, Winston-Salem, | 
reports that window streamers and | 
mailing stickers were distributed | 
to Forsyth county dealers. Winston- | 


Salem dealers who have radio pro- | 
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Obituaries 








TRENTON, Mich.—Col. Herbert 
|W. Alden, 79, a founder and board 
|chairman of Timken-Detroit Axle 
Co., died Nov. 11 
at his home here. 

He remained ac- 
tive as director of 
engineering until 
his death. 

Col. Alden help- 
ed organize Tim- 
ken-Detroit in 
1909. Previously 
he had served for 
three years as 
chief engineer of 
Timken Roller 
Bearing Co., of Canton, O. 

From 1905 to 1906 he was with 
Pope Mfg. Co. and Electric Vehicle 
|Co., Hartford, Conn, While with 
'those firms he developed the first 
'four-cycle vertical gasoline engine 





Col. H. W. Alden 





jand designed the first magnetic) 


| chain drive. 

| He was detailed by the Army in 
World War I to develop a tank 
|program. He designed the Mark 
| VIII tank. For his work he re- 
|ceived a distinguished service 


| medal. 


A member of many engineering | 


| societies, Col. Alden was president 
‘of the Society of Automotive Engi- 
neers for two terms. He was also 
a member of Tau Beta Pi, honor- 
jary engineering society. 

Col. Alden was born in Lynndon- 
ville, Vt. He was graduated from 
Massachusetts Institute of Technol- 
ogy in 1893. 


|Buick’s Taylor, 60. 
Killed in Accident 


FLINT.—Lester M. Taylor, Bu- 
ick distribution director, died in an 
accident near Wakefield, O., Nov. 
12 while driving to Pittsburgh. 


Mr. Taylor, 60, was a native of 
Pittsburgh and a graduate of the 
University of Pittsburgh. He 
worked for Westinghouse there 
i\from 1910 to 1916, when he came 
to Flint as assistant to the general 
manager of Dort Motor Car Co. He 
became production manager, then 
| general works manager at Dort and 
|joined Buick in 1923 as assistant 
superintendent of the car assembly 
division. 
| Except for a short period with 
|A. C. Spark Plug division, he had 
been with Buick since 1923 and had 
been in charge of car distribution 
|for 16 years. During the war he 


| Buffalo Dealers Cancel 


1951 Auto Show Plans 


BUFFALO. — The Buffalo Au- 
tomobile Dealers Assn. has can- 
celed plans for its 1951 auto 
show. Unsettled world conditions 
make it almost impossible to lay 
proper plans for such an under- 
taking, the association’s board 
of directors said. 

The association conducted a 
highly successful show here in 
February of this year, its first 
such event since the outbreak 
of World War II. 








CUSTOM TAILORED SEAT COVERS 


GUARANTEED FIT AND WORKMANSHIP 
FIBRE 


Premium vinyl-coated heavy 
Deluxe construction 


Tax Included 


50 OLDS 98, 50 CADILLACS AND 48-50 HUDSONS. 


WHOLESALE SHIPMENTS ONLY 
Send for Sample Book 


DAVIS SEAT COVER MFG. CO. 
“Depend-a-fit" 





|grams used them to publicize the 
| week. 
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Ariz. Convention 


Opens Saturday 
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Heavy water repellant 
treated durable rayon in 
















finest Leatherette and i soenrene San vat 4 a maroon, e 
boxed with heavy rayon. els. 4 colors green and gray. h 
iS"petterms fe mk rsd ies (| Ln Phoenix 
17.95 18.95 9.00 9.50 10.25 10.75 | PHOENIX, Ariz.—Arizona auto- 
mobile dealers will open their four- 


Tax Included 





day annual convention at Hotel 
Westward Ho here Saturday (Nov. 
| 25). 

| The association expects the larg- 
jest turnout in history. 
| Dealers’ problems will be dis- 
| cussed by Paul Millians, vice-presi- 
dent of Commercial Credit Corp., 
who will speak on “Net Results,” 








CARS. 1.00 FOR K-F, 50 BUICKS. 







Seat Covers 


JACKSONVILLE 3, FLA. 





Thomas W. Stokes Co., whose topic 


2316 
will be “Income Tax.” 

















Crosley's Face Is Lifted— 


Timken-Detroit Chairman 


was director of armament con- 
tracts and sales for Buick. 


* * * 


Herbert P. Hakes, 58, 


Albany Nash Dealer 

ALBANY.—Herbert P. Hakes, 58, 
vice-president and sales manager 
of Hakes & LeBourveau, Inc 
(Nash), died last week from a heart 
attack following a brief illness. 

He was treasurer of the New 
York State Automobile Dealers, 
Inc., and for many years a leader 
in the Albany Automobile Dealers 
Assn. as. secretary-treasurer and 
| president. He also served as county 
vice-president for the state asso- 
ciation and as area chairman for 
| NADA. 

7 * * 
William E. Peugeot 


BUFFALO.—William E. Peugeot, 79, a 
| pioneer in the automobile business in Buf- 
falo, died Nov. 10. Around the turn of 
the century, Mr. Peugeot was one of the 
city’s leading businessmen He was secre- 
tary-treasurer of Conrad Motor Car Co., 
maker of steam-driven automobiles. He 
also had many other business interests. 
* * * 


William Hanchett 


INDIANAPOLIS.—William A. B. 
chett, 68, formerly vice-president and gen- 
eral manager of Packard Indianapolis Co 
Inc., and previously emploved by Genera! 
Motors at San Francisco. died Nov. 9 in 
his home in Phoenix, Ariz., where he had 
‘ived since 1942. 

* * * 
Charles A. Uptegraff 


DAVISON, Mich.—Charles A. Uptegraff 
56. oldest Chevrolet dealer in Genesee 
county, died while on a hunting trip last 
week Death was attributed to a _ heart 
attack, Mr. Uptegraff opened an auto 
repair shop here in 1915 and was Davi 
| son's first mayor after it became a city 


‘Over 300 Attend 


| Pontiac’s 25th 


Sales Convention 


PONTIAC. — Theme of Pontiac's 
silver anniversary sales convention, 
Nov. 15-17, was: “Every factory 
man a goodwill salesman.” 

Over 300 members of the com- 
pany’s wholesale organization at- 
tended the parley held in the au- 
ditorium-theater of the new Pon- 
tiac engineering center, which is 
nearing completion. 

The convention's “goodwill” theme 
was dramatized upon the basic 
structure of a well-known Broad- 
way play with professional actors 
and factory representatives playing 
the leading roles. 

L. W. Ward, general sales man- 
ager, said that similar anniversary 
sales programs will be held in each 
of Pontiac’s 25 zones during the 
month. 


Han 








Gas Tax Boom in Tenn. 

NASHVILLE.—A report by the 
state department of finance and 
taxation compares tax revenues for 
July 1 through Oct. 31, 1950, with 
the same period in 1949. It shows 
$15,042,169.79 was collected in the 
four-month period this year in 


|gasoline taxes, for an increase of 
19.86 percent Over the $12,549,730.90 
‘collected last year. 





“The most-improved car we have ever built'' is the description given the 1951 Crosley 
by President Powel Crosley jr. Nine-inch brakes and roll-down windows are among th 


and Mark H. Cochran, partner of | innovations. Price increases range from $52 to $74, and a new business coupe priced a 


$915.50 has been added to the standard line. Shown above is the Super station wagon 
priced at $1,046. Note propeller on spinner in front, (Story on page 2.) 
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Jetroit Dealers 


Co Meet Dec. 12 


DETROIT. — The Detroit Auto 
vealers Assn. will hold its annual 
1eeting Dec. 12. This year’s meet- 
ing will be open to members’ wives, 
a DADA spokesman said. 

Entertainment for the gathering 
will be provided through the cour- 
tesy of various sales finance firms. 


PROVEN FORMS 


Thousands of Successful 
Dealers Use Them! 





NEW CAR ORDER PAD 
“LETS TRADE" PROPOSALS 


SALESMAN'S DAILY 
WORK REPORT 


USED CAR ORDER PADS FOR 
"50-50" AND "AS IS" SELLING 

















MASTER CONTROL USED CAR 
INVENTORY RECORD SHEETS 





“MY DAILY WORK" 
Salesman’s Pocket Prospect 
Book 


USED CAR STOCK REPORTS 
FOR SALES DEPARTMENT 


: Send Today for ‘Free Samples 


MODERN SELLING 
METHODS 


P. O. Box 666 ~—Louisville 1, Ky. 
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MAKE $4.00 PROFIT ON 
EVERY $10.20 SALE! 

This proven engine Heater heats 

water In engine block in 30-60 

minutes... for SURE START- 

ING no matter what the tem- 

perature. Simple, permanent tn- 
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replace with Heater. Cord ex- 

tends through grill, plugs into 

any 110 volt outlet. Models for 

ali passenger cars, trucks, and 

farm tractors. 
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@ 

half of the United States. 

Contact your nearest jobber. 
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FIVE STAR MANUFACTURING CO. 
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isfied users—22 million po- 
tential sales in the northern 
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ELIMINATING ALL DIE COSTS 
Quontities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
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Write for details. 
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Phila. 45, Pa., Dept. A 
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Dealers Gain Support. . . 
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| 

|at present. These are perilous times 
jin the economic field, and we do 
need rather tough credit controls, 





Reg. W Hearing Delayed i aeee Genus One 


(Continued from Page 1) 


that the response to its survey of 
dealers was so great that outside 
help had to be employed to assist 
the NADA statistical department in 
compiling the results. 

There were reports that the 
FRB was also active in rounding 
up statistics on new and used-car 
sales and dealers’ stocks, 

One Washington report said FRB 
officials believe credit controls are 
working smoothly and that no 
changes are in sight before mid- 
January. It was said that the 
board feels car sales have declined 
as much from seasonal dropoffs 
|}and model changes as from stiffer 
|credit controls. 
| Dealers find themselves 
| paradoxical situation. They main- 
|tain that their new-car sales went 
linto a tailspin after Oct. 16, when 
|time payment limits were cut to 
/15 months. 

* 


| AS STOCKS of new cars began 


to climb, dealers have heard 
that production § curtail- 


* * 


| 


| reports 


|ments next year May mean a con-| 


|tinuance of the quota system for 
apportioning '51 models, with the 
{number of new models a dealer 
|gets next year based on his vol- 
}ume this year. 

This factor, coupled with the 
usual seasonal necessity for deal- 
ers to clean out their old mod- 
els in preparation for shipments 

| of ’51 models, has resulted in a 
relatively good volume of sales 
in some areas, 

It is, in many cases, a volume 
obtained at the expense of profits. 
Long trades and sizeable discounts 
have returned as dealers attempt to 
reduce their stocks and keep their 
unit sales figures high as a hedge 
against a quota system in 1951. 


In some cases, it is learned, | affect both producers and con- 


ers are fudging on their sales and 
|/inventory reports to the factory— 
|in the hopes of maintaining their 
share of restricted production next 
year. 


I cite figures to show that new- 
car sales have declined 25 to 50 
percent below early September lev- 
els, the FRB can reply with fac- 
tory sales statistics, 
declines of about 15 percent. 


* * * 


days of November, a 21.8 percent 
increase over the same period last 
year. 

Buick sales in October amount- 
ed to 36,752 units, the factory 
said, against a September total 
of 43,743. The figure of 12,182 for 
the first 10 days of November 
was greater than sales in the 
first 10-day periods of either 
September or October. 

Oldsmobile listed 26,374 deliver- 
ies in October, against 32,235 in 
September. Pontiac reported the 
“greatest October sales” in its his- 
tory with 33,808 units delivered, an 
increase of 10 percent over Octo- 
ber, 1949. 

Mercury announced 25,466 new- 
car deliveries during October and 
pointed out that sales in the last 
10-day period of the month 
amounted to 9,399 units, against 
8,856 in the second 10-day period of 
October. 

* 


* * 


~UCH figures are not going to do 
“ any harm to the FRB’s case 
that 15 months to pay is not an 
overly severe restriction. It will be 
up to NADA to prove that these 
factory sales are now part of deal- 
ers’ stocks or that they have been 
passed on to customers at little 
profit—or loss, in many cases—to 
dealers. 

Both NADA and the National 
Used Car Dealers Assn. should 
have little trouble proving that 
used-car sales have been dras- 
tically affected by the 15-month 
credit terms. It should be equal- 
ly simple to demonstrate the drop 
in prices which used cars have 
taken since Sept, 18. 

It would appear that the FRB 
would have to call on a formula, 





in a} 


|fer purchasing for 


which show} 
the week took place 

Buick, for instance, reported 12,-| Angeles where a group of new-car}| 
182 new cars sold in the first 10|dealers filed suit in federal court) 
|seeking to block 


not present even in statistics, to 
refute the NADA and NUCDA fig- 
ures on used-car sales and prices. 


Among those rallying to the deal- 
ers’ cause in the row over credit 
were two finance company officials, 
T. E. Courtney, president of North- 
ern Illinois Corp., DeKalb, IIll., and 
Arthur J. Morris, founder, presi- 
dent and chairman of the Morris 
Plan Corp, of America. 

* * * 
ORRIS, in Cleveland for a Bank 
of Ohio board meeting, de- 
clared that “the whole idea of con- 
|trolling consumer credit is prepos- 
terous when undertaken by bureau- 
|cratic dictation.” 

He said that “the federal au- 
thorities simply and obviously do 
not know enough about the busi- 
ness they are attempting to con- 
trol.” 

He suggested that the proper and 
|simple way to control credit, if it 
‘must be controlled, would be “to 
summon banks and finance com- 
panies engaged in consumer credit 
lending to agree upon fair terms, 
such as 25 percent down and a 
limit of 18 months to two years, 
according to the amount of the 
|unpaid balance.” 

Courtney, in a lengthy letter to 
Senators Scott Lucas and Paul 
Douglas of Illinois, attacked both 
Regulation W and the capability 
|of the FRB to regulate any finance 
company or bank transactions. 

* * + 
Cease said that his firm 

4 services “about 700 dealers” in 
the northern Illinois territory and 
that members of the Illinois Sales 
Finance Assn., of which he is pres- 
ident, handle 4,000 dealers. 

He declared that new-car sales 
\“have dropped 40 percent in our 
er and used-car sales have 
declined at least 65 percent.” 

Henry H. Heimann, president 
of the National Assn. of Credit 
Men, predicted in Detroit that 
| curbs on installment buying will 


| sumers adversely. 

“Drastic credit controls may de- 
a time,” he 
said, “but they can only defer the 
|inflationary crisis until 


it is sure to 


result in price increases.” 
* . * 
NOTHER development during 


in Los 


enforcement of 
Regulation W. 

The action claimed that credit 
curtailment represents class leg- 


Dealers File Suit 
In Los Angeles to 





| Block Reg.W 


LOS ANGELES.—Three auto 
dealers and a would-be buyer last 
week filed a federal court suit here 
|asking that Regulation W be de- 
|clared unconstitutional. 

A temporary injunction to re- 
|strain the Federal Reserve Board 
|\from enforcing the law until the 
| suit is decided was asked. 
| Plaintiffs are K-F Distributors, 
Kaiser-Frazer wholesaler for south- 
ern California; Holmes- Tuttle 
(Ford), Beverly Hills; Murphy- 
Culver Corp. (DeSoto - Plymouth), 
Culver City, and Jane Rinck. 

They claim that the credit curbs 
represent class legislation since it 
allegedly discriminates between the 
rich and poor. The petition points 
out that no controls were placed 
on manufacturers, with the result 
that cars are piling up in ware- 
|houses of dealers and distributors. 
| It is understood that the plain- 
| tiffs have engaged the attorney 
|who won the case against the gov- 
iernment in 1939 which tossed out 
the NRA as being unconstitutional. 

Dodge Adds Van Devere 

R. A. Van Devere, pilot and air- 
port operator, is Akron’s newest 
Dodge-Plymouth dealer. The deal- 
ership is a new one. Van Devere 
had been a Packard dealer for the 
past three years. 





after the| 
| preparedness program, or when we 
F DEALERS, through the NADA, | reach a more peaceful period. When | 
|this tremendous volume of buying | 
|power is released, 


| L. W. LEE MFG. CO. 287 montrose ave 


Portland Automo- 
bile Dealers Assn. that “when 
the FRB rushed its restrictions 
on consumer credit, it made a 
mistake, but I think Regulation 
W is a fluid thing and will be 
modified.” 


don told the 
islation, since it seemingly dis- 
criminates between the rich and 
poor. The suit asked declaratory 
relief and an injunction prohib- 
iting enforcement of credit curbs 
pending final hearing and deter- | He revealed that he had for- 
mination. warded his own demand to the 
Two other U. S. Senators also | FRB’s board of governors for a 
agreed with automobile dealers that | review of the current credit situ- 
the 15-month terms of Regulation|ation. He said he had received 
W are too severe. “volumes of letters and telegrams” 
Sen. Frear of Delaware, a mem- | from automobile and lumber people 


ber of the Senate Banking and|'" Oregon. 


eae : iat | Arizona’s senators and congress- 
Currency Cee (which drafted | non sent a telegram to the FRB 
the law authorizing imposition of | 


: ; protesting the cut in the time pay- 
credit controls), said: “I believe) ment period. The wire stated: “It 
that automobile and car buyers/is strongly recommended that the 
who have been protesting about|/terms on automobiles be returned 
that probably have a good case.” {to those of Sept. 18. If the longer 
Ra terms are not allowed on automo- 

“"MHOSE terms seem a little too! biles, then there should be a reduc- 
drastic when automobiles are|tion in the production of automo- 
being produced at the rate they are’ biles.” 











AOE Me Ea as 


DON’T pass up THE EASY+PROFITS 


...with LEE safety, dress-up accessories! 


GRILLE-FIT LIFETIME 
Sealed Beam FOG LIGHTS 


No other accessory adds so much car beauty and 
distinction as foglights--especially the new LEE 
Grille-Fit. Custom built for Chevrolets and Pon- 
tiacs--1949, ‘50 and ‘51. Fits snugly into grille. 
Once installed, it’s permanently in focus. NO 
MOUNTING BRACKETS -- NO HOLES TO DRILL. 
Installed in 20 minutes. Heavily chrome plated to 
conform to SAE specifications for outside chrome. 
With clear or amber Sealed Beam. A plus value 
and service your customers will appreciate. 


Dealer's Cost $11.97 pair Retail $19.95 pair 

















LITE-GUARDS Chrome Plated 7 
| LICENSE LIGHT COVERS oO 


Gives that all chrome look in a matter of minutes 
| «at extremely low cost. LEE Lite-Guards fit 
snugly ever present license light housings on all 
| 1949, 1950 and 1951 Chevrolets and Pontiacs. 
Easily attached with o screw driver. Attractively 


packaged in pairs. 
Dealer’s Cost $2.10 pair Retail $3.50 pair 


Order thru your Jobber or direct 
Ask for catalog sheet. Write today! 
Sold thru Chevrolet and Pontiac Dealers Exclusively 
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Now in Book Form 


JOHN O. MUNN’S 
‘A Guide to Automobile Selling 
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Few men today have as 


knowledge of the auto business as 


as Munn. There are fewer still who have his 
o. Munn understanding of dealer problems, gleaned 
By John © from 40 years' experience. 
ass - 


Selling versus Overallowance—Put this book in the hands of every one of your 
salesmen. Guide them in the techniques that de-emphasize the importance of the 
used-car allowance. Each chapter of this cloth-bound book is a money-maker. 
Sixty-four idea-packed pages. 


$3.50 per Copy, postpaid 
BOOK DEPARTMENT 
2666 Penobscot Bidg. 


BINDER for 
Automotive News 


NSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recentiy have we been able to secure 
a quality binder which will stand the gaff 

and which we can recommend. This binder 

| is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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Wilson Named President . 


Growing NUCDA Sets 
Drive Against Curbs 


(Continued from Page 2) 


the Senator Maybank hearing on| publicity agency to get across the 
the basis of a questionnaire it had|story of the danger that exists to 


sent among NUCDA members. 

Meantime, Frank Cain, of Dal- 
las, counsel for the Texas dealers, 
also was seeking to represent 
NUCDA., 


Joseph Danzansky told the dele- 


gates that he saw a pretty good 


chance of getting relief from the 


credit curbs. 

Cain called for a broad attack 
through an alliance with NADA 
and the American Finance Confer- 
ence. 

“Businessmen,” said Cain, “accept 
too readily the mandates of bureau- 
crats.” 

* * + 
H® ASSERTED that the govern- 
ment bureaus rely on evidence 
prepared by civil-service employes, 
and that the evidence is one-sided. 

“We are in for a big armament 
program that will tax us to the 
limit,” he said. 

“But if we are going to let 
bureaucrats rely on one-sided 
material, we might as well kiss 
our freedom goodby.” 

Cain asserted that dealers could 
expect another OPA by February, 
unless something is done to get 
the government-control program 
on a reasonable basis. 

He urged the hiring of a top 


e * . 
Virginia 
(Continued from Page 3) 

Luhring sr., president of Luhring 
Motor Co., Inc., Norfolk, expanded 
the common cause idea. His reso- 
lution, endorsing Virginia’s Sen. 
Harry F. Byrd, adopted by dele- 
gates, commended the legislator as 
a “voice in the wilderness plead- 
ing for a stop to extravagant, reck- 
less spending of tax dollars by 
socialists and boondogglers for eco- 
nomic planning theories of the great 
many crackpots who have infested 
our government in Washington. 

“We take glowing pride in the 
fact that our senior senator, de- 
spite party labels, had the cour- 
age prior to Tuesday, Nov. 7, to 
go into Ohio and make speeches 
on behalf of better government 
and in support of Sen. Taft’s 
level-headed and sane advocacy 
of integrity in government .. .” 

New officers who took their posts 
at the closing session were: J. L. 
Tysinger, Hampton, president; C. 
T. Moses, Appomattox, first vice- 
president; W. Fred Duckworth, 
Norfolk, second vice-president; Paul 
R. Lauritzen, Richmond, third vice- 
president, and W. G. King, Rich- 
mond, secretary-treasurer. 


Space Goes Fast 
After Drawing 


For Chicago Show 


CHICAGO. Less than 29,000 
square feet of the 160,000 square feet 
devoted to exhibits is still avail- 
able for the 43rd annual Chicago 
Automobile show to be held at the 
International Amphitheater Feb. 17 
to 25. 

James F. McManus jr., chairman 
of the executive show committee, 
released this information last week 
after tabulating figures on space 
drawings to date for the car and 
truck sections. 

Representatives of truck manu- 
facturers spoke for 38,655 square 
feet, as against 38,408 taken by nine 
truck manufacturing companies at 
drawings for the 1950 show. 

The show committee stated that 
“with several more large truck ex- 
hibitors still to be heard from, an 
even more comprehensive truck 
display than at the last show is 
indicated.” 

“A special program to highlight 
the truck section of the show is 
planned,” it was disclosed, “and all 
groups of truck and hauling equip- 
ment users will be invited to attend 
the show. 

“Invitations will be sent to ap- 
proximately 15,000 fleet operating 
company executives, motor freight 
carriers, automotive repair indus- 
try, etc., in the eastern, central and 
midwestern states.” 











the people. 

The united job, he said, should 
be handled by a nine-man board 
composed of three each from 
NUCDA, NADA and the American 
Finance Conference. 

+ + * 
ENERALLY, the dealers were 
pessimistic about business. Old- 

timers like Howard Stark, of Den- 
ver, predicted that two-thirds of 
the used-car dealers would be out 
of business if credit terms re- 
mained unchanged. 

Cy Gorson looked for a slow 
market until the spring pickup 
in February. 

There were others, however, like 
Vernon Head, of Dallas, who went 
against this thinking. Head, who 
has been in the business 30 years, 
said that used cars aren't going to 
get much cheaper—“not when you 
get less new car for more money.” 

* +. * 

PEAKERS included J. Emory 

Clark, sales counselor, Dallas, 
who discussed sales problems; R. 
Earle O'Keefe, on financing prob- 
lems; Basil R. Creighton, on state 
laws; Richard A. Koch, on tax 
problems. 

William J. Cheyney warned of 
control dangers and Ned Jordon 
discussed advertising. 

Arthur C. Horrocks discussed the 
position of the U.S. in world civil- 


ization. 
* * + 


Texas Dealers Elect 


Glasscock President 

DALLAS. — Regulation W was 
blasted here last week at the an- 
nual meeting of the Texas Auto- 
mobile Dealers Assn. held in con- 
junction with the NUCDA meeting. 

New officers of the Texas group 
are Claude Glasscock, Tyler, presi- 
dent, succeeding R. W. Workman, 
Lubbock; R. L. Smith, Waco, vice- 
president, and Tom Blundell, Dal- 
las, secretary-treasurer. 

New directors elected include 
Blundell; John Kinnard, Fort 
Worth; Paul Bass, Tyler, and W. 
H. Miller, Waco. Waco was selected 
as the convention city for 1951. 

The Texas association called on 
the Federal Reserve Board to set 
immediately a date for a hearing 
to reconsider action tightening 
Regulation W terms. 

If such a meeting is not called 
within 15 days, the Texas dealers 
requested that Congress immedi- 
ately pass an act removing con- 
sumer credit controls from the 
jurisdiction of the board and estab- 
lish an independent board upon 
which members of the auto indus- 
try shall be properly represented. 


Gulf Gets Chicago Outlet 


PITTSBURGH. — Plans for the 
marketing of Gulf Oil products in 
Chicago are announced by R. M. 
Bartlett, Gulf vice-president, and 
William J. Hartigan, president of 
Hartigan Oil Co. 

Under an agreement signed by 
officials of the two companies, mo- 
torists of the midwest city will find 
Gulf products at neighborhood 
service stations for the first time 
on or about Jan. 1. 
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’Neil Marks 35 Years at Ford— 
Thomas J. O'Neil (left), car sales manager, Ford division, is congratulated by L. W. | defects. 
Smead, general sales manager, upon completion of his 35th year with Ford. He was pre- | 
sented a card bearing signatures of Ford executives and sales department associates at a new drive 
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New Title Law 


P Is Sought by 


Tenn. Dealers 


NASHVILLE.—Plans to make a 
in the 1951 Tennessee 
legislature to obtain enactment of 


-|a law establishing more stringent 


requirements on registration and 
titles of motor vehicles have been 
announced by David P. Whelchel, 
executive secretary of the Tennes- 
see Automotive Assn. 

A number of past attempts have 
been made to obtain such a statute, 
jand two such measures have been 
approved by the state legislature 
|but were subsequently ruled un- 
|constitutional because of technical 





Whelchel said final plans for the 
would be made at a 


surprise luncheon. O'Neil joined Ford as a clerk at Memphis, his home town, and trans-|meeting of the board of directors 


ferred to the sales department in 1926. 


10,000 Are Exp 


ected 


At NADA Convention 


MIAMI.—A preview of the Na- 
tional Automobile Dealers Assn. 
convention which will be held in 
Miami Beach Jan, 7-10 was given}! 
Miami auto dealers at their month- 
ly meeting by Ray Chamberlain, | 
general manager of NADA conven- 
tion affairs. 

Chamberlain said he expects an | 
attendance of around 10,000 at 
the NADA conclave and added | 
that the program will include | 
everything from streamlined busi- 
ness sessions to a repeat per- 
formance of the famed Orange 
Bowl spectacle which thrills thou- 
sands of Miamians and winter 
visitors during the New Year 
holiday. 

Early as it is, 3,000 registrations | 

have already been received, and 
the available space in 126 hotels | 
in Miami Beach and 15 in Miami} 
is steadily being spoken for, Cham- | 
berlain said. 

In addition to the hotels, Cham- 
berlain is booking reservations in 
motels for members who prefer | 
those accommodations. Chamber- | 
lain has also been given an esti- | 





speak. Their reports will be given 


| the delegates in printed form, along 


with all resolutions that are not 
controversial. 

Two speakers have been engaged. 
One is Sen. John W. Sparkman of 


| Alabama, chairman of the Senate 


committee on small business and 
one of the two senatorial repre- 
sentatives to the United Nations. 
The inspirational speaker will 
be Dr. Norman Vincent Peale 
of New York, who is pastor of 
the oldest Protestant church in 
the U. S., the Marble Collegiate 
Church of New York. 
Entertainment features 
lavish, Chamberlain said, 
Sunday afternoon (Jan. 7). 


will be 
starting 


Reg. W Loophole? 


Authorities See Few Sales Leaking Through 
Exemption Under GI Bill 


of his group in December, 


Tennessee and_ several other 
southern states have become a 
“dumping ground” for automobiles 
stolen in other states, largely be- 
| cause of the absence of effective 
title requirements, according to the 
| Tennessee highway patrol. 


“A proper title law would make 
it much more difficult to dispose of 
stolen automobiles in Tennessee,” 
|said J. D. Dolan, attorney for the 
|highway patrol. 
| Whelchel said one of the main 
|faults in Tennessee is the absence 
|of a central office for maintaining 
|motor vehicle registrations. With 
|registrations distributed among 
| the offices of 95 county court clerks, 
it is virtually impossible to trace 
|the title of a vehicle, he pointed 
lout. 
| A motor vehicle title law enacted 
|by the 1949 Tennessee legislature, 
jand scheduled to go into effect 
March 1, 1951, would have cured 
|this defect and also would have 
provided a central recording of liens 
{on motor vehicles. 









(Continued from Page 3) 


mate of some 5,000 dealers over the |in imparting details of the plan to 
country who have winter homes or/|the GIs who flocked to Central K-F 
accommodations in the Miami area, |to take advantage of it. There was 


but who won’t be counted until 
registration day. 

The business program has been 
streamlined as a result of experi- 
ence from former conventions, 
Chamberlain pointed out. The 
NADA adopted the clinic technique 
at Atlantic City in 1947, when a 
service forum was held, Last year 
at San Francisco there Were seven 
clinics, but that was found to be 
too many, he said. 

There will be three days of 
business sessions. On the first 
day, the morning clinic will be 
devoted to factory-dealer rela- 
tions and in the afternoon, busi- 
ness management and economic 
controls. 

On the second morning, dealer 
and customer relations will be the 
topic, and in the afternoon, gov- 
ernment controls and manpower. 

There will be one general ses- 
sion, that on the third day, and 
the program committee has pruned 
that to the bone, Chamberlain de-| 
clared. President Fred L. Haller | 
will limit his address to 15 min-| 
utes. Other officers and committee | 
chairmen are not scheduled to | 








Philadelphia Dealers Give TV to Hospital— 





‘a 


Mrs. M. D. Wallace, right, and Dr. Arthur P. Noyes, superintendent of Norristown state 
hospital (center) are shown accepting a television set from Edward J. Ronan, left, president 


of the Philadelphia Automobile Trade Assn. 
therapy program. 


The set was presented for use in the mental 


a good deal of suspicion in his 
mind that some of them were 
merely “shoppers” for competitive 
dealers. 

Neither Donkerbrook nor Donald 
Lucas, Central K-F president, took 
credit for conceiving the plan. Both 
said it had its origin in New York 
City. 

There is little doubt that the 
curiosity of Detroit’s entire dealer 
body was aroused. But this was 

nothing in comparison to the 
interest manifested by local offi- 
cials of the Veterans Administra- 
tion and the Federal Reserve 
Board. F 
It was then that the whole thing 

leaked out. By week’s end, K-F 
Beardslee Motor Sales, 14939 E. 
Jefferson Ave., Detroit, was offer- 
ing substantially the same deal. So 
were dealers on the West Coast. 

What Central K-F was doing was 
starting from a section covering a 
government rehabilitation and re- 


|adjustment programs on page 12 of 


Regulation W. 

This section can be construed to 
exempt from Regulation W auto- 
mobile purchasers under certain 
conditions as provided for in pro- 
visions of the Servicemen’s Read- 
justment act of 1944. 


One of these provisions says in| 
effect that the VA will guarantee | 
loans to lending agencies for the| 


purchase of a business and neces- 
sary tools for business. 

Well, a man’s business could be 
being a policeman. And a letter 
from his employer might be suf- 
ficient reason to convince the 
government that he needed an 
automobile to carry on_ that 
business. 

A Veterans Administration official 
in Detroit said that Central K-F’s 
financing plan was certainly legal. 


But, he said, only one in 500 GIs/ 


could qualify under it. He doubted 
that a policeman could qualify. 

He explained that the man would 
have to be a veteran who still has 


a line of credit open under the| secretary, 


Servicemen’s Readjustment Act. A 
large percentage of GIs have al- 
ready used theirs up for the pur- 
chase of a home, etc., it is said. 


For any dealer to realize any 
volume sales from it, the spokes- 
man said, both the dealer and the 
applicant for a car’s purchase would 
have to perjure themselves. He 
pointed out that this would make 
both of them liable to prosecution. 

Donkerbrook said last week that 
|so far his salesmen had helped 
about 100 GIs make application for 
the purchase of a car. He said 
only two of them so far had been 
submitted to the bank handling 
Central K-F finance paper. 


A bank spokesman said that 
one of the applications had al- 
ready been turned down without 
being forwarded to the VA and 
that the other had not been 
processed yet. 

“In the past four years,” the bank 
|spokesman said, “not more than 
25 such loans have been made by 
}us. I wish the VA would clear it 
jall up now, though. Fifty dealers 
| have made inquiries to us about 
| this in the last two days.” 
| At Willow Run, K-F factory 
| Officials emphasized that Central 
|K-F’s credit plan did not have 
factory backing. They said their 
jonly interest in it was to have 
| questioned Donkerbrook about its 
| legality. 

Despite the plan’s controversial 
nature, there were indications 
that other Detroit dealers might 
soon offer it to at least reap the 
benefits of its floor-traffic pull- 
ing power. However, one major 
finance firm said it wouldn’t 
consider handling such paper. 
| Under the plan as practiced by 
Central K-F, the VA would guar- 
antee 50 percent of the car’s pur- 
chase price, a bank or finance firm 
40 percent, with the GI putting up 
the remaining 10 percent. 





\Chicago Ford Dealers 


| . 
|Elect MacLeod Chief 
CHICAGO.—H. J. MacLeod has 
|been elected president of the Met- 
|ropolitan Chicago Ford Dealers 
|Assn. Also elected were: Carl Wil- 
|dey, vice-president; W. K. Lauth, 
and F. G. Litsinger, 
treasurer, 

Elected to the board of directors 
for three years were C. H. Jaap 
F. E. Verunac jr., and J. N. Novelle 
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New Automatie Drive 


1951 Fords, with Optional Fordomatic Shift, 
To Be Introduced This Week 


DEARBORN.—Fordomatic drive 
will be an optional feature on 1951 
Ford cars to be introduced to the 
public Friday (Nov. 24). 

The transmission, a combina- 
tion of torque converter and 
planetary gear train, is said to 
be the result of more than four 
years’ research by Ford engi- 
neers. 

Fordomatic drive multiplies the 
‘torque” or twisting force generat- 
ed by the engine in varying degrees 
and applies it to the rear axle and 
wheels as necessary to propel the 
car. 

Ford’s hydraulic torque converter 
transmission is combined with 
gears which provide three forward 
speeds and one reverse. 

The transmission is controlled 
by a selector lever having five 
positions—park, reverse, neutral, 
drive and low. 

Park locks the driveshaft for 


Hearings Open, 
But Delay Likely 
On Profits Tax 


WASHINGTON.— The House 
Ways and Means committee last 
Wednesday (Nov, 15) started pub- 
lic hearings on the excess profits 
tax issue, but with little prospect 
of rushing a new revenue Dill 
through in the few remaining weeks 
of this Congress. 

Higher business taxes to meet 
the mounting cost of the defense 
program appear inevitable in the 
near future, but probably will be 
written by the 82nd Congress, 
which convenes Jan, 3. 

It is possible that administra- 
tion leaders could get a measure 
through the House during the 
“lame duck” session, which will 
run from Nov. 27 until near 
Christmas. It is hardly probable, 
however, that the Senate, with 
unlimited debate, would complete 
action on the controversial sub- 
ject of an excess profits levy in 
the short time that will be avail- 
able to the dying 8lst Congress. 

Chief topic of discussion at the 
opening of hearings was whether 
the added revenue for national de- 
fense should be obtained by the 
excess profits formula, or by an- 
other boost in the normal corpora- 
tion rates. 

Rep. Eberharter, Pennsylvania 
Democrat, a leading advocate of 
the excess profits levy, said he did 
not believe the proposal of some 
business groups for a_ substitute 
increase in the regular rate on cor- 
porations would produce the amount 
of revenue required. 

“The proposal to institute a 
straight increase of 10 points on 
the corporate rate would bring in 
only about one-third the additional 
revenue that must be raised,” he 
said. 





safe parking; reverse is located 
next to neutral and can be reached 
without shifting through the for- 
ward drive range; neutral discon- 
nects the engine from the drive- 
shaft for starting; drive provides 
a two-speed automatic transmis- 
sion for normal driving conditions; 
and low is for negotiating deep 
sand, snow or mud and ascending 
or descending steep grades. 


The car is started normally in 
intermediate ratio. It automatical- 
ly shifts to high ratio between 17 
and 65 miles per hour, depending 
upon how far the accelerator is 
pressed down. 

Starting in normal “drive” po- 
sition with wide-open throttle, the 
transmission will stay in inter- 
mediate ratio until car speed 
reaches about 65 miles per hour. 


On a hard pull, Fordomatic auto- 
matically returns to intermediate 
when the car speed falls to about 
20 miles per hour. 

For an extra burst of power to 
pass another car, the accelerator 
pedal is pressed to the floor to 
“kick-down” from high to inter- 
Mediate ratio. 

An automatic shift-down to in- 
termediate will occur at part 
throttle below 20 miles per hour. 
It will occur at closed throttle at 
six miles per hour, 

The transmission may be hand- 
shifted to the low position above 
30 miles per hour without sudden 
braking. 

When thus _ hand-shifted, the 
transmission first goes into inter- 
mediate ratio. When speed drops 
to about 25 to 30, Fordomatic goes 
into low ratio either for climbing 
a steep grade or using the braking 
effect of the engine to slow down. 

Fordomatic is designed to per- 
mit “rocking” the car rapidly be- 
tween low and reverse to get 
out of deep sand, snow or mud. 
The engine also may be started 
by pushing at about 15 miles per 
hour and shifting from neutral to 
low. 

Under maximum load conditions, 
the converter unit multiplies the 
engine’s torque more than two 
times. In addition, the gears mul- 
tiply the converter’s torque output 
another 13% times in intermediate 
and 2.44 times in low. 

Thus, the final maximum twist- 
ing force coming from the trans- 
mission in intermediate ratio is 
three times the engine’s original 
output. 

The principal components of 
the converter are a pump driven 
by the engine, a turbine con- 
nected through the planetary 
gear train to the driveshaft and 
rear Wheels, and a stator located 
between the pump and the tur- 
bine to control the directional 
flow of fluid. 

The pump forces the fluid through 
the turbine to the stator which di- 
rects the flow of the fluid back 
to the pump. This complete cycle 
of fluid flow multiplies 
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engine | 


torque in varying degrees from 
more than two to one under ex- 
treme conditions, to one to one at 
cruising speeds at which point the 
converter simulates a fluid coup- 
ling. 

The gear train in Fordomatic is 
the planetary type, permitting 
shifting between ratios without in- 
terruption of power. 

Gear ratios—low, intermediate, 
high and reverse—are changed 
by a series of bands and clutches 
operated by hydraulic controls. In 
high, the planetary gears turn as 
a unit at the same speed as the 
drive shaft. 

Fordomatic also permits use of 
a numerically lower rear axle ratio 
while maintaining rapid accelera- 
tion and hill climbing ability, it is 
said. 

At cruising speeds, with trans- 
mission in high ratio, the engine 
turns only about three and one- 
third times to each revolution of 
the wheels, giving good gasoline 
economy, less engine wear and 
smooth operation, Ford claims. 


ICC Spikes Bid 
For Nationwide 


Trucking Firm 


WASHINGTON. — In a decision 
favoring rail carriers, the Inter- 
state Commerce Commission last 
week refused to approve a proposed 
25,000-mile coast-to-coast truck 
freight line. 

It denied Pacific Intermountain 
Express Co., San Francisco, per- 
mission to buy Keeshin Freight 
Lines, Inc., Chicago, thus affirm- 
ing its intention to “preserve the 
inherent advantages of rail trans- 
portation” in long distance haul- 
ing. 

PIE had sought to purchase Kee- 
shin for $1,940,000 plus assuming 
its liabilities of $750,000. The West 
Coast firm presently operates over 
10,000 miles of truck routes from 
its home base to Chicago. Keeshin 
operates between Chicago and the 
eastern seaboard. 

The proposal had previously been 
recommended by an ICC examiner 
and approved by the Federal Dis- 
trict Court in Chicago, where the 
Keeshin Lines are in process of 
reorganization. 


The ICC decision was ap- 


proved by 10 of 11 members, with | 


_ BUFFALO EVENING NEWS 


only Commissioner Charles D. 
Mahaffie dissenting. 

Motor carrier attorneys called the 
decision a victory for railroad in- 
terests in their battle with truckers 


over formation of nationwide truck | 


lines. 

The attorneys also said that a 
number of similar applications to 
set up transcontinental motor lines 
appear to be doomed because of 
the ICC ruling. 

Noting that its obligation is to 
preserve all forms of transporta- 
tion, the ICC said that the pro- 
posed plan would undoubtedly 
divert a large amount of freight 
from railroads, thus forcing them 
| to reduce’ service and_ raise 
freight rates. 
| There has been no showing of a 
|need for a new competitive coast- 
|to-coast freight service, the ICC 
| said, adding that “existing carriers 
should be permitted to transport 
all the traffic they can efficiently 
handle.” 

The dissenting commissioner said 
that PIE-Keeshin would not be an 
additional carrier but would bring 
about the unification of going con- 
cerns into a single motor carrier. 


Asserting that neither normal 
traffic needs nor emergency needs 
can be met by other than rail 
transportation alone, the ICC said 
that those needs would not con- 
tinue to be met by the railroads 
unless they continued to receive 
sufficient traffic volume to main- 
tain their plants and services. 
ICC added that transcontinental 
traffic could be transported more 
economically by rail than by motor 





carrier. 

At present PIE handles more 
than 82,000 tons of freight annually 
through St. Louis and Chicago 
gateways. Its proposed plan would 
have eliminated these interchange 
points. 

Keeshin Freight now remains in 
the hands of the Chicago federal 
court unles PIE can reverse the 
ICC decision through legal action. 





Five Dealers 


Seek $60,510 
In Tax Rebates 


BALTIMORE.—Five local dealers 
are seeking $60,510 in tax refunds 
from the federal government, They 
maintain that the Collector of In- 
ternal Revenue refused to allow 
them deductions for amounts paid 
above OPA used-car ceilings in 1945 
and 1946, 

The tax refund claims were filed 
in federal court here by Belair 
Road Chevrolet Co., which is seek- 
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ing $19,131; City Oldsmobile, Inc., 
$9,702; Anderson Oldsmobile, Inc., 
$17,312, and Anderson Used Cars, 
Inc., $10,650, 

The plaintiffs claim that many 
car owners refused to sell their 
vehicles at OPA maximum prices, 
thereby making it necessary to pay 
over-ceiling prices to get the auto- 
mobiles. 


Powlen Names Emrah 
Powlen Sales & Service (Cadil- 
lac-Oldsmobile), 3rd and Broad- 
way, Logansport, Ind. has an- 
nounced the appointment of Wil- 
liam C. Emrah as general service 
manager. 
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| industry problems in supplying 
| civilian goods will be eased as 


trict entirely the use of| credit controls cut demand. 


| Harrison conceded that the 
NPA’s impending orders on mate- 
rial usage would cause some un- 
employment, but he expressed the 
|hope that defense orders would 
take up any such slack before long. 


No official protests regarding ma- 
terials cuts were forthcoming from 
auto industry executives last week, 
but privately there was a good deal 
lof speculation as to whether the 
NPA was exercising the best meth- 
ods possible to gear output for de- 
|fense closely into the reduction of 
civilian production. 

* * * 

T WAS no secret that auto ex- 

ecutives shared with Walter 
Reuther, UAW-CIO president, the 
fear that mass layoffs in the auto- 
industry are likely soon after the 
first of the year. 

Reuther last week urged Harrison 
to have the NPA accompany its 
restrictions on the use of copper 
and aluminum “with action to step 
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Car Production Estimates |Week s Production Totals 113,147 Units. . . 
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By Automotive News Output at Low for Year 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) (Continued from Page 1) next year than had been expected 
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*Station wagons and Jeepsters. 
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COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


ing materials. 

For industry in general, 
rison’s summation contained three 
surprises. First, the size of the 
aluminum cut 35 percent below 





Har- | 


‘almost any metropolitan dealership. 

Indicative of the major cleanup 
|problem that may yet face many 
dealers is the fact that about 80 
percent of the cars still being built 


| 
| 
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Drive, Sterling, Nash, Diamond T, ete. 


Auto Rationing Hinted 


By Counsel for NPA 


(Continued from Page 1) 


plates complete allocation of basic 


materials. 


Such a program, Fleischmann said, 





controls, 


allocating 
other metals for refineries, power 
plants and other “defense sup- 


steel and 


jlain, who will 


At the same time, Ray Chamber- 
again manage the 
show, pointed out that even a 25 
percent cut in automobile produc- | 
tion would not seriously affect par- | 
ticipating dealers, since they are} 
assured of having cars to offer, and 
therefore would be justified in| 
building up the goodwill that is| 
the principal objective of the exhi-| 
b'tion. 

Chamberlain stressed the national 
importance of the show, and said 


could mean direct cutbacks in the 
output of “some non-essential prod- 
ucts, such as automobiles and ap- 
pliances.” 

The system under study will be 
needed if the defense budget ap- 
proximates $50 billion to $60 bil- 
lion a year, it was said. 

* 


* * 
[eISCHMANN said output of 
cars would be choked down by 
metals curbs. 

“I should think rationing would 
have to be considered—but I sim- 
ply do not know,” he said. 

In the meantime, Fleischmann 
said there will be more limited 


Utah to Abandon Use 


Of Sales Tax Tokens 


SALT LAKE CITY. — Plans for 
abandonment of the use of sales 
tax tokens in Utah have been an- 
nounced by Patrick Healy jr. 
chairman of the state tax commis- 
sion. 

Healy said the commission de- 
cided not to purchase any more 
tokens and estimates those now in 
circulation will gradually vanish 
during the next year. 

He explained the commission de- 
cided to discontinue use of tokens 
because: there is an increasing ten- 
dency on the part of the public 
not to bother with them; more and 
more retailers are using a “bracket 
system” to collect sales tax, and in- 
creases in the cost of manufac- 


turing and handling tokens have 
made their use uneconomical from 
the commission’s viewpoint. 


lindustries, can be put through on| 


porting” industries, as well as 
curtailment of civilian use of 
copper and other metals. 

A 35 percent cut in aluminum 
becomes effective Jan. 1. 

The decision on whether to em- 
bark on a controlled materials plan 
known as CMP in the last war 
will be made on the basis of how 
much Congress approves for de- 
fense spending, according to)! 
Fleischmann. 
* * * 

T E SAID NPA believes Congress 

will appropriate perhaps $50) 
billion to $60 billion for defense. 
“With spending on that scale, I 
cannot conceive that the defense | 
program and. its supporting activi- | 
ties, as well as essential civilian | 


that his contacts with several man- 
ufacturers led him to the conclu- 
sion that they appreciated this fact. 

“Nowhere else, not even in New 
York,” Chamberlain told the deal- 
ers, “will you find such a cosmo- 
politan clientele to draw from than 
in Miami during the middle of its| 
season.” 

Chairman Zeder is being assisted 
by the following committee heads: 
Ben McGahey, Donald Neese, 
Charles F. Tutan, Richard Thiel, 
Robert W. Pierce and William 
Coggins. 


10-Month Sales 
Of Olds ‘88s’ 


Increase 154% 


LANSING.—Retail sales of Olds- 
mobile’s Series 88 have increased 
154 percent in the first 10 months 
of 1905 as compared with the same 
period of 1949, it was announced by 
|S. E. Skinner, general manager of 
Oldsmobile. 

In the first 10 months of 1950, 
| Oldsmobile dealers sold 203,913 Ser- | 
jies 88s in comparison with 80,438 
|Series 88 models sold in the first | 


schedule except in terms of some- 
thing like CMP,” he said. 

At NSRB and other defense 
agencies, officials expressed agree- 
ment with Fleischmann’s | state- 
ments. They said that the strin- 
gency of controls might be eased to 
some extent if plans for the rapid 
expansion in production of essential 
materials could be carried out| 
speedily. 


Fined $350 for Usury, 
Swiney Asks New Trial | 10 months of 1949. 


ST. LOUIS. — Although found Series 88 sales comprised 34 per- | 
guilty of usury in a used-car sale|cent of Oldsmobile’s total sales in | 
and fined $350, E. T. Swiney Motors | the first 10 months of 1949. 
(DeSoto-Plymouth), 3435 S,. Kings- For the first 10 months this year, | 
highway Blvd., denied the charges | Oldsmobile sales of 88s were 63 per- 
and has filed a motion for a new/cent of the division's total retail 
trial. deliveries. 


transit, but consigned to individual dealers. 
*Revised. 





up the production of these mate- 
rials promptly and to the fullest 
extent required.” 

Reuther asked that the NPA 
refrain from issuing “shotgun or- 
ders unrelated to an overall plan.” 

Meanwhile, in Los Angeles, Sec- 
retary of the Interior Oscar L. 
Chapman leveled another blast at 
the steel industry. He said that 
inadequate steel-making capacity 
was threatening both this nation’s 
defense program and the civilian 
economy. 

Chapman said that a shortage of 
specialized steel products for the 
war-critical oil industry had reached 
alarming proportion. 

—BerNigE THOMAS 


Retail Gas War 
Ends in N. J. 


HACKENSACK, N. J.—The gaso- 
line retail price war in effect in 
New Jersey since Aug. 11 ended 
last week. The break in hostilities 
between stations offering regular 
brands and those selling the so- 
called unbranded fuels came first 
from Bergen, Hudson and Passaic 
counties, it is reported. 

The price returned to 24.9 cents 
a gallon for regular grade and 26.9 
cents for high test. 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 

WANTED. SERVICE MANAGER, | for 
Chevrolet-Buick agency in Caracas, Vene- 
zuela, capable of handling service floor 
250 unit capacity. Knowledge of Span- 
ish language essential. Applicant must 
submit proof having managed large serv- 
ice department in a dealer organization. 
Written reply outlining qualifications and 
photo required. Monthly salary potential 
in excess $1,000. Address Ed Crowley, 
Manager, Apartado 2320, Caracas, Vene- 
zuela 


SALES REPRESENTATIVE 
Well established custom seat cover manufac- 
turer wishes aggressive salesmen with strong 
new car dealer following. No objection to 
non-conflicting lines. Liberal commission, and 
good factory cooperation. Atl replies confi- 
dential. Give fullest details in letter. Present 
accounts will be turned over. Territories— 










POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates. namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 








MANAGER-SALES MANAGER, now em- 
ployed, desires permanent southern, south- 


western or western connection. Excep- 
tionally successful background of expe- 
rience in sales production. Sharp appraiser 
of used cars, capable handler of 
men; can hire, train and build sales 
force as well as develop own sales pro- 
motion. If you desire a man who can 
execute your plans and policies reply to 
Box 4629, c/o Automotive News, De 
troit 26. 





AUCTIONEER AVAILABLE 


Thoroughly experienced in selling automobiles 
References furnished. Will go anywhere 


JOHN W. CORRIGAN 
5734 W. Madison St. 
Chicago, Illinois 





GENERAL MANAGER, three years cur 
rent management progressive indepen- 
dent. Twelve years’ prewar experience 
and profitable operation of volume Chev- 
rolet dealership. Proven administrator 


Va.. D. C., Pa. (excluding Philadelphia), who can direct and control all branches 
and N. J. of dealership or distributorship. Take 
Box 4645, c/o Automotive News, Detroit, 26. over any department of business. Com- 

petent, reliable, loyal, sober. Good sales 





SALESMEN, copywrited business. stimu- 
lator. Guaranteed to increase automobile 
dealers parts and labor sales. Highly en- 
dorsed by leading dealers. No competition. 
Prefer men familiar with dealers opera- 
tions. Rex Sales, 556 N. Dexter, Lansing, 
Mich. 

EXPERIENCED HYDRAMATIC MAN. 
Good earning possibility and working con- 
ditions. Modern service plant. Contact— 
Bert Lundstrom, Service Manager, C. B. 
O'Malley, Inc., 2901 N. Halsted St., Chi- 
cago 14, Ill. 


manager. Put used cars on 30-day basis. 
Interest or bonus basis after trial. Box 
4634, c/o Automotive News, Detroit 26. 
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POSITION WANTED 


EALERSHIP MANAGER. Sold my "deal. | 
ership, experienced in operating Big 
Three’' dealership. Understand thoroughly, | 
shop operation. used car merchandising, 
parts, all other phases of first class deal- 
ership, including new car sales and or- 
ganizing salesmen. $125 weekly plus per- | 
centage. Only Ford or Chevrolet consid- 
ered. Prefer smaller southern town. Box 
4642, c/o Automotive News, Detroit 26. | 





Top-Flight Sales Executive 
Available after January Ist 
Automotive sales executive of southeastern 
U. S. will consider connection with an allied 
industry requiring demonstrated, exceptional 
ability in planning, organizing, training, di- 
recting, stimulating and assuming full re- 
sponsibility for a smooth operation and 

maximum sales volume for this territory. 
Box 4646, c/o Automotive News, Detroit 26. | 


SERVICE MANAGER. Twenty-five years’ | 
experience as Cadillac factory service 
representative; Cadillac and Oldsmobile 
service manager and Lincoln and Mer- 
cury service manager. Employed in New 
York state, but will consider any section. 
Box 4635, c/o Automotive News, De- 
troit 26. 


BOOKKEEPER, experienced Genera! Motors 
accounting system. Mature woman, 
thoroughly familiar all phases automo- 
bile business. P. O. Box 285, Margaret- 
ville, N. Y. 


SALES MANAGER, 25 years’ "Detroit ex- | 
perience in new and used cars. Well edu- 
cated, good appearance, pleasant person- 
ality, honest, sober, dependable. Excellent 
references. Go anywhere. Box 4638, c/o 
Automotive News, Detroit 26. 


SALES MANAGER for southern operation; 
can buy into. Best references and sales 
record. Box 4633, c/o Automotive News, 
Detroit 26. 


~ DEALERSHIP AVAILABLE 








| 


UNUSUAL OPPORTUNITY in the south- 
east. New car dealership, handling a 
line manufactured by one of the ‘‘Big 3"' 


and selling just above the lowest price 
field. Located in a fast-growing town 
of 35,000; county has 100,000; county has 
28 textile plants; annual payroll $43,000,- 
000. Dealership established in 1946, and 


each year has earned net, more than 
the original capital investment. 1950 
will be one of their best years. Dealer- | 
ship occupies modern building 100 feet | 


by 150 feet on lot 198 feet by 210 feet, | 
all paved. Building may be leased or | 
purchased. Inventory of parts, acces- | 
sories and equipment may be purchased | 
for approximately $75,000 cash. Buyer 
must be acceptable to manufacturer. 
Present personnel, some of whom have 
been with present management for 12 
years, will be available if wanted. Deal- 
ership will net easily $40,000 or more 
per annum. Reason for selling, owner 
has other interests. Only high class man, 
able to successfully operate, will be con- 


sidered This is an outstanding oppor- | 
tunity. Please do not reply unless you | 
have the cash and other qualifications. 


Reply to Box 4637, c/o Automotive News, 


Detroit 26. 


FOR SALE — - dual dealership. Capitol city 
payroll makes excellent Packard pros- 
pects. Surrounding farm area ideal Willys 
territory. With Packard as today’s out- | 
standing car and key Willys dealership, | 
you can make real money while I must 
step aside because of wife's health. Shop 
equipment new and complete. Leased 
building and ground. Plenty of space. 
$15, 000 will handle. Address Box 4641, 
c/o Automotive News, Detroit 26. 


DEALERSHIP— North Central Ohio. One of | 
‘‘Big Three,’’ 100 car quota. Enjoying | 
good service business truck sales. Valid 
reason for selling. Lease brick building. 
Box 4644, c/o Automotive News, De- 
troit 26. 


DEALERSHIP WANTED 


FORD DEALERSHIP WANTED, receiving 
250-350 cars per year in town of 25,000 
population or more Prefer middlewest 
or southwest. Factory approved volume 
operator of 1,800 car dealership. Would 
also consider purchase of controlling in- 
terest in large dealership. Box 4636, c/o 
Automotive News, Detroit 26. | 

CHEVROLET, FORD or BUICK dealership 
wanted—town of 5 to 20 thousand. Can 
handle deal up to $90,000, or will con- 
sider partnership. Prefer northern loca- 
tion — Ohio, Michigan, Illinois, Indiana, 
Pennsylvania, New York or New Eng- 
land. Box 4643, c/o Automotive News, 
Detroit 26. 

DEALERSHIP, General Motors preferred 
other makes if right location. Any size. 
Ample capital. Replies confidential. Box 
4639, c/o Automotive News, Detroit 26 

WANT DEALERSHIP in town of 20,000 
or larger, south, southwest or southeast 
location, Any General Motors car or Stu- 
debaker. Write Bon Motor Sales, 1715-20 
State St., Bottendort, Iowa. 

WANTED, one of “Big Three'' dealerships 
in midwest, by experienced man and well 
capitalized party. All dealings strictly 
confidential. Box 4640, c/o Automotive 
News, Detroit 26. 














PREFER FORD, Chevrolet, Pontiac. Flor- 
ida or Georgia. Others considered. Have 
Cc. L. Jordan, 1302 Mary St., Way- 


Cash. 





“BU SINESS | OPPORTUNITIES 





FOR SALE. New modern auto sales prop- 
erty on U. S. 41, Menominee, Mich. Ex- 
cellent show room, office, nice service 
shop, ample frontage, excellent used car 
volume. Terms to qualified parties. Price 
$17,000. Walter Nowack, Spies Building, 


Menominee, Mich, : ‘ 
~ DEALER SERVICES 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 

@ Accurate 
Confidential 
Counted by Expert Partsmen 
Accepted by Government 
Counted in One Day 
Complete With Automatic 

Stock Control System 
Priced With Authorized Publications 
Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1-7765 





| booklet on Parts Department operation sent 
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PARTS FOR SALE _— 








INVENTORY SERVICE 


Parts and Acecesseries Depts. 
| Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 


AUCTION 


on request. Call or write for service details. = 
Automotive Inventory Service Ce. 
9900 Freeland, Detroit 27, Y Mich. WE 3-6449 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





USED CARS FOR SALE 


AUTOMOBILE 
AUCTION 


28 Miles from steers tes 
Yq Mile East of Illinois State Line = Route 0 


EVERY FRIDAY—11 A.M. 
200 Cars Average 


75% Actually Selling 
Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennemo 
OWNERS 


| 





DANVILLE, PENNA. 
EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, Prop 


Jos. E. Johnson Tex Rickard 
Auctioneers 





Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & St: Ind. 
Res. Lansing, Ili. 730 & 107R 





SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 











At Greatly Reduced Prices 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 


Excellent Bodies -:~ Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 


___USED CARS WANTED 
JOE NEWELL 


Nationally known as the 
King of the Cadillacs 
has just sold and delivered retail over 


Phone or Write: $2,000,000 
| worth of Cadillacs. He is now in the market | 


THE R. A. COMPANY ter enather 
$1,000,000 


43rd & Locust Sts. © PHILA, PENNA | 
SHerwood 7-1700 — Morris Freedman worth of 1946 to ~ used Cadillacs 
Wire or Write 


EVergreen 2-0400 — Herbert Cole JOE NEWELL 


| 614s Hollywood Bivd., Hollywood, California 














OLDSMOBILE 
PARTS 


Write - Wire 


Jordan 4-6618 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


Phone - 


24 Hours Service on Shipments 





BU SES ‘FOR ‘SALE 








1941 FORD superior, 48- - passenger; 1946 
Studebaker superior, 54-passenger; 1946 
Ford superior, 48-passenger; 1948 Dia- 
mond T-Carpenter, 54-passenger; 1948 
Ford, 36-passenger; 1950 Chevrolet, 48- 
passenger; 1950 International Metro, 16- 
passenger (new). National Bus Sales 
Co., 101 N, 33rd St., Philadelphia 4, Pa. 
Phone —BAring 2- 7605. 

CHEVROLET, 1950 SUPERIOR; Ford, 1950 | 
Wayne—both 48-passenger. 1950 Inter- 
national 60-passenger L183. Used K7 


International 60-passenger. 
let 42-passenger. Four 12-passenger air- 
port coaches. Box 4627, c/o Automotive 
News, Detroit 26 


CHEVROL ET DEAL ERS. 
Chevrolet, Wayne 48-passenger bus, 
painted Michigan colors. Donohoe Chev- 
_Folet Sales, Inc., Brooklyn, Mich 





TRU c KS FOR Sé SALE 


TOW TRUCK FOR SALE. 1949 Nash 1%- 


ton. Factory equipped with Ashton 
power hoist and all towing equipment. 
Mileage only 1,300, like new. O'Neil 


Auto Sales, 6014 Calumet Avenue, Ham- 
mond, Ind. 


TRU CKS WANTED 
LATE MODEL FORD parts panel delivery 
truck, Prefer F6-—6 cylinder long W.B., 
equipped with modern bins and shelves 
Would consider F7 or FS8 job. 
Crowell-Long Auto Co., Danville, Va. 
WANTED Used wrecker with Holmes 
equipment. Please state capacity of hoist 
and type of truck on which it is mounted; 
also price. Rodewald Motor Garage, New- 
ton, Wis. 





1944 Chevro- | 


“We have a 1950 | 


Write | 


47 


ANTIQUE CARS FOR SALE 


1915 MODEL FORD TOURING. Like new 
in every respect. Runs perfect. Sell or 
trade for late model car. O. H. Sharpe, 
2024 West Broad, Richmond, Va. 

1912 AND 1914 FORD TOURING. Me- 

chanically perfect shape. Completely re- 

conditioned. Wm. Reading, 1011 Shelby, 

Detroit. WO 1-3748. 


ANTIQUE CARS WANTED _ 
DODGES. Any models up to 1926. Specif 














condition and price. Photo if possible 
Felz Motor Co., Aurora, Ill. 
MISCELLANEOUS 

STOLEN. 1950 Studebaker land cruiser 

(Bermuda green color), motor No. 

H411324, serial 4433941, license No, HV- 


7474, that was stolen off the streets here 
in Ennis, Texas, on October 2, 1950. If 
this car is discovered, please notify the 
local police and then the Frankie Davis 
Motor Co., Ennis, Texas 


ORDER a left- foot gas pedal dual accel- 
erator for your car. Makes driving a 
pleasure and more comfortable. Step on 
the gas with either foot with equal ease 
Fits all cars. Price $6.95. Include 25 
cents for mailing charge. R. V. Lehner, 
Manufacturer, Ness _City, Kans 


FOR QUICK SALE. 1946 Ercoupe, 275 ac- 
tual hours, condition. $1,295. 


perfect 
Contact A. O. Pittman, Lone Star Nach, 
Inc., Texas, 


2201 Main, Houston, | 
WANTED TO BUY. Old 
logs, folders—1918-1940, 
lete makes and custom. 
prices. Auto Maniacs, Inc., 
Mich. 





automobile cata 
especially obso- 

Send list and 
Stockbridge 


NEW JACK SHAFTS to fit 1939 Buick, 
40 and 60 series. One—§$7 each. Lots 
of six — $6.50. Lots of twelve $5.95 
Check with order or C.O.D. Freight al- 
lowed on twelve. Winnick’s Auto Parts 
Sunbury, Pa. 


DOUBLESEAL insulates under overhead 
doors. Stops drafts, dirt, snow, driving 
rain. Edwards Industries, Dept, 262. 


4268 Shenandoah Ave., St. ‘Louis 10 Mo 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 


INTRODUCING 
PAK-JAK 


A new and Ingenious 


ALL-PURPOSE SERVICE 

JACK with DETACHABLE 

ADAPTORS for transmis- 
sions and differentials 


From Hydramatic thru Gyromatic to 
Ultramatic including Dynaflow and 
pickup to Diesel. 

“IT CRADLES THEM ALL" 


ONLY $49.95 


ONE man does the work of TWO 
Eliminates costly comebacks! 


TOW BAR SALES CO. 


DE 2-0700 — AN 3-8888 
Nites: MU 4-840! — DO 3-8373 
40 South Clinton St. Chicago 6, Illinois 


1915 N. 





or Phone Hollywood 9-3607 





THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E 23 ; 


we 


LASALLE 1940 
Especially RF fender and radiator | 





PARTS WANTED 

ARE LOOKING for 2 cables No. 
183385, 2 cables No. 182015 for 1934 
Studebaker Dictator. Siebelts Motor Sales, 
Inc., 3504 Hudson Blvd., Union City, 
N. J. Tel. Union 7-2213. : 

**52"’ (Cadillac body style) 
parts. 


cradle. 1779 


Also others. Waco Motors, 


Flagler, Miami. 


PARTS FOR SALE 





Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 





KEN SCHAEFER‘ S 
The Only Indiana 
AUTO AUCTION 
in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
Ilinois St. Phone Lincoln 5383 








Philadelphia’s 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 


Pa 











AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
| (For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





cars. 
Ford, Anglia and Prefect, 
Austin, Rear Engine Renault, ae 
Fiat and Simca. 

We ship parts all over the world. || 


EUROPEAN 
AUTO PARTS 


We specialize 





advise 


Witkin-Wolf Co., Inc. 


5181 W. Washington Bivd. 
LOS ANGELES 16, CALIFORNIA 


Phone York 6274 





BUICK PARTS 


OF GENUINE BUICK PARTS” 


Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenve 
CHICAGO 5, ILL. 


All Phones WAbash 2-1030 





We purchase complete stock of | 
parts, new and used for European | 
in British | 





| 


SHOP EQU IPMENT FO FOR SAL 


WEAVER COMBINATION BRAKE TEST- | 
ER, alignment indicator, floor type WY25. 
Near new cost $855. First reasonable 
offer buys it. Electric time clock, IBM, 
like new, $95. Hudson-Jones Automo- 





AQUA-VAC CAR WASH 


and complete reconditioning units as 
shown on page 48, Automotive News, 
September I/th. 





__bile Co., Des Moines, Iowa. _____ |] Latest model, brand new in original crat- 
BEAR ALIGNMENT RACK, frame attach- |] ing. Priced for quick sale at less than 
ments, heavy duty wheel balancer, other half of nationally advertised price. Write 
equipment. One year old. New—-$3,000. || for descriptive literature. Box 4622, c/o 
Sell—$1,500. Vester M. Oliver, 123 Web- Automotive News, Detroit 26. 
ster Ave., Cynthiana, Ky., Phone 337M. 











Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Huntsville, Ala. 





Murfreesboro, Tenn. 


Every Thursday Every Friday 
Phone 111 11 A. M. Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


‘New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill (_] 





| 


| 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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Sure, the trucks are important, if you handle them. 
But so are the planes, the boats, the locomotives and the bus. 


This latest GM “Key” advertisement demonstrates how far 

GM ranges in its search for better power. It is running in 

full color, usually as a two-page spread in national magazines— 
telling your customers a lot about GM’s skill in putting power to work 


In short, it’s another convincing example of the fact that when it 
comes to power, you had better come to a product made by GM. 
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THIS PICTURE 
SHOWS WAYS IN WHICH GM 
SERVES TRANSPORTATION 
WITH THRIFTY POWER 







er’s first fruits a 









GM's Allison Turbo-Prop and Turbo-Jet En- 
gines— power new U.S. military planes. 
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GM Diesel-Powered Ship — example of Diesel 
power on laryer seagoing vessels. 







Seite 
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GM Diesel-Powered Fishing Boot — typical of 
the maritime workhgrses run on Diesel 
power. 
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GM Diesel Coach—a familiar sight on city 
streets and highways. 
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GM Diesel Switching Locomotive — workhorse 
of the yards. 


\ 
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GM Diesel Locomotive —for all services on 
American railroads. 
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New Chevrolet Truck—82 models, 9 wheel- 
bases. A truck for every hauling need. 
3 , : : we Be " New Diesel-Powered GMC Truck-Tractor— 
ee mh : . y a ena as lightest Diesel ever put to work in heavy- 
c Ce eg ee duty trucking. 
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Hear HENRY J. TAYLOR on the air every Monday 
evening over the ABC Network, coast to coast? 


Key to thrifty hauling 


In the transportation field, General Motors seeks to develop the right power for the purpose. 


Thus you will find trucks built for certain types of service benefiting by GM’s betterment of gasoline 
engines, while in other trucks you will find the latest version of the GM two-cycle Diesel engine. 























GM Diesel power has also made its contribution to the railroads—to ships built for many 
duties—as well as to trucks and coaches. 

Even in the air, GM’s search for better power has produced, in addition to the Turbo-Jets, a new 
Turbo-Prop aircraft engine, with a record low weight-to-horsepower ratio. 
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So the research, engineering and production skills which contribute value to passenger cars 
are likewise the key to steadily better motive power on the land, sea or in the air. 
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* traces “ **More and Better Things for More People” 


ENERAL Motors 


GM DIESEL+ ELECTRO-MOTIVE* GMC TRUCK & COACH* ALLISON AIRCRAFT ENGINES + CHEVROLET » PONTIAC * OLDSMOBILE « BUICK * CADILLAC « BODY BY FISHER 









Your Key to 
Greater Value 
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